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reaches 


coverage: 


American Builder 
Architect & Engineer Board 
Architectural Forum 
Architectural Record 
Bakers’ Helper Factory 
Flooring 





d That Helps 
You Sell 


Full page advertising every month 
Architects, 
Prospective Builders to pave the way 
for your sales of MFMA Northern 
Hard Maple Flooring from stock—in 
strips or blocks. Look at this magazine 


Stock a Bran 


American School 
Journal 
Catholic School Journal Manufacturers Record 
Chain Store Age 


Be sure you stock the advertised brand—the only flooring 
supervised by the Association— MFMA Northern Hard Maple! 
Write for new Grading Rules and folder on finishes. 


MAPLE FLOORING MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago, Illinois 


Contractors and 


Pencil Points 
Nation’s Schools 


School Management 
Textile World 
















WOOD LIFE treatment adds great 
value and gives more sales ap- 
peal to Sash, Frames, Doors, Trim, 
etc. For WOOD LIFE, at little 
cost, greatly prolongs the life of 
the wood. It guards against De- 
cay and Blue Stain. It assures 
a better paint finish. It is easily 
applied by dipping. With WOOD 
LIFE treatment you can give your 


PROTECTION PRODUCTS MFG. CO. 


KALAMAZOO * . . . . - — 





A PROTECTIVE TREATMENT FOR WOOD 





More Sales 
Easier Selling 


when you treat 
your products 
with 


customer more value for his 
money. This means more busi- 
ness and more profit for you. 
Now is the time to get started. 
Meet the growing demand for 
Treated products. Let us send 
you full information about WOOD 
LIFE Treatment and its low cost. 
Write today. 
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PHILIPPINE 
MAHOGANY 


Can be used with any style of archi- 
tecture. 


Will add character and distinction 
to any home. 


The wood supreme for pleasure boat 
construction. 


WALTER G. SCRIM, 


111 West 7th St., Los Angeles, Cal. 


Exclusive Distributor for 


FINDLAY-MILLAR TIMBER CoO. 
MANILA, P. |. 
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Amemcanfiimberman 


Don’t Bite Off Too Much, Dealer 
Warns Would-Be Home Owners 


for more home building. To a 
large degree it is their bread and 
butter; with, possibly, in exceptionally 
good years, a little cake added. Not all 
lumber produced and sold goes into 
homes, but enough is used for that pur- 
pose to make true the statement that 
when home building languishes the lum- 
berman, whether manufacturer or dealer, 
is a chief mourner. In the case of the 
retailer, his grief is accentuated by the 
fact that, besides lumber, he now handles 
many materials and articles that have 
been developed in recent years almost 
solely with view to use in home building, 
remodeling and repairs, consequently any 
slackening or cessation of demand for 
those purposes is immediately reflected 
in decreased sales volume in such lines. 
Therefore most lumber dealers have 
welcomed every move toward easier 
financing for would-be home owners. 
They have been foremost in promoting, 
organizing and officering building and 
loan associations; and in recent years, 
have hailed with satisfaction the advent 
of the National Housing Act—especially 
with the liberalized insured-loan provi- 
sions now incorporated therein. But 
while in the main these doubtless are 
steps in the right direction, the fact must 
not be overlooked that too easy credit, 
or top-heavy loans, whether supplied 
through Federal support, or by private 
persons desiring to get their idle funds 
to work, may prove anything but a bless- 
ing, to lender and borrower alike. That 
has been demonstrated sufficiently by the 
HOLC, with its thousands of defaulted 
mortgages and its repossessed homes now 
seeking buyers at distress figures. 

So it is that a lumber dealer’s adver- 
tisement recently appearing in the daily 
Star-Journal, of Warrensburg, Mo., 
comes as the voice of one crying in the 
wilderness. The dealer is L. W. Hout, 
of the Geo. W. Hout & Sons Lumber 
Co., member of a family which for sixty 
years has been engaged in the building 
materials business. The advertisement, 
run in the form of “An Open Letter” to 
the public, and captioned “Just Another 
Side of the Federal Housing Program,” 
is a hard-headed, commonsense appeal to 
would-be home owners to “stop, look and 
listen” before taking on obligations which 
a little forethought and figuring might 
prove to be far too heavy a burden un- 
der even the most favorable circum- 
stances, and as inviting disaster when the 
possibilities of sickness, unemployment, 
or other loss of income, are considered. 
It hardly is necessary to say that Mr. 
Hout strongly advocates home ownership 
—for the right persons, and under right 
conditions. Building homes is his busi- 


| toe more. ba are heart and soul 


ness and no sensible man bites off his 
own nose. Neither is he opposed to the 


FHA, though cautioning against abuse of 
its facilities. But let these excerpts from 
his “Open Letter” speak for themselves. 

“If one is contemplating the con- 
struction of a new home and finds it 
necessary to borrow money he might 
do well to give the matter considerable 
thought. 

“True it is that every family should 
have a home of their own. Every 
American man, when married, should 
have the desire, and fight to make 
that home a possibility through sys- 
tematic saving and frugality. He 
should have a strong equity in the 
home he builds or buys, and feel secure 
in his ability to pay out even though 
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Our advice after that period is over 
is to fight at all costs to keep that 
home clear of debt. 

“Is it a good policy for the indi- 
vidual, merely because the opportunity 
presents itself, to borrow for the pur- 
pose of building or buying to such ex- 
tent that his income for years will be so 
heavily mortgaged that he will never 
be in a position to call his home his 
own, that home for which he has 
struggled? 

“Debt is one way of accumulating 
and saving if properly handled. In 
fact debt is usually a necessity in the 
building of large fortunes, or even 
small ones. However, there is always 
a maximum limit to debt, and to go be- 
yond that limit spells certain doom for 

the debtor. It’s up to each and every 
one of us to ascertain that limit, for it 
is always better to be safe than sorry. 

“Again I say, watch where you sign 


his income may at times be curtailed. (Continued on Page 43) 


What Do You Think About It? 


In THIS COLUMN (issue of May 7) we quoted a printed request from a self- 
appointed crystal-gazer and “vendor of rare information,” for our formula for 
“speeding up prosperity and progress far beyond what the U. S. A. or world ever 
attained.” It reminded us of the barroom bully who kept enlarging his challenges, 
finally declaring that he could whip any man in the world, whereupon a quiet little 
individual stepped up and knocked him flat. Dazedly arising, the bully was heard 
to murmur ruefully: “I took in too dam much territory!” We decided not to 
make a similar error, and so dismissed the inquiry with the comment that we were 
not looking for any more headaches, but perhaps some reader might like to fill 
the prescription. | 

Sure enough, the suggestion took hold. To slightly alter an old proverb, what 
was one editor’s poison proved another editor’s meat. That is to say, a fellow- 
laborer in the journalistic vineyard, W. Y. Strachan, editor The Prairie Lumber- 
man, Winnipeg, monthly organ of the Western Retail Lumbermen’s Association, 
of Canada, read our comment, and leaped into the breach with “just what the 
doctor ordered,” as follows: 

“The paragraph your ‘publicist, reporter and vendor’ is looking for has been 
written by one or more individuals in every age of which we have record. Per- 
haps the best known example was written by Dickens when he made Mr. Micawber 
say to David Copperfield : ‘Annual income twenty pounds, annual expenditure nine- 
teen pounds nineteen and sixpence—result happiness; annual income twenty 
pounds, annual expenditure twenty pounds naught and sixpence—result misery.’ 

“To comply with the ‘succinct’ suggestion of your inquirer, this could be stream- 
lined in accordance with 1938 ideas to read: 

In—one buck | 
Out—ninety-five § 
In—one buck _ 
Out—one ten jOUCH ! 


* * * * 


| N CONNECTION with the letters being printed in the AMERICAN LUMBERMAN 
from issue to issue, written by participants in the recent Credits and Collections 
Contest, the following story is apropos—about a man whose paying record was 
none too good, who gave his tailor an order for three suits of clothes. 

“By the way,” he said as an afterthought, “I can’t pay for these for three 
months.” 

“Quite all right, sir,” assured the tradesman. “Not the slightest objection.” 

“Well, that’s fine. I appreciate that. And when will the suits be ready?” 

“In three months.” 

That principle, applied to lumber and buildings materials, would save dealers a 
lot of money now lost through extension of undeserved credit, as many of the 
contestants have pointed out. . 
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Departmental Officials at Capital 
“Warm” to “Second House” Idea 


N EDITORIAL representative of 
A the AMERICAN LUMBERMAN on a 

visit of several days in Washington 
during the past week, had an opportunity 
to discuss with officials of some of the 
Governmental departments the question of 
promoting the building of tenant, or “sec- 
ond” houses on the farms. He found a 
real, sympathetic interest among most of 
them and found them all keeping rather 
closely in touch with the work this pub- 
lication has been doing along this line. 
That there are tremendous possibilities 
involved all agree, and it seems certain 
that the proposed program will have the 
hearty commendation and support of im- 
portant Government agencies. Without 
violating any confidences, attention may 
be directed to statements made by im- 
portant officials in Washington. One man, 
high up in the Department of Agricul- 
ture, made this comment: 


“The building of more _ tenant 
houses on the farms is an idea that 
should be passed along. Farm Se- 
curity Administration policy now 
will influence better tenant houses. 
This is a real solution to the farm 
help problem in the North—a very 
fortunate suggestion.” 

An official of the Federal Housing Ad- 
ministration, connected with the formu- 
lation of regulations covering farm build- 
ing under the National Housing Act, 
said : 

“You fellows on the AMERICAN 
LUMBERMAN are on this already? 
Well, I am not surprised. You have 
a real heads-up organization and you 
are always ahead of the parade.” 

An assistant chief of one of the de- 
partments, discussing this question of sec- 
ond houses on the farm and the benefits 
that would accrue from such a program, 
among other things said: 

“We are greatly interested in this 
proposition. It is a part of the rural 
habitation problem, the most pressing 
housing problem we have in this 
country.” 


In the Bureau of Agricultural Engi- 
neering great interest is being manifested 
in the program for more houses on the 
farms, as suggested by the AMERICAN 
LUMBERMAN. One of the chiefs there 
said : 

“A good many farmers can use 
tenant houses. Many tenant houses 
already are in use. A survey made 
some time ago showed about three- 
quarters of a million more farm 
houses than farms. Certainly, many 
of these are second houses.” 


This chief also said that his department 
frequently receives inquiries from farm- 
ers with reference to plans for tenant 
houses, indicating much interest in the 


subject among tillers of the soil. 
Another official in the same department 
interested in securing all information 
available with reference to the subject, 
said: 
“There are a lot of tenant houses 
on farms already and, without a 
doubt, there is need for a lot more.” 


Officials in various divisions of the De- 
partment of Agriculture expressed the 
belief that there will be a good volume of 
new farm building and rehabilitation of 
existing farm structures during the sum- 
mer, now that the Government will ad- 
vance money on wheat and corn and be- 
cause spring weather conditions indicate 
very heavy corn and wheat crops. 

In an address before the National Re- 
tail Lumber Dealers’ Association, the as- 
sistant administrator of the Farm Secur- 
ity Administration discussed the desir- 
ability of building additional houses on 
the farms and the opportunity this opened 
up for more business for the dealers and 
more employment for labor. In the course 
of his remarks he said: 
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“In the Middle West particularly, 
and in New England, as well, there 
is in my opinion, more chance to 
build these $2,500 houses on farms. 
Mr. Hole, of the AMERICAN LuUM- 
BERMAN, has been carrying on quite 
an effective campaign for the build- 
ing of second houses under the new 
Act.” 

Later, in answering a question from 
an interested dealer, this speaker said: 

“If a farm is already mortgaged, 
the farmer can have five years to 
pay, or the FHA will take a second 
mortgage. Under that plan, this idea 
which the AMERICAN LUMBERMAN 
has put forward is very practical in 
the Middle West.” 

It is gratifying to the AMERICAN LuM- 
BERMAN, and should be to the lumber in- 
dustry, to find these important Depart- 
ments of Government so genuinely inter- 
ested in this matter of promoting the 
building of second houses on the farms. 
Every lumber manufacturer and every 
retail lumber and building material dealer 
should actively interest himself in this 
movement, thereby giving it an impetus 
that would assure its success, help ma- 
terially to relieve unemployment, and at 
the same time greatly improve the agri- 
cultural situation. 


Hardwood Producers Investigating 
New Markets 


ISCUSSING changes that have oc- 
[) curred in the industry in recent 
years, a well known southern 
hardwood producer remarked that hard- 
wood manufacturers are facing the neces- 
sity of finding new markets for their 
lumber and preparing themselves to meet 
the demands of those markets. He ex- 
pressed the opinion that if the hardwood 
industry is to survive and prosper it will 
have to work out some plan by which 
its products may be sold more largely 
through the retail lumber dealer. This 
means that instead of confining their ac- 
tivities largely to the production of rough 
hardwood for sale to industries that fab- 
ricate it, manufacturers will have to go 
into the further refinement of the lumber 
and prepare it for more general use in 
the building field. The particular manu- 
facturer referred to is giving earnest 
thought to this problem and is doing con- 
siderable research and experimentation 
in a field that is developing splendid 
possibilities. Other producers are also 
studying the problem, realizing that for- 
mer important markets have been vir- 
tually closed to them. Out of all this 
study and of experiments that are being 
made eventually will develop a practically 
revolutionized industry and hardwoods 
will come to be more generally recog- 
nized in the popular building field. 
In this connection, it is gratifying to 
note the growing interest in character 


marked hardwood paneling which, by the 
way, is being used to some extent in the 
NLMA Laboratory Homes project now 
under way near Washington. Investiga- 
tion has developed considerable interest 
among retail lumber dealers, who feel 
that there is a market and that they 
could sell substantial quantities of this 
product if they were assured of regular 
and reliable sources of supply and a rea- 
sonable price. It is difficult for them, 
however, to get this material specified, or 
to interest prospective home owners in it 
without having it in stock to display and 
also without being certain that they can 
promise delivery on specified dates. John 
McClure, secretary National Hardwood 
Lumber Association, has offered a prac- 
tical suggestion that is worthy of serious 
consideration. That is, for interested pro- 
ducers to offer sample lots of this wall 
paneling for shipment on consignment 
to responsible retailers who are partici- 
pating in the National homes demonstra- 
tion, This would place the burden on the 
producer of financing these sample ship- 
ments, but no new product can be placed 
on the market without considerable pro- 
motional expense, and this would seem 
to be an entirely logical and reasonable 
suggestion. If the retailers are able in 
this way to open up a market, whatever 
promotional expense is incurred by the 
producer will prove to be a profitable in- 
vestment. It’s worth considering. 
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Lumbermen at National Conference 


Encouraged 


by Plans for 


Promotion of Small Home 
and Farm Building 


WASHINGTON, May 16.—The two-day annual 
meeting and convention of the National Retail 
Lumber Dealers’ Association closed on a note 
of optimism recently, as the delegates, following 
a joint meeting with lumber manufacturers and 
Government officials, which emphasized the 
importance of pushing the 1938 Small Homes 
Program, were given a first hand physical 
demonstration of what industry can do and is 
doing toward promoting truly low-cost home 
construction for citizens of modest means. 


Visit Two "Laboratory" Communities 


Fourteen model homes were visited. Special 
busses first took the dealers and manufacturers 
to the eight-home Laboratory Community— 
Fairway Hills—which the National Lumber 
Manufacturers’ Association is building in near- 
by Maryland, in co-operation with the dealers 
and various other building material and home 
equipment groups. Home No. 1 was finished, 
and the other seven in various stages of con- 
struction. Fairway Hills adjoins the fairway 
of a golf club, and the community of one- and 
two-story frame houses adorns a wooded slope 
which overlooks Cabin John Bridge, often 





The Certigrade Homes were the objects of 

keen interest to lumbermen who _ inspected 

them during annual convention of National 

Retail Lumber Dealers’ Association in Wash- 

ington. The many attractive features were 

pointed out by W. W. Woodbridge, manager 
Red Cedar Shingle Bureau 





spoken of as the largest single stone span in 
the world. 

From Fairway Hills the party was trans- 
ported into nearby Virginia, enjoying a buffet 
luncheon at Lee Inn at the junction between 
the new Lee Highway and Glebe Road. From 
there they visited a group of five small Certi- 
grade Cottages, which are being built in jig 
time by the Red Cedar Shingle Bureau. These 
snug little cottages attracted much favorable 
comment between the sound of saw and hammer. 
Construction has been under way only for 
about ten days, but all five of the cottages are 
well along. 


All Pleased with Certigrade Shingle Home 


The last stop was at the much-publicized 
Certigrade Home, now more popularly known 
as the Perfect Home. This gleaming white 
bungalow appealed strongly to all who beheld 
it. The comment most frequently heard was 
“It’s a honey,” “It’s a perfect little gem.” No 
member of the party but gave his meed of 
praise for both appearance and setting. The 
Certigrade Home stands on a corner lot in 
Lacey Forest, Virginia. It has its share of 
trees and the view from the rear is quite as 
pleasing as that from the front. For the occa- 
sion a Washington department store had taste- 
fully decorated the home, making it as pleasing 
inside as out. Several members of the party 
remarked that they would be delighted to step 
inside and make themselves at home—perma- 
nently. W. W. Woodbridge, manager of the 
Red Cedar Shingle Bureau, who has been here 
for weeks personally supervising work on the 
Certigrade Home, the Certigrade Cottages 
project, and also the remodeling of a century- 


old frame house, was as happy as a school boy 
as he circulated among the delegates. It was 
a big day for him, and all hands left no room 
for doubt that he and the Bureau should be 
proud of the job they have done. 


Inspired, Despite Recession, to New Efforts 


There was no lack of enthusiasm for the 
Small Homes Program before the physical 
demonstration, but a first-hand view of the 
several projects seemed to cap the climax, and 
start the delegates home infused with new ideas 
and with renewed confidence in the housing 
market in the good old U. S. A.—and what 
lumbermen can do about it. 

It was a good convention and a good show. 
The attendance perhaps was not as great as 
some retailers had hoped, but every section of 
the country was well represented and good 
humor prevailed despite the fact that the retail 
dealers have felt the business slump quite 
acutely. They found plenty to complain about 
and did so emphatically, just like any other 
group of business men who meet together. 
However, they came to Washington not to 
bellyache, but to garner inspiration, and were 
not disappointed in this respect. 


Exhibits Convey Much Usable Information 


The meetings were held in the ballroom of 
the Raleigh Hotel, with committees meeting in 
smaller rooms. ‘The ballroom was appropri- 
ately decorated for the occasion. The Federal 
Housing Administration installed a series of 
exhibits boosting housing under the amended 
Federal Heusing Act. The exhibits included 
photographs of actual small homes built in 
various States, with figures showing cost and 
monthly payments (including everything) as 
low as $15.75, The National Small Homes 
Demonstration also had numerous exhibits 
showing the several houses comprising the 
Laboratory Community, with cost figures, 
monthly payments and the like. There were 
small home models that attracted much atten- 
tion. On the platform back of the speakers’ 
table was a large roadside sign surmounted by a 
beautiful two-story cottage and bearing the 
name of the Wilbur Lumber Co. Don S. Mont- 
gomery, of the Wisconsin Retail Lumbermen’s 
Association, explained that the sign was only 
a sample and stressed its value for retail adver- 
tising purposes. He had seen several of these 
signs and found they struck a responsive chord, 
and was sure they had the same effect on other 
highway users. To one side of the platform 
was an exhibit of the Bureau of Agricultural 
Engineering, Department of Agriculture, with 
photographs and drawings of corn cribs, 
granaries, etc. 


Farm Building Market Sketched by Official 


An outstanding feature of the meeting was 
an address by Milo Perkins, Assistant Admin- 
istrator of the Farm Security Administration, 
who, after a brief speech outlining what can 
be done in the way of farm construction and 
improvement, conducted a general discussion of 
this subject, which many delegates obviously 
regretted to see come to an end. Mr. Perkins 
and others connected with the FSA had been 
working with the Federal Housing Administra- 
tion in an effort to-liberalize FHA regulations 
under the amended Act, to make the new law 
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Rural Market---for Better Dwellings, Tenant Houses, 
Barns and Crop Storages---Backed by Liberal Financ- 
ing, Is Expected to Develop Volume Buying; Retailers 
Gather from Model Communities and Exhibits Many 
Usable Merchandising Ideas; Action Taken to Start 
Retail Sales School; FHA Endorsed But Proposals 


for Direct Purchasing by Government Condemned 


more attractive to farmers and others located 
in rural sections. 


Explains Sources of Credit Open to Farmers 


Mr. Perkins sketched briefly the several 
sources of credit on which farmers can depend. 
Among other things he told the retailers that 
the FSA is now winding up a $100,000,000 
construction project of the Resettlement Ad- 
ministration, which it succeeded, and has some 
millions of dollars left with which to buy lum- 
ber and other materials for this purpose. Only 
a week ago, he said, all field offices had been 
instructed to solicit FSA borrowers for neces- 
sary improvements. Some 600,000 rehabilita- 
tion loans have been made by FSA, and a great 
many borrowers will have to make improve- 
ments. ‘Those interested in this phase should 
get in touch with the County Extension Agent 
or Rural Rehabilitation Supervisor. 

Land Bank loans may include money for 
improving buildings or farmstead, Mr. Perkins 
said. 

Farmers, he added, can take advantage of 
the amendments to the Federal Housing Act 
under either Title I or Title II, both guar- 
anteed by FHA, and may build new dwellings 
up to $2500. A great many of such homes 
can perhaps be built, he said, for folks who 
want modest suburban or semi-rural homes, or 
for farmers themselves. 


Regards Tenant House Campaign Favorably 


He commented favorably upon the “effec- 
tive’ campaign the AMERICAN LUMBERMAN is 
conducting to promote the construction of sec- 
ond homes on farms under Title I of the 
amended Act. 

Mr. Perkins, however, did not confine him- 
self to Title I, but ventured the opinion that 
there is even more chance for rural construc- 
tion under Title II]—Section 203 of the Act. 
Under this section a farmer can place a mort- 
gage on his entire property, refinance on easier 
terms, and make such improvements as he de- 
sires within the limitations set forth in the 
Act and the new regulations, now being dis- 
tributed widely by FHA. For example, where 
a farmer finds himself hard pressed to meet 
mortgage and other charges, he can refinance 
and make smaller payments over a_ longer 
period. In borrowing for this purpose, he must 
spend at least 15 percent of the loan for labor 
and materials in order to help the employment 
situation. Government insurance, he added, is 
very important to the farmer. The amended 
law does not permit Uncle Sam to play Santa 
Claus, and he has no intention of doing so. In 
making guaranteed loans to farmers, the earn- 
igs of the farm are a controlling factor. 


Sees Big Farm Trade for Lumber Dealer 


“There is quite a lot of business there for 
the lumber dealer,” Mr. Perkins remarked, “It 
is not up to the Government to sell the idea, 
but to men like you to talk it up with Rotary 
Clubs and other similar groups, with rural 
bankers etc.” 

Mr. Perkins said he saw prospects of a sus- 
tained prosperity in this field for the retail 
dealer. He predicted that when the law becomes 
operative—with the advent of the new regula- 
tions—the first rush will be from farmers who 
are what he termed “nominal owners” or those 


owning good equities in their farmsteads. The 
key to the whole situation, as he sees it, is 
the country banks and insurance companies. 

He confided to the meeting that housing is 
not a part of his job, but that he is intensely 
interested in seeing the farm tenant problem 
handled, and subnormal rural housing condi- 
tions improved. It is a tremendously worth- 
while thing, he added, both socially and eco- 
nomically. 

Mr. Perkins said that the FHA views the 
problem realistically and must base its guar- 
antee of loans on net farm income. Otherwise 
we might find ourselves in the midst of a 
farm land boom that would be most unhealthy 
to everybody, more especially the farmer. 


Must Largely Rebuild Rural America 


He said a recent survey of one thousand 
farms operated by tenants disclosed that 20 
percent of the operators would be able to pur- 
chase the farms without paying out one cent 
more than they now pay for rent. 

“We will have to rebuild rural America in 
large sections,” Mr. Perkins declared. He 





R. G. Kimbell, National Lumber Manufacturers’ 

Association, explained to an interested aud- 

ience of lumbermen structural features of Lab- 

oratory Homes, a demonstration project near 

Washington. These and the Certigrade Homes 

give a practical demonstration of good, low 
cost homes of wood 





added that there are tens of thousands who can 
be reached, but that we must skip those at the 
lower part of the pile. 


Better Crop Storage Needed for Loans 

Mr. Perkins, who addressed the afternoon 
session yesterday, was preceded by Larry Smith, 
of the technical staff of the National Lumber 
Manufacturers’ Association, who pointed out 
that the Department of Agriculture will insist 
that farmers store adequately corn and wheat 
on which the Government extends loans under 
the new Farm Act. Last year, he added, some 
$300,000 was lost on corn loans because of bad 
storage, and he has been told that Uncle Sam 
does not propose to let that happen again. New 
regulations are being prepared covering this 
particular problem, and will be available shortly 
and ought to be right now, since harvest starts 
next month, Mr. Smith said. 

Mr. Smith saw a very definite opportunity 
for dealers not only to co-operate in making 
crop loans successfully, but in getting a nice 
piece of business for themselves. He had been 
advised by department officials that much lum- 
ber must be used for repairs to present farm 
storage facilities, but that a lot of new crib 
and granary buildings will be needed. 


Building Booms in England at 40 Cent Wage 


The delegates also had an_ opportunity to 
learn something about housing developments in 
England from Henry Rose, of London, who 
was introduced by President Don A. Campbell 
with the remark that he was in this country 
partly for the purpose of finding out why we 
can not get home building going on a large 
scale. Mr. Rose said that in England his 
friends are astonished to learn that the U. S. A. 
is so backward in housing developments. His 
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country for the past five years has been having 
quite a large “boom” in home construction, 
privately financed. He said the lending agen- 
ciés or building societies got together with the 
labor unions and embarked upon an extensive 
program of propaganda with a view to awaken- 
ing the people to the desirability of owning a 
home, 

Since our Government has made guaranteed 
home mortgages a gilt-edged security, Mr. Rose 
said he could not see why we cannot get going 
here. In England hours of work were agreed 
upon and labor accepted a reduced rate of pay 
in consideration of continuity of employment. 
Asked about the wage rate, he mentioned 40 
cents an hour. One delegate remarked that the 
latest figures in his community gave a range of 
$1.25 to $2 an hour. Mr. Rose had an engage- 
ment to discuss the matter with John L. Lewis, 
head of the C. I. O., and was told in jocular 
vein to be sure and tell Mr. Lewis about that 
40-cent an hour English building trades wage. 


Urged to Go West for Next Annual 


Ernest E. Woods, of the Southwestern Lum- 
bermen’s Association, suggested the wisdom of 
holding the next annual meeting somewhere in 
the West, to help build up the organization in 





Executives of the National Retail Lumber Dealers’ 

Association are here gathered on the platform 

of the Raleigh Hotel ballroom—in background is 

seen Wisconsin dealer's effective signboard brought 
by State Retail Secretary 
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the Western States. F. Dean Prescott, of Cali- 
fornia took up the cudgels in this connection, 
calling attention to the fact that a World’s Fair 
is to be staged in the San Francisco area next 
year beginning in February. He thought it 
would be a good idea to hold the annual at the 
Del Monte Hotel outside of Berkeley and a 
two and a half hour drive from ’Frisco. He 
called upon George W. LaPointe, Jr., treasurer, 
to verify what he said about this particular 
spot as an ideal convention site. 


Slum Dwellers Hardly Deserve Fancy Homes 


Senator David I. Walsh, of Massachusetts, 
at the same session made a stout plea for slum 
elimination and paid his respects to those Gov- 
ernment dreamers who think it necessary to 
build something fancy, ornamental and always 
expensive in place of cleared slums. He wanted 
to be rid of the slums, but thought we ought 
to be sensible and build modest housing for 
present slum dwellers. The senator was ob- 
viously indignant in recalling that the men and 
women who built homes in his day are now 
faced with the problem of helping to finance 
the building of homes for those who made no 
attempt to provide their own. 

Harris Mitchell, secretary of the Virginia 
3uilding Material Association, took advantage 
of a momentary lull to introduce Mrs. W. H. 
Bowes, of Richmond, who took over manage- 
ment of the business when Mr. Bowes passed 
on three years ago, and has operated it quite 
successfully ever since. 


Pay Tribute to Continuing Retail President 


The officers of the association were re-elected 
by acclamation, In this connection Don Mont- 
gomery furnished a bit of pleasing byplay. 
Stepping onto the speakers’ platform, he sol- 
emnly announced that lumber dealers in attend- 
ance at the recent Kentucky Derby had held a 
meeting of the Past President’s Jockey Club 
and elected him secretary. “First among past 
presidents naturally is Don Campbell, who ends 
one term tomorrow and starts another tomor- 
row night,” he said. “He must have some 
insignia. Therefore, I crown him with this 
jockey cap. Looking at him one can not always 
tell whether it is sunshine or moonshine one sees, 
but his- curly locks must be covered.” 

Taking the green and gold silk cap in his 
hand, Mr. Campbell, with feeling, said: “This 
will be one of my treasures. I will never let 
it out of my sight.” 

When the applause subsided, the convention 
got on with its business, which became quite 
serious as chairmen of committees presented 
their reports. A special committee had been 
appointed to consider the cement purchasing 
policy recently announced by the Federal Gov- 
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ernment, which contemplated all future pur- 
chases would ‘be made direct from manufac- 
turers on a f. o. b. basis, knocking building 
material dealers out of a lot of business and 
disrupting the distribution channels. The reso- 
lutions committee also was working on a decla- 
ration covering Federal purchasing policies, 
The form finally agreed upon between the two 
committees and unanimously adopted was to the 
effect that the National Retail associations 
“vigorously and emphatically protest, as small 
business men, the action of the Government in 
calling for bids direct from the manufacturers 
f. o. b. their plants. Since the foundation of 
this country, it has been built up by the small 
retail lumber and building material merchant, 
He has maintained adequate stocks, warehoused 
materials, and employed many thousands of 
employees. Mass buying by the Government 
direct from the manufacturer will necessarily 
throw thousands of present employees out of 
work. It furthermore destroys the most eco- 
nomic system of distribution, as proven by 
years of practical experience.” 


Government Purchasing Practices Debated 


This resolution provoked considerable dis- 
cussion from the floor. No little indignation 
was expressed by several delegates over what 
the dealers fear may hamstring their business 
if the present purchasing policy should be ad- 
hered to and extended.. For example, Carl 
Blackstock, of Seattle, vice president of the 
National association, paid his respects rather 
emphatically to the Procurement Division of the 
Treasury Department, declaring that its pur- 
chasing policy had degenerated to a point where 
the Government was accepting lumber that no 
decent dealer would sell. 

“This lumber is being sold by irresponsible 
persons,” he declared. “We rebel against it. 
The Procurement Division is forcing us to sell 
high grade material at prices lower than we 
can sell to our friends who keep us in busi- 
ness. 

A New Jersey delegate came to the defense 
of the Procurement Division, pointing out that 
it is an old and effective purchasing organiza- 
tion and possibly is not so much to blame as 
Mr. Blackstock thinks. He recalled a case 
where members of his group found that the 
Government was not getting what it ordered 
and communicated that fact to the Department 
of Justice by telephone. Three men were 
promptly sent into the field and cleared up the 
matter just like that. 


Seek Stability in FHA Regulations 


A resolution dealing with the Federal Hous- 
ing Administration reaffirmed appreciation and 
endorsement but suggested for the considera- 
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tion of the Administrator that the effectiveness 
of these facilities is dependent upon the ability 
of the loaning institutions to adapt their proc- 
esses to the governing regulations, and that each 
successive modification of the regulations con- 
fuses the loaning institutions and impairs or 
delays the use of the benefits of the Act to the 
fullest extent. 

A resolution was adopted strongly commend- 
ing the officers of the association and the mem- 
bers of the executive committee for their “un- 
selfish and untiring efforts” on behalf of the 
industry. A further resolution expressed the 
regret of the meeting at the inability of L. P. 
Lewin, of Cincinnati, former president and 
treasurer of the National association, to be in 
attendance and expressing appreciation of his 
long years of service to the industry and best 
wishes for his continued support and counsel. 

Still another resolution strongly commended 
Spencer D. Baldwin, chairman of the legislative 
committee, and Secretary Frank Carnahan and 
their associates for having given unstintedly of 
their time and efforts in furthering the interests 
of the retail lumber and building material indus- 
try of the United States. 

A further resolution advocates the employ- 
ment of public relations counsel by the NRLDA 
“to curb insofar as possible the negative and 
inaccurate propaganda pertaining to our indus- 
try.” 

President Campbell announced the reappoint- 
ment of the present members of the executive 
committee, with the exception of J. W. Deal, 
who was displaced at his own request that 
Texas be given representation on the committee 
and is succeeded by C. E. Locke of Beaumont. 


Act to Set Up Sales Training School 


The convention took affirmative action to set 
up the proposed Sales Training School, which 
has been under discussion and study for the 
past three years. Action followed presentation 
of the special committee dealing with the mat- 
ter by Paul Collier. The report of the com- 
mittee was approved in a formal meeting of 
interested groups and a decision: reached to 
designate a committee of twelve—four retailers, 
four manufacturers, two from the insulation 
group and two from the asphalt roofing gréup. 
Members designated by the retail group are 
Paul Collier, Adolph Karper, O. I, Cheyney 
and Hawley Wilbur. Representing the manu- 
facturers on the group will be Col. Wm. B. 
Greeley, O. N. Cloud, I. N. Tate and Charles 
R. French. The other two groups had not 
designated their representatives when the con- 
clave adjourned, and the retailers and manu- 
facturers in a brief meeting voted to get to- 
gether at a later. date. 

A pleasing function was a luncheon given by 
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Ed. Batchelder, vice president of the Insulite 
Co., on May 11 for visiting ladies and officers’ 
wives. The luncheon was tendered in honor of 
Mrs, Don Campbell and Mrs. Stanley O’Con- 
nor. Miss Janet Carnahan acted as_ hostess. 
Each guest was presented with flowers and the 
occasion was a happy one. 


Legislator Discusses Chain-Store Tax 

The first speaker at the joint session Wednes- 
day morning of dealers and manufacturers was 
Representative Wright Patman, of Texas, who 
discussed chiefly his chain-store tax bill, declar- 
ing that the purpose behind it is to put a crimp 
in absentee ownership and protect both the 
communities and the local merchants from such 
overlordship. He told how the bill originated, 
how it had been radically amended or rewritten 
time and again and invited the assistance of his 
hearers in the efforts of its supporters to per- 
fect the measure and get it as nearly right as 
possible. Mr. Patman stressed the vital posi- 
tion of the local merchant including, of course, 
the lumber and building material merchant, in 
every community. 

He commended the NRLDA for keeping in 
Washington a _ representative like Secretary 
Carnahan, declaring he found the latter at the 
hearings of the committee on banking and cur- 
rency, of which he is a member, almost as fre- 
quently as himself. He added that he found Mr. 
Carnahan fully informed as to the effect of pro- 
posed legislation on the industry he represents 
and his advice “helpful and constructive.” Mr. 
Patman told his hearers that it was up to them 
to have able representation at committee hear- 
ings, since that is where most legislation is 
written and if they fail to make their position 
known they deserve whatever legislation they 
get. 


Manufacturers’ President Surveys Housing 

Following Rep. Patman’s address, President 
Campbell turned the joint meeting over to Wil- 
son Compton, secretary and manager of the 
National Lumber Manufacturers Association. 
Dr. Compton after a few introductory remarks 
said he introduced with great pride President 
James G. McNary, of the NLMA, who told the 
dealers it was his first opportunity to attend 
one of their meetings, and a great pleasure to 
be with them. 

Mr. McNary said that the incomes of perhaps 
75 percent of the people of the United States 
are not sufficient to permit them to buy homes 
costing more than, say, a dollar a day. The 
small homes which persons of modest income 
may buy. Mr. McNary said, will not contain 


“all the gadgets they may like, but they will 


be cozy little homes to which additions can 
readily be made as income improves. Mean- 
while, they will be increasing their equities in 





2\ 





JAMES G. McNARY, WILSON COMPTON, 
President Secretary-Manager 
National Lumber Manufacturers’ Association 


these modest homes by monthly payments as 
low as rent or even lower. 


Buyer Under FHA Gets Full Value 


Mr. McNary warned his hearers that in some 
States efforts are being made to require too 
high grades of lumber for these small and 
inexpensive homes. This is bound to have a 
tendency to discourage persons who otherwise 
might be interested in promoting the Small 
Homes Program. What the industry is 
endeavoring to do is to provide sturdy but ade- 
quate homes within the reach of those in the 
lower income brackets, he added. Only sound, 
standard materials go into construction. Of 
course, he said, the top grades can not be put 
into homes to sell as low as $2500 or $3000, 
and public authorities should be fully cognizant 
of that fact. They also should realize that 
lumber mills could not be operated if they had 
markets only for their’ No. 1 products. They 
must be able to sell all grades. 

He recalled that under the old mortgage sys- 
tem not more than 60 percent went into actual 
building, while under FHA guaranteed mort- 
gages the buyer gets 100 cents for every dollar 
put in. 

Mr. McNary made a brief reference to a 





The Certigrade, “Perfect Home, a bungalow in 

gleaming white, won high praise for both its 

appearance and its lovely setting, and the Red 

Cedar Shingle Bureau has a right to feel proud 
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meeting May 9 of more than 25 building mate- 
rial manufacturers and Government housing 
officials, called at the invitation of Dr. Compton 
to hear R. L. Davison, director of housing 
research of the John B. Pierce Foundation, dis- 
cuss ways and means of attaining widespread 
distribution and sales on $3000 homes of prac- 
tical design. 

“We are all putting our shoulders to the 
wheel,” said Mr. McNary in conclusion, “and 
this proposition is going ahead. We may build 
a million houses in a year.” 


Representative Manufacturers Extend 
Greetings 


Dr. Compton introduced several other rep- 
resentative manufacturers, each of whom had 
a word of greeting and encouragement for the 
retailers. 

C. L. Isted, president of the Western Pine 
Association, said he welcomed a real oppor- 
tunity of having a very small part in what 
the manufacturers and retailers are trying 
to do in a national way, and possibly a little 
part in what they are trying to do in the West- 
ern Pine area of the West. — 

W. B. Nettleton, past president of the NLMA, 
said that lumber manufacturers all over the 
country appreciate the way in which the retail- 
ers have taken hold of the Small Homes Pro- 
gram. He said the manufacturers felt they had 
the finest army in the country and that the 
program could not have been the success it is 
had it not been for the way in which the 
retailers have taken hold. 

W. A. Holt, Northern Hemlock & Hardwood 
Manufacturers’ Association, expressing pleasure 
at the opportunity to be present, said he had 
always enjoyed close relations with the re- 
tailers and did not like to deal with consumers 
direct. 

C. R. Macpherson, president Southern Cypress 
Manufacturers’ Association, said he was im- 
pressed with the tremendous market open to 
lumbermen, the full implications of which they 
had not realized. He commended the Small 
Homes Program and added: “If we are going 
to get out of this depression and get out quick, 
that’s the way we have to go.” 


All He Will Do About Homes—Build Them 


Following similar remarks by other manu- 
facturers, President Campbell said that thie 
joint meeting with the manufacturers had been 
a wonderful thing and very helpful. He said 
he knew the retailers were a pretty cocky 
bunch, and still are. He has been going around 
the country preaching small homes. Recently 
a man—one who also is carrying the torch— 


* ee 


« 





Amemecanfiumberman 


asked him what the retailers were going to do 
about small homes. 

“Still cocky,” said Mr. Campbell. “I replied, 
Oh, not much, We are just going to build 
them.” 

He urged honest effort on the part of retail- 
ers to meet their full obligation to their com- 
munities, and advocated selling the consumers 
what they really should have instead of any 
old thing to get their money. 

“We want to share with the manufacturers 
the obligation to promote this program and 
deeply appreciate what they are doing,” said 
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Mr. Campbell. 

He commended W. W. Woodbridge and 
expressed appreciation of everything the Red 
Cedar Shingle Bureau has done for retailers. 

Called upon for a word, Mr. Woodbridge 
briefly sketched the three Certigrade projects 
here, including the century-old frame house now 
being modernized, the Certigrade Home and the 
group of Certigrade Cottages, and added: 

“We are happy to say that the Certigrade 
group represents you as well as ourselves. All 
we have done is in the interest of promoting 
housing, not merely our own business.” 


Manufacturers Executive Com- 
mittee Hears Analysis of 
Housing Needs 


WasuHincton, D. C., May 16.—The week 
ended May 11 may accurately be described as 
Lumber Week in Washington. In addition to 
the annual meeting and convention of the Na- 
tional Retail Lumber Dealers’ Association, 
which included one joint session with the Na- 
tional Lumber Manufacturers’ Association, the 
executive committee of the latter organization 
held an all-day session on Saturday, which, 
among other matters, considered enlargement 
of the present low-cost demonstration home 
activity, co-operation with the retail interests 
in the sales training school plan, and prospec- 
tive lumber participation in the New York 
World’s Fair. 

Members of the executive committee of the 
NLMA in attendance were: 

James G. McNary, president; Leonard Ham- 
mond, W. M. Ritter, C. L. Isted, W. T. Neal, 


and F. W. Schatz, vice presidents; W. B. 
Greeley and E. W. Demarest, West Coast 


Lumbermen’s Association; R. E. Hollowell, 
American Walnut Manufacturers Association; 
Bruce Clark, Douglas Fir Plywood Associa- 
tion; A. C. Wells, Maple Flooring Manufac- 
turers Association; J. J. Farrell and E. W. 
Treen, Northeastern Lumber Manufacturers 
Association; W. A. Holt, Northern Hemlock & 
Hardwood Manufacturers Association; R. C. 
Winton, Northern Pine Manufacturers Asso- 
ciation; C. R. Macpherson, Southern Cypress 


Manufacturers Association; Parrish Fuller, 
Southern Hardwood Producers (Inc.); J. F. 
Coleman, Western Pine Association; John 
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Watzek, Jr., and I. N. Tate, at large; W. B. 
Nettleton, past president of NLMA, and Carl 
Bahr, California Redwood Association. 


On Monday, at the invitation of Wilson 
Compton, secretary and manager of the NLMA, 
more than twenty-five building material manu- 
facturers and Government housing officials met 
to hear R. L. Davison, Director of Housing Re- 
search, John B. Pierce Foundation, discuss the 
most satisfactory method of attaining wide- 
spread distribution and sales of practical homes 
in the $3,000 range. 

Mr. Davison told the gathering that if the 
building industry was to get anywhere in this 
housing field, it must start with a sound real- 
istic definition. “Housing,” he added, “can 
not be called low-cost unless it is suitable for 
those of low income, and I do not believe those 
in the upper 30 percent income group can be 
called low-income families.” 


As director of housing research, Mr. Davi- 
son has been in charge of the building of sev- 
eral experimental houses for the Foundation, 
in a concerted effort to solve the housing prob- 
lem. The research has not been limited to 
new construction methods and materials alone, 
but considerable study has been given to the 
economic problems involved in the low-cost 
housing field. 

All of the material manufacturers attending 
this meeting are associated this year in the 
National Small Homes Demonstration Pro- 
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an unusually attractive setting Fairway Homes rapidly are being completed. This is the Laboratory Homes project sponsored 


2 


by 


Dealers’ Association and various branches of the building industry. A 
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gram. In view of the success that maked a e 
similar effort in 1937, they were quite respon- 
nd sive to Mr. Davison’s admonitions concerning or eds ern | S Urvey Cr- 
ed the vital importance of reaching down to the 
a $30 a week income group, and providing de- ° e 
é cent housing for it. The 1938 Small Homes et e t O t tO 
cts Program covers home construction ranging in © I Nn O C 5 
“~ from $2,000 to $4,500. Designs on which eight 
ne model houses are now being constructed in MANCHESTER, N. H., May 16.—The regular committee of ten, equally divided between the 
the Fairway Hills community here, have al- spring meeting of the New England Lumber- House and Senate, to hold hearings in the 
. ready been adopted by some 275 builders men’s Association, held at the Hotel Carpenter various forest areas, to be followed by a re- 
I throughout the country, who are duplicating on May 4, was largely attended by the pro- port recommending a line of legislative action 
ng these homes in their respective communities as ducers of native lumber—mostly pine and the by the next session of Congress. Mr. Treen 
samples of truly low-cost construction. hardwoods—from all corners of New England. felt this Northeastern section should be repre- 
It proved to be a forum at which were thor- sented by at least one Congressman on that 
“ oughly canvassed the stock of lumber accumu- committee. “If the committee is dominated by 
National Forest Income Shows lated on the mill yards during the winter southern and western members,” said _ the 
™ Material Increase months, and its relation to present and pros- speaker, “the viewpoint, and perhaps the final 
Ww D. C. May 16—The 157 pective demand. Also, there was a broad dis- decision, as to recommended reforms, may be 
? peng | Age - red ae Gane ' Benet cussion of the economic and legislative trends colored by the forest situation in the South 
rote the U. ‘ 4d St, ‘a tae “a “ye z= v- as they affect general business, led by E. W. and West, which, in many respects is vastly 
a ae e oe ye  : cage "$3,080,006 . Treen, of New York, secretary of the North- different from, and not as favorable as, in this 
o, etal tale “egy per od a hai 7 eastern Lumber Manufacturers’ Association, Northeast section.” His association had put 
ne Mine secagy . $71'009 : th ai “ with a good natured but vigorous debate between this matter squarely up to all members of 
se d = eae tam “Pramas amma: ot ioe two of the association stalwarts—S. F. Lang- Congress from that section. 
net receipts go to the States in which the for- re = 3 the "Wane _ Wage-Hour Bill Would Create Havoc 
ests are located, to be apportioned to the coun- H ” bill di a oC M The speaker discussed the Wages and Hours 
B. * “ha rie d ours” bill now pending in Congress. Tot and ; hable eff ‘f om . 
; ties containing the tracts. The funds are use Veazey favored its enactment, while Mr. Lang- ill and its probable effect, 11 enacted, upo 
irl for roads and. schools. An additional ten per- = ae . the lumber industry. Living standards and 
: : dell vigorously opposed such action. The group “ : eae : : 
cent is used by the Forest Service for road : 2 . . costs in different sections varied widely, but 
a : : was with Mr. Langdell by a wide margin, and ° : ; 
on building in the national forests of the State 9 . in many lumbering areas, if the proposed hours 
: : : : ; by a vote of 23 to 6 the secretary was in- Te 
A from which the income is derived. The income . : . restriction, down to 40 per week, should be es- 
’ : : : structed to communicate this action to the New : a2 ; I : ‘ 
1u- from national forests is obtained largely from : “ecg tablished, “we might just as well—in many 
: : Hampshire delegation in Congress. ; = 
et timber sales and grazing fees on about 125,- # instances—shut wp shop. 
e- 000,000 cattle and horses and 550,000,000 sheep Should Curtail Until Sales Catch Up Referring to the apparent surplus of lumber 
he and goats. At the morning session, with President S. B. stocks at Northeastern mills, Mr. Treen cited 
le- Fessenden, of Townsend, Mass., in the chair, ie ong ee oe all 
es H lai the report of stocks on hand at the mills as of | lumber manufacturing sections in the country, 
Porto Rican Building Booms April 1 was discussed in detail. The totals were and said that the only way to meet it was to 
he NEw York, May 16.—According to a_report large and brought the statement from the Chair gage production to the consumer demand. 
1is issued by the Puerto Rico Trade Council, that a really “bad situation exists in the excess Pz : 
al- canis te cae rca pont chase = of sawed lumber on hand when compared with Western Pine Directory Issued 
an OS : vy purchases Of lum —s the -current and prospective rate of consump- : 
ber and other materials are bright. In this con- ion.” Mr. V a d th h k PorTLAND, OreE., May 14.—The new directory 
or ; : : tion, r. Veazey suggested that, as the stoc 4 d d d 
nection, the council said: oe of membership, showing supervised grades an 
se — . —s ; report indicated a greater surplus than can be ee tol : £ the W Pine A 
be _ “The Island’s purchases of building materials disposed of for some time, it would be wise to other information, of the Western Pine /Asso- 
from continental United States during the first  cyrtail production wherever possible until con- ciation, Portland, is now available for dis- 
i. nine months of the current fiscal year totaled  cumption “catches un.” tribution, headquarters here announced. — Cor- 
e $5,200,000, and were 15 percent greater than le etna ° rected to May 10, it replaces the one issued 
oe in the corresponding period of the year before. Regional Viewpoint on Conservation last Oct. 15. Over a hundred and forty west- 
.. Shipments of lumber, principally Douglas fir Secretary Treen was the principal speaker at ern pine member mills, which are located in 
0 and southern pine, totaled 45,300,000 board feet, the afternoon luncheon. He dwelt at length on eleven western States, are listed alphabetically 
he a drop of 17 percent below the preceding year’s. the forest conservation problem as it has devel- bv States, and there are shown the locations 
7 Indications are that private building of homes oped following the address to Congress of of individual plants and sales offices, annual 
on will proceed on a broad scale.” March 14 by President Roosevelt. He declared capacity, and_percentage of production of Idaho 
, This building program, together with slum that that message was evidently based upon white pine, Ponderosa pine and sugar pine and 
’ clearance, new dock and resort facilities, prom- the recommendations of Chief Forester Silcox associated species. The standard and factory 
he ises a healthy volume of business for the build- to the Secretary of Agriculture. Apparently products and specialties manufactured at each 
ey ing materials industry in Puerto Riso. the present plan is to appoint a congressional mill operation are also shown. 


. 





the lumber industry, engineered by the National Lumber Manufacturers’ Association in co-operation with the National Retail Lumber 
y, A | Yisit to this project was a high spot of lumber week in Washington. 
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A speaker at one of the conventions 
held last winter advocated that every lum- 
ber dealer make a careful survey of the 
building material needs of the community 
he serves, and then proceed to lay in 
stocks of the items the survey shows are 
being used or are needed, regardless of 
whether those items are among the lines 
generally found in an average lumber 
yard. Many dealers in this day of con- 
verting the old-time lumber yard into a 
headquarters for a complete line of build- 
ing materials, have made such surveys, 
and some have gone still farther. In ac- 
cepting the responsibility for selecting and 
stocking the community’s building needs, 
the most progressive dealers carefully 
study each new development, and when- 
ever they are convinced that a new ma- 
terial or piece of equipment with merit 
should sell, they adopt it and push it with 
a sound merchandising plan. 

The simplest and safest way to deter- 
mine what new lines to carry is, of course, 
to study the sales possibilities of lines re- 
lated in usage to those for which the 
dealer has already built up a clientele. 
This expansion policy is one which is 
leading naturally to the dealer embracing 
the whole category of building materials 
and placing himself in position to sell 
homes on the package plan, while acting 
as the centralized and co-ordinating fac- 
tor for home construction in communities 





‘at a furious pace. 


Interior view showing 

bookkeeper's office, 

and private offices in 

background. Behind 

these is paint depart- 
ment 





outside the few large metropolitan areas 
in the country,. An example of sound ex- 
pansion based on related lines is offered 
in this story of the policy of the Little 
Rock Lumber & Coal Co., Alma, Mich. 


GETTING READY QUICKLY TO 
SERVE NEW OIL WELL AREA 


For a number of years the company 
had been doing a good business with the 
usual lines—lumber, wire fence, insula- 
tion and wall board, roofing and flooring, 
paint, glass, builders’ hardware and nails. 
Then, came the discovery of oil in cen- 
tral Michigan. As usual with such dis- 
coveries, well drilling activity developed 
The company was 
alert, however, and lost no time in recog- 
nizing the new market for heavy rig tim- 
bers. A quick survey of heavy timber re- 
quirements for oil well rigs was made in 
a few hours, orders were wired to the 
mills, and space set aside in the yard to 
receive the shipments. The oil opera- 
tions are more or less widespread, and 
to save trucking costs and delays to cus- 
tomers, the company located and set up 
a branch warehouse for rig timber at 
Gladwin, some sixty miles northeast of 
Alma. A yard man was installed at Glad- 
win and provided with a portable house, 
a telephone and a truck, and instructed 
to hold himself ready to receive and de- 
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liver orders from the oil operators at all 
hours of the day and night. 


EAGER DRILLERS MEAN NOW 
WHEN THEY SAY IT 


’ 


“The oil business,” said Earle Brenne- 
man, secretary of the company, “is like 
that. Our man at Gladwin works under 
no different conditions than we do. We 
are on call at all times, and there is no 
peace or privacy at home. The telephone 
is apt to ring at any time in the night. 
We get out of bed and take an order from 
an oil man who has decided to sink a 
well. He wants shipment NOW. That 
doesn’t mean sometime after daylight. It 
means NOW. We get up, phone a truck 
driver, go to the yard, get the order out, 
then go back to bed—maybe. It is like 
being a country doctor. Recently we got 
a truck load of timbers and other mate- 
rials away shortly after midnight, and, 
believe it or not, it was for delivery just 
twelve miles from the city hall in Detroit. 

“One of the things we learned with the 
first few orders of rig timbers we deliv- 
ered, was that there are special cements 
and clays needed in oil well work. It 
seemed to us only natural that we should 
lay in supplies of these materials. When 
a customer calls us for rig timbers, we 
now sell him everything he needs. It is 
good business for us, and it saves him 
time and money. We watch the oil fields 
very carefully. We have to, in order to 
keep adequate supplies of material on 
hand, and to place orders far enough in 
advance to keep our stocks up at all times. 


SET UP PREFABRICATED HOUSE 
THE DAY AFTER ORDERED 


“Another thing that we recognized al- 
most as soon as the oil fields began to 


develop was the need for providing shelter’ 


to the newcomers with as little delay as 
possible. They needed houses right on 
the scene of their operations, and they 
needed them at once. There would, we 
knew, be no time for the usual prelim- 
inaries of designing a house, nor would 
there even be time to send a crew of car- 
penters out to build houses. Even if 
there were time, there were not enough 
carpenters to fill the demand. We sat 
down and designed a standard prefabri- 





Exterior view of new office and display 
room of Little Rock Lumber & Coal Co., 
Alma, Mich. 
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ADDING LINES RELATED IN USAGE 


BUILDS SALES 


Meeting Big-Timber Needs of New Oil Field Led Mich- 
igan Yard to Fabricating Dwellings and Building Cement 
Block Plant -- Coal Department Had a Natural Expansion 
to Stokers-- Benefit of Truck Driver's Ingenuity Is Ex- 
tended to Whole Community in Repair Service 


cated portable house in eight sections. 
The house is 16 feet by 22 feet with a par- 
tition dividing it into two rooms 8 feet 
by 11 feet. The floor is built in three 
sections, the long walls in two sections 
each; and the ends and partition in sin- 
gle pieces. The roof is cottage type, 
which is a little dressier than plain gable, 
and is made in eight sections. The frames 
are 2x4-inch, outside walls are barn 


siding, and inside walls are built of 
Celotex board. 

“We try to pile up a large number of 
these sections for sale in the fall, win- 





ter and early spring. We sell them just 
as fast as we can produce them. When 
we get an order for a house, we load the 
eighteen pieces on a truck, take it to the 
location for which it was ordered, assem- 
ble it and bolt it together with 4-inch 
lag screws. In most cases, much less than 
a day elapses between the time we get an 
order for a house and the time the cus- 
tomer is occupying it. We make all of 
the houses in our own yard with our 
own help, and sell the lumber from the 
yard to the housing department at retail 
prices. The houses sell for $275 unlined, 
and lined with Celotex they sell for $380. 


MADE SO IT CAN BE ADDED TO— 
AND IT OFTEN IS 


“The design of the house itself was not 
new with us. We had been selling the 
same building to Mexicans who come to 





Exterior view showing remodeled shed 
front. Corners were made with discarded 
car stakes 


Vernon Kennett in his attractive office, with 
knotty pine walls and acoustic tile ceiling 





this vicinity to work in the sugar beet 
fields, and had set up quite a few of them 
in our resort country as hunting and fish- 
ing cabins. It was the sectional construc- 
tion feature that we developed later. Both 
the prices I named include painting. We 
sell the house screened but unpainted for 
$380 also. Windows consist of two barn 
sash hinged at the middle. For additions 
such as porches and wings we have stand- 
ard unit prices, and 
in most cases we 
manage to sell more 
than just the house 
itself. We call it a 
foundation house, 





Part of large stock of 
rig timbers main- 
tained at all times for 
sale to oil operators 





because it is de- 
signed to take addi- 
tions. Practically all 

te of our customers 
_ keep coming back for 
additions and improvements. 

“Providing these houses led us to an- 
other line. Some kind of foundation or 
base is required, and we reasoned that ce- 
ment blocks would be most economical. 
Here again, in order to sell the whole bill 
complete we decided to manufacture ce- 
ment blocks, so we purchased a cement 
block plant and building, moved the whole 
thing to our lot and set it up. In prac- 
tically every case a few blocks go out 
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with the house. The block business, how- 
ever, developed a new angle. We started 
to sell blocks for all kinds of foundation 
work, and soon worked up a business 
which has made it impossible for us to set 
up a reserve supply. We sell them al- 
most as fast as we can produce them, sell- 
ing the blocks to ourselves at a profit 
to the plant. Not only is the plant itself 
profitable, but it brings us a lot of busi- 
ness in other materials. The blocks are, 
of course, the first items purchased for a 
building, and selling them gets us in on 
the ground floor with a big advantage for 
‘selling the rest of the materials that will 
be needed for construction.” 


HAD PURSUED SAME EXPANSION 
POLICY WITH COAL STOKERS 


Lest the impression be given that this 
company’s opportunity for expansion was 
unusual, and that its policy resulted from 
the fortunate discovery of oil in the vicin- 
ity, let it be said here that the coming 
of oil merely provided more or less spec- 
tacular opportunities for the operation of 
a policy that has been pursued for some 
years. As an illustration, the company 
has sold a lot of coal for many years. Be- 
fore the oil field days it recognized that 
automatic coal stokers were logical for 
it to handle in connection with its coal 
business. Stoker sales proved to be suc- 
cessful and profitable from the start, and 
soon the concern took on the logically re- 
lated attachments and equipment to per- 
mit it to sell completely installed auto- 
matic control of heat. In addition, it 
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began to handle Bennett fireplaces, and 
has done a good business with them. 


RENTING SPRAY GUNS GREATLY 
STIMULATED PAINT SALES 


Recently, the office and display room, 
and the front of the shed across the street, 
were remodeled. To paint the new of- 


fice and display building, two spray guns 





were acquired. When the work was com- 
pleted, it occurred to the management that 
the ownership of the spray guns gave the 
company a new lever with which to push 
the sales of paint. Advertisements were 
promptly published announcing that the 
company would supply complete paint 


service with the guns, or rent them to- 


purchasers of paint. Paint sales last year 
were so far ahead of those for previous 
years, and the demand for the spray guns 
so great, that there is no doubt about the 
guns having stimulated the company’s 
paint sales greatly. 

In the new building, paint storage is in 
two divisions at the rear. In one divi- 
sion is inside paint, and in the other, all 
outside paint is kept. Both sections are 
heated. At one side of the building just 
in front of the paint department is the 
glass and glazing section. 


NEW OFFICES HANDSOMELY FINISHED 
IN MODERN STYLE 


Between these departments and the dis- 
play room at the front are private offices 
for Mr. Brenneman, Mr. Kennett senior, 
and Vernon Kennett. Across the ceiling 
in the elder Mr. Kennett’s office are 
stained white pine beams, and walls and 
ceiling are finished in Textone over Celo- 
tex board. Mr. Brenneman’s office is fin- 
ished with USG mahogany surface board, 
trimmed with stainless steel molding. The 
walls of Vernon Kennett’s office are 
knotty pine; the ceiling, acoustic tile. 

Upstairs one room is finished, and 
equipped for use by contractors for es- 
timating quantities. In addition to desks, 
tables and chairs, scales, pencils, prices 
and paper are provided. Across the drive 
is a sample and general display room in 
which are shown numerous articles in- 
cluding windows, doors, sash, insulation, 
hardware, medicine cabinets, stokers and 
other such items. . 
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The remodeled shed front across the 
street is stained ponderosa pine. The 
somewhat modernistic corners were made 
by applying car stakes. Equipment con- 
sists of two automatic coal conveyors for 
loading and unloading coal, and a fleet of 
nine delivery trucks of various styles and 
capacities. The company does its own 
truck maintenance and repairing, and has 
a completely 
equipped repair shop 
in which _ engines, 
and gear and trans- 





Outside of cement 
block plant with part 
of stock of finished 
blocks. This stock 
moves as fast as it 
can be replaced 





mission housings, 
can be torn down, 
reconditioned and 
re-assembled. 

“We push no particular line at any 
given time,” said Mr. Brenneman. “We 
are doing what we think is an alert mer- 
chandising job, in which, generally speak- 
ing, every line we have is being pushed 
to an extent consistent with what the 
market will stand at all times.” 


MOTOR'S GROWLS ARE TAMED 
TO PURR 


Our visit at this company began in 
mid-afternoon of a half holiday. As far 
as could be seen, the premises were de- 
serted by all but Earle Brenneman, sec- 
retary of the company, with whom we 
spent most of the time. Occasionally the 
silence outside was punctuated by the 
sounds of metal on metal, and the whir 





Foreman Elmer Ronk, 
of Little Rock Lumber 
& Coal Co., Alma, 
Mich., took in his 
stride the big snow 
storm of '35—here he 
is up to the waist 
in it 





Late in 
the afternoon there finally came the 
rhythmic purr of a smoothly functioning 
motor, and soon there entered the office 
to address Mr. Kennett, the president, 
who had joined his secretary and the vis- 
itor, a long, lean old fellow with the glint 


and bang of a distressed motor. 


of victory in his eyes. He explained 
briefly what the trouble had been, said 
that everything was in shape and left. 
“There’s one of the greatest mechanics 
that ever lived,” said Mr. Kennett. 
“There just isn’t anything about tools or 
machines that that man doesn’t know or 
can’t find out about. If going to college 
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had been in style when he was a young 
man he would have been one of the 
world’s best mechanical engineers. As 
it is, he can show tricks to a lot of them. 


OLD TRUCK KEPT GOING—THERE 
WAS A REASON 


“His name is Elmer Ronk. When we 
bought this yard in 1928 he was driving 
an old truck for the former owners of the 
company. While the truck gave us no 
trouble, it gave us a lot of concern, be- 
cause we couldn’t figure out how it kept 
running. We soon found 'that Elmer was 
back of it all. He seemed to know what 
was just about to go wrong, and then fix 
it before anything happened. Once in a 
while trouble would creep up on Elmer, 
and then he would stay down part or all 
night, tear the truck to pieces, and have 
it rolling again the next morning. We 
began to pay more attention to Elmer, 
and noticed that his deliveries were 
always promptly and accurately made, so 
we began to give him more responsibility, 
and eventually made him yard foreman. 

“His genial and friendly manner soon 
got customers to inquiring for Elmer, or, 
if they couldn’t remember his name, they 
would ask for the ‘old man.’ We got to 
sending him out to make repairs on va- 
cuum cleaners, washing machines, and 
plumbing and heating systems, and to in- 
stall floor plugs and electrical fixtures in 
our homes. When my grandchildrens’ 
toys need fixing, there is only one word 
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they know, and that is ‘Elmer’. 


NEW AUTOMATIC STOKERS 
DIDN'T FAZE ELMER 


“We took on a line of automatic stok- 
ers a couple years ago, and some of the 
installations are tricky,” said Mr. Brenne- 
man. “If anything goes wrong, the pur- 





chasers always come back to the dealer, 
not the installer. There again, Elmer has 
proved invaluable as a special mechanic, 
even on the most difficult and unusual 
jobs. We have never had a single com- 
plaint or call-back on a job that Elmer 
has put in. As far as our delivery fleet 
is concerned, when anything goes wrong, 
a quick S.O.S. to Elmer brings him out 
any time of the day or night. He makes 
an analysis quickly, and in no time the 
trouble is repaired. A part of his success 
can be attributed to his ingenuity in de- 
signing special tools for unusual jobs. 
These he treasures to the extent of keep- 
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ing them under padlock for which he 
carries the only key.” 


TOOLS ALL THE TIME—EVEN 
FOR A HOBBY 


“Elmer,” went on Mr. Kennett, “is the 
big exception to the old proverb, ‘A jack 
of all trades, and master of none.’ He is 
the superb master of every job we have 
found for him to do, and I think that it 
is because he has wholeheartedly applied 
himself to the needs of this yard. He has 
been a loyal and faithful supporter of 
ours, even in times of labor trouble. As 
far as we can learn, Elmer has only 
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one hobby when he is off the job. That 
is tinkering around his tool shop at home. 
You should see that shop. The only 
photograph we have of Elmer is a snap- 
shot taken on the morning of the big 
snow in 1935. It took some of us two 
hours to get here from distances of three 
or four blocks, but Elmer had arrived on 
time from a much greater distance, 
*phoned us that everything was all right, 
and started to dig out.” 

_Both Mr. Kennett and Mr. Brenneman 
can spin dozens of yarns to illustrate 
Elmer’s prowess, and they hold him in 
sincere regard. We are inclined to agree 
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with them that Elmer Ronk is invaluable, 
and that perhaps he could not be replaced, 
but at the same time we are inclined to 
credit the management of the company 
for giving him enough latitude and free- 
dom of motion to permit him to develop 
his full degree of usefulness. 





Ambition, confidence and courage are 
three fundamental requisites for successful 
salesmanship. It doesn’t seem to make 
much sense, but think it through and see 
for yourself. The most important dis- 
coveries in life are those which we make 
for ourselves. 











Small Apartment- 
Garage in Harmony 


With House 


The accompanying photograph is that of an apartment garage 
on the rear of a lot in a suburb of Chicago. The excellent pro- 
portions in Dutch Colonial design conform exactly to the con- 
tours of the large residence which occupies the front of the lot. 
The building was designed and constructed to meet a problem. 
The lot, as can be seen in the picture, tapers sharply toward 
the rear, where its width is only 25 feet. The owner of the 
residence, faced with the need for constructing a garage, real- 
ized that anything adequate in size would form almost the entire 
background of his view from the house. A one-story, squat 
garage would very likely be an eye-sore, and might not lend 
itself readily to a pleasing garden treatment in front of it. Hav- 
ing heard of the growing popularity of the apartment-garage in 
some parts of the South, he determined to answer his problem 
with that type of structure. 

When this photograph was taken, unfortunately, the green 
shutters at all the windows had been removed for painting. 
Even without them, however, it is evident that the attractive 
little building is a pleasing background and focal point for the 
view from the house. Entrance is just around the corner of the 
near side. To the right, inside, a broad flight of steps leads to 
the upper story, which is unfinished, and is used as a studio 
and recreation room. Walls and ceilings of both first and second 
floors are finished in %4-inch plywood, stained to preserve the 





Side view showing entrance at foot of stairway to upper floor 





View of apartment-garage from flagstone steps at rear of house 


natural grain texture. Cross beams are boxed in plywood. 
Provisions were made for heating the entire structure. The 
opposite side of the first floor is a battery of sliding garage 
doors. Roof is composition, shingles, and siding is 10-inch. The 
foundation and first floor are concrete, and total overall dimen- 
sions, not including overhang of the roof, are 20x20 feet. 
Equipped with running water and electric lights and outlets, 
the second floor can be converted into living quarters at any 
time by boxing the stairway. Gutters and downspouts are gal- 
vanized sheet metal, and water from the upper eaves is con- 
ducted to the lower gutter through pipe all the way to avoid 
staining the roof. 





Rear view taken from alley shows battery of sliding garage doors 
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Look Out--The Elephants Are Coming! 


It’s circus time, and that means 
elephants, red lemonade and the “big 
top.” The memories of many of us hark 
back to the glittering street parade that 
preceded the big show, and particularly 
to the stentorian shout of the leather- 
lunged man on horseback, as the huge 
beasts lumbered into view, “Hold your 
horses—the elephants are coming!” 

That warning no longer is necessary, 
since the automobiles have chased the 
horses off the streets, but the elephants 
still hold their attraction for young and 
old. Cleverly recognizing and adapting 
that fact to its own advertising and mer- 
chandising, the J. H. Patterson Co., retail 
lumber firm at Marengo, Ill., has recently 


Be. ak 
“White Elephant” - something 
we've had around, is in the way, 
we're tired of looking at and would 
like to get rid of, that’s our defini- 
tion of a “White Elephant”. 
We are busy getting this herd to- 


gether, so watch our ad next week 
for de-tails. 


J. H. PATTERSON C? 








conducted a “White Elephant Sale,” pro- 
moted by catchy advertising which, ac- 
cording to information given the AMERI- 
CAN LuUMBERMAN by T. W. Abell, of 
the above organization, “has given us a 
lot of favorable publicity,” and _ sold 
enough slow moving items to make it 
worth while.” 

Further explaining this unique sale, 
which continued for nine days, Mr. Abell 
remarked : 

“We like to try something different, 
so we went over our stock, selected the 
‘white elephants,’ ran the advertisements, 
filled our window with the articles, made 
price tags (with a big tracing of a white 
elephant on each tag) ; installed an inside 
display of these articles, and the sale was 
on!” 

It hardly is necessary to explain—be- 








These “white elephants” will only be on sale nine 
days. If you don’t take them home, we put them 
back in the stalls, so help me. ‘ 


Galvanized steel steps. The kind you bolt across two 
pieces of lumber and have a dandy ladder. Will 
support the weight of the biggest man or the small- 
est child. A real bargain at 6c each. 


Yellow Pine 2x4’s, some of these are crooked and 
have more or less knots but plenty good for small 
buildings. 2c a running foot. 


Yellow Pine 2x6’s, not quite so crooked and not so 
many knots. 3c a running foot. 


Silent Sash holders. These are supposed to hold the 
sash up but we don’t know, we never sold any. We 
hope these go like hot cakes at 20c each. 


Klenzade - a chlorine disinfectant and germacide. 
1 gal. of this and 199 gals. of water make 200 gals. 
of effective solution. Ask your neighbor, he never 
used any either. Closing out, we hope, at 65c per gal. 


4 squares of 10” Green Thatch Asphalt Shingles. 

Nothing wrong with these but the color doesn’t 
match our new stock. 24% squares of 12” Green 
Thatch. Same as above but more so. If you need just 
a few shingles here’s a real buy at 4% regular price. 


Non-Splitz nails. All sizes, almost. The small sizes 
bend a little but you can afford to bend a few and 
throw them away for 3c per pound. 


Odd sash. We bet you can see through the glass if 
you wash them a little. Almost any size. Priced at 
less than the price of the glass, 49c up. We bet some 
of these in the hen house would tickle the hens. 


Galvanized Metal window frames, to take a 9x12 - 
4 light sash. Nothing wrong with these but not a 
1938 model. You can’t let these alone at 63c each. 


A few cans of Flat Wall Paint. Goofy colors but 
good enough for your mother-in-law’s bedroom. 


Cash, of course. 


J. H. PATTERSON C? 














cause almost everyone knows — that 
“white elephant” in ordinary parlance 
means something that the owner would 
like to get rid of, because unprofitable to 
keep. In merchandising, that means 
shopworn and outmoded items, odds and 
ends of various sorts, in fact, anything 
for which spontaneous demand is weak, 
or lacking. The center-column advertise- 
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We haven’t had a 
stampede, as expected, 
but a few elephants 
strayed away and found 
happy homes. 


If you would like to 
own any of our “White 
Elephant” bargains you | 
had better come in by 
Saturday. 


J. HL. Patterson Co. 
Phone 7 





ment on this page lists some of these. It 
starts out by saying: “These ‘white ele- 
phants’ will be on sale only nine days; 
if you don’t take them home we put them 
back in the stalls, so help me.” 

The closing paragraph offering a few 
cans of flat wall paint, says that they are 
“goofy colors, but good enough for your 
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mother-in-law’s bedroom.” The entire 
advertisement—notwithstanding the small 
print of the reproduction, is deserving of 
close reading. 

The third and final advertisement 
stated: “We haven’t had a stampede, as 
expected, but a few elephants strayed 
away and found happy homes. If you 
would like to own any of our ‘white ele- 
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Lumber Office Has 'Homey" 


Appearance 


Recently visiting Fort Worth, Tex., a 
representative of the AMERICAN LUMBER- 
MAN stopped in at the attractive yard of 
the Jones Lumber Co., of which C. C. 
Jones is president. About a year ago the 
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situated on a four-lane boulevard entering 
the city. The outward appearance of the 
new office building is that of an uptodate 
and attractive residence. In fact, if it 


were not for the name of the company 
painted on the side, one would not know 
that the building was used for office pur- 
Inci- 


poses, which it serves admirably. 


phant’ bargains you had better come in ‘ 
by Saturday.” : 

Perhaps dealers who are stuck with an The exterior of the 
accumulation of odd items that they "ew office of the 
would like to get rid of may wish to Jones Lumber Co., 

at hook up this novel idea, which is espe- Fort Worth, Tex., re- 
ce cially timely during the summer months sembles that of an | 
Id when almost every community either has uptodate residence. 
to had or is anticipating the annual visit of The inside is paneled 
ns the circus with its elephants. with knotty white 
ad In view of the warning always shouted ae 

ag in advance of the elephants in the old- 

k, time circus parade, the slogan of the 


— 


above lumber company seems particularly 
fitting. It is: “Here Comes Patterson!” 
and if the writer recalls correctly, it 
appears on the front of their trucks. 





Dost THOU love life? Then do not 
squander time! for that’s the stuff Life 
is made of, as Poor RICHARD says. 


company’s office and. display building 
were destroyed by fire, but have been 
replaced by the neat and convenient lay- 
out shown herewith. The original office 
building was across the road from the 
sheds and yard, whereas the building 
recently completed is on the same side 
of the road as the shed. The plant is 





Timely Tip for Dealers 


Dealers are reminded that the best Tip received each month wins a cash prize of $2. 
Besides, it’s lots of fun to compete. So send in a Tip telling of YOUR way of getting 
something done better. A photograph or sketch is desirable, but not required, as 
prizes are awarded on the merit of the idea. Address Timely Tip Editor. 








dentally, the entire office and display 
space have been paneled with knotty white 
pine, imparting a very pleasing effect. 


Builds Prefabricated School 
Houses for CCC 


CHARLESTON, Miss., May 16.—Ten 
20x70-foot prefabricated and _ portable 
school buildings, modeled from a 20x20- 
foot school house designed by the Gov- 
ernment, have been completed by the 
Belmont Lumber Co., at Charleston, and 
will be sent to four CCC camps in Mis- 
sissippi and six camps in Louisiana. The 
school houses are to house teachers and 
students at the camps during school 
terms planned for Government workers. 
They were built under supervision of 
Claude Shook, general manager of the 





lumber company; J. L. Gray, foreman, 
and W. H. Frizell, Jr., inspector from 
Fourth Corps area headquarters of the 
War Department. 


“Turn in here for FHA information!” Now that the amended Federal 
Housing Act, with its liberal, low cost loan provisions is in full effect, the 
question for lumber dealers is, how to bring prospective home owners to 
the yard, where loans and other aspects of the building problem may be 
discussed to mutual advantage. The Barr Lumber Co., Denver, Colo., 
signals all passers-by with the big highway sign here shown, calling upon 








Changeable Panels on Trucks 


Are Good Ads 


A plan for getting maximum advertis- 
ing value from delivery trucks, success- 
fully used by the Alexandria Bay Lumber 
Co., Alexandria, N. Y., is explained for 
the benefit of AMERICAN LUMBERMAN 
readers by Ruth G. Radley, bookkeeper 
for the above company. Incidentally, 
Miss Radley is one of the two young 
ladies who won $2 prizes in the AMERI- 
cAN LuMBERMAN Credits and Collections 
Contest recently concluded. Regarding 
the truck idea, Miss Radley says: 

“We try to be a little different and 
original in the advertising line, and would 
like to pass on this tip, as it has aroused 
comment and attracted patronage from 
our customers. 





them to “Turn Here for Barr Lumber Co.,” while the white shield em- 
phasizes the special message, “Federal Housing Act—Low Cost Loans.” 
It Located at the intersection of Brighton Boulevard and North Washington 
Street, this huge arrow is a “pointer” that thousands of motorists have 


le- noticed and remembered. Incidentally, the Barr company has had a 


ys; ¢ ; 3 “Our delivery truck is light tan, let- 

: billboard at that location for more than ten years, of course changing the tered black on red. We had our sign 
an color and design from time to time. At present, the Federal Housing painter letter several panels with different 
“a Act is being featured. At night the sign is lighted by a battery of eight slogans. These slide in the side of the 
are floodlights, which throw it into strong relief. truck and are changeable. For instance, 








bir the one we had on in April was ‘Good 
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Paint and Good Brushes to Help You 
Houseclean.’ This appeared on both sides 
of the truck. Some of the other signs 
are: ‘Keep Out Flies. Let Us Build 
Your Screens,’ ‘Save Fuel—Buy Storm 
Sash,’ ‘Special Prices, Let Us Build It, 
Free Estimates,’ etc. 

“We change the panels often, and 
while «ur truck is on the job or making 
deliveries it is also advertising our prod- 
ucts, and picking up new customers, who 
are reminded by our brightly lettered 
panel slogans to get their screens, storm 
sash, cement, paint, glass, etc.” 





Milwaukee Yard Drivers’ Strike 


Is Settled 


MILWAUKEE, Wis., May 16.—A two- 
week strike of lumber yard employees, 
during which no deliveries were made, 
was brought to an end Friday, May 13, 





“TIMELY TIP” WINNER FOR 
APRIL ANNOUNCED 


Each month the AMERICAN LuM- 
BERMAN gives a prize of $2 for best 
“Timely Tip” sent in during the 
preceding month by a lumber re- 
tailer, or an employee of a retailer. 

The April prize was won by 
August Wesslin, Barron Wood- 
works Lumber Co., Barron, Wis., 
whose Tip was printed on page 
24 of the April 23 issue. 

What good idea have YOU 
hatched? Send it in, with a photo 
or sketch if convenient. It’s fun 
to compete, and a pleasure to win 
the prize! 





when officials of the more than thirty- 
five lumber companies, members of the 
Milwaukee Retail Lumbermen’s Associ- 
ation, and representatives of the Carpen- 
ters’ District Council and of the Truck 
Drivers’ Joint Council, AFL, reached an 
agreement. 

The unions voted to ratify an offer by 
the Milwaukee Retail Lumbermen’s As- 
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sociation which meets the workers’ de- 
mands for one week vacation with pay. 
The second controversial union request, 
that yards handle only millwork bearing 
the AFL label, is to be considered in ne- 
gotiations with the individual yard opera- 
tors, as many of the yards affected by 
the strike did not handle millwork, ac- 
cording to Edward Steinman, Steinman 
Lumber Co., president of the local lum- 
bermen’s club. 





You are in business to sell. Don’t for- 
get that. Don’t just go to work. Don’t 
just sit down and wait for customers to 
come in. Think of your job. It is to 
sell. Get busy and make your place as 
inviting and attractive as you can. When 
people come in be as attentive as you can. 
When they don’t come in try to devise 
some scheme which will bring them in. 
Don’t forget your job, simply because you 
have an established business.. Your job 
is selling. When you forget it, you will 
soon have plenty of reason for regret. 





Dealer's Sales Room Makes Use 


of Some Good Ideas 


The West End Lumber Co., of Little 
Rock, Ark., not only has a complete line 
of lumber and _ building materials 
but also handles paints, builders’ hard- 
ware, automobile and plumbing supplies, 
and numerous other items, most of which 
are used in the construction or mainte- 
nance of homes. The company has a 
unique method for displaying this small 
material. Tables are constructed in the 
center of the display room, upon which 
are placed cases with tops made of glass 
doors on hinges, as shown in the photo- 
graph. Thus the material is always on 
display ; being encased, dust is kept out, 
and, as President Wilbour said, these 
glass cases also keep out fingers. He 
has made the cases attractive and bright, 
the sides and bottoms being lined with 
Metaline, a regular stock item used for 
insulation purposes. The bright side of 
this Metaline reflects the light. These 
cases are constructed in a shop main- 
tained by the West End Lumber Co. 





Interior of sales room, 
showing the tables 
and cases described 
in story concerning 
the West End Lum- 
~ ber Co. of Little 
Rock, Ark. 
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The above gentlemen form the official staff 
of the Farmers Lumber & Coal Co., well 
known retail concern at Council Bluffs, 
lowa. Seated is J. C. Anderson, presi- 
dent; standing in the middle is P. J. Ander- 
sen, vice president; and standing at right 
is A. C. Andersen, secretary-treasurer of 
the company, and also secretary-treasurer 
of the Southwestern lowa Retail Lumber- 
men's Association 





Large Retailer Installs Cash 


Discount Bonus Plan 


A promotion plan with a new angle is 
shortly to be inaugurated by the Griffin 
Lumber Co., Hudson Falls, New York, 
one of the largest retail lumber yards in 
that State. The plan is actually a cash 
discount bonus scheme, using trading 
stamps called, in this instance, Griffin’s 
Mini-Money. Full details of the plan and 
a form for the customer’s registration are 
included in a spiral-bound book, 5,000 of 
which are to be distributed in the initial 
campaign. The book also contains three 
sections of three different colors, in which 
the stamps are to be pasted. Stamps are 
offered for each 50 cents of any purchase 
price, with larger stamps given for larger 
amounts. Each article of merchandise 
carried by the company earns stamps of 
a specified color. 

The stamps must be redeemed within 
two years of the date of issue. If all 
three sections have been filled, the -book 
is redeemable for $20 in cash. If only 
two sections have been filled, the book 
is redeemable for $6 in cash. One siz- 
able purchase in each of the three cate- 
gories listed will earn enough stamps to 
nearly fill the appropriate color section. 
The use of spiral binding on the book 
allows for expansion, so it remains com- 
pact, convenient to carry and handle, 
even after all the stamps have been 
pasted in. 

The Griffin executives wisely included 
a page in their Mini-Money stamp book 
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promoting FHA loans for homes, mate- 
rials and labor and inviting prospective 
home-builders to come in to Griffin’s for 
house plans and details on FHA. 





Handy Device for Holding and 
Cutting Wire Screen 


A traveling representative of the AMER- 
ICAN LUMBERMAN, recently visiting the 
yard of the T. J. Gilstrap Lumber Co., at 
Bentonville, Ark., observed an interest- 
ing arrangement devised by Carl Lee 
Jones, the local manager, for storing, 
measuring and cutting window and door 
screen. He built a table as shown in the 
photograph, beneath which are square 
spaces in which are stored the rolls of 
various sizes of wire screen. 

To prevent the roll from unwinding 
while the piece is being cut from it, there 





Demonstrating operation of screen cutting 
device in yard of Gilstrap Lumber Co., 
Bentonville, Ark. 


are two wooden rollers mounted on the 
end of the table. The roll of wire is laid 
between these rollers; thus it is easy to 
pull out the desired length and cut it off, 
while the roll itself is kept from loosen- 
ing up. In the photograph, a yardman is 
shown holding the end of a roll of screen 
to demonstrate how the device operates. 


Selling from Stock Plans Aided 
by Drafting Service 


Lumber and building material dealers 
who find themselves handicapped in fur- 
nishing changes in house plans, because 
of the lack of a draftsman or the services 
of an architect, may now obtain adequate 
plan help at a reasonable cost from the 
Lumbermen’s Plan Service, Box 211, 
Peoria, IIl. 

The dealer is rapidly becoming the 
clearing center for information on home 
building, particularly in the moderate- 
priced field; he has information as to 
cost, durability and proper selection of 
various materials. Most dealers have an 
extensive reference library on building 
materials, equipment and a good assort- 
ment of house designs. Yet, without a 
draftsman or local architect, they can not 
make the minor changes in plans to meet 
individual requirements; they are unable 
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to qualify the prospective builder and 
“bring him down to earth,” enabling him 
to be satisfied with the type of a home he 
can afford to build under his income. 
The new pian service allows the dealer 
to show his prospect stock plans, note the 
changes needed, and shortly thereafter 
present the reworked plan embodying the 
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changes. This method also allows the 
dealer to quote a lump-bid, instead of 
taking his chances on securing orders for 
only a part of the materials; it is a de- 
ciding factor toward lessening competi- 
tion when it becomes known to prospec- 
tive builders that such a service is avail- 
able for their convenience. 


Reporter Observes a Number of 
Interesting Things in Texas Plant 


An AMERICAN LUMBERMAN staff man, 
on a recent tour through parts of Texas, 
found W. W. Whybark, owner of the 
DeKalb Tie & Lumber Co., DeKalb, to 
be a very progressive gentleman. He 
runs a large sawmill, an uptodate lumber 
yard and building material store, and be- 
sides all that, operates a woodworking 
factory where he cuts sash, door and 
window stock, and makes boxes. 

Mr. Whybark is a firm believer in for- 
est conservation and the utilization of 
every inch of lumber; nothing is wasted 
around his places of business. The meat 
packers are said to use every bit of the 
pig but the squeal. Mr. Whybark does 
even better, as he uses every bit of the 
log, even the sawdust being made into 
sweeping compound. 

The box factory and woodworking 
plant offer a wide opportunity to work 
out these schemes for utilization of every 
inch of a board. The best grade is used 
for the sash and door stock. The lower 
grades and short pieces left after cutting 
this stock are used in making boxes and 
crates for truck gardeners and fruit 
growers. 

Packing houses in the Rio Grande Val- 
ley route their trucks through DeKalb 
on the return trip from the north, where 
they have hauled loads of vegetables and 
fruits. In DeKalb they pick up a load 
of knockdown boxes and crates for what- 
ever is being harvested. For the local 
market Mr. Whybark makes the crates 
and boxes complete, but for long hauls 
they are shipped knocked-down. 

Mr. Whybark’s retail shed originally 
was a cotton warehouse, but he has trans- 
formed it into a convenient lumber stor- 


age shed. Each bin is marked as to 
grade and size. 

The molding rack is of his own design, 
and is a most convenient and practical 
one. The bins, diamond shaped, for the 
moldings are built of 2x2 stuff. The 
long moldings are kept in the bottom 
row, the rack being built on the stair 
principle. As the next higher row holds 
shorter moldings, the front end of these 
bins is set back, and the space in front 
is boarded so as to make a platform; this 
same idea is carried right on up to the 
shortest lengths, of only 3 feet. This 
construction prevents various lengths 
and styles becoming mixed and causing 
delay in selecting the style and length 
wanted by the customer. 

Mr. Whybark supervises every de- 
partment, even though he has competent 
superintendents for the various activities. 
The picture herewith shows Mr. Why- 
bark scaling a truckload of logs being 
delivered to the mill. He is standing at 
the rear of the truck, with a log scale 
rule. 

Six trucks are used to haul logs to the 
mill and make deliveries from the yard. 
The one shown is a new Chevrolet. To 
insure a supply of logs Mr. Whybark has 
purchased several sections of land. He 
also buys up small tracts, and purchases 
logs from farmers. 

Mr. Whybark said his business in all 
departments was fair; “could do more, 
but am satisfied. At times profits are 
short, but I get a lot of fun out of my 
business, knowing that I am giving em- 
ployment to people who need it. That 


feeling of satisfaction takes the place of 
big profits.” 





New truck hauling logs to mill of DeKalb (Tex.) Tie & Lumber Co., of which W. W. 
Whypbark is owner 
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Cred 
[This letter by D. D. GOETCHEUS, assistant man- “7 
CREDIT RECORD ager Allen A. Wilkinson Lumber Co., Muncie, Ind., mime 
won a $2 prize.] Tt 
We assume that the people of Muncie are must 
NAME o0orge gee tee... My o SRPHSS oWalnut.st. as typical in their credit habits as Robert S. tion 
Occupation Tinder. Present, ra wnaeeettee go aeeeguenseeeer es 6--FFB6- Lynd stated they are in other phases of every- pect’ 
Where Is Material to Be Used? #+%*+%....2 Oo Walnut. Ste day life, in his “Middletown in Transition.” It 2 
In Whose Name Is Title to onan George .&.Anna.Gateg._...... Our credit system, or lack of it, is probably case. 
penne << “< » Quella typical of hundreds of dealers in the United — 
How Bu a ma 
ving: Mortgage .... sesevees Who anemncie eee. ._Remeaieriags.. We believe “we have something” but, frankly, is g! 
Credit ag (at least three) ......... snl .. ASSN o-- we can better appraise its merits a year hence. bottc 
Keller. =. Grocer... ins NR LO CE eNO SNE At the close of 1937 we found that our book a we 
-—_ m Co ¥9 TE OT Sree he! FE a accounts were too great and our collection ex- Tc 
= ams Furn tire, ‘Ine. pense - high, _— Se It ment 
i 5 ea = a y to “damn” the credit business and are € 
~-Harris A 1}, CO« : ins eaniaaene It was a bl : 
4 problem that had to on t 
“Se ecint BB ree omnis gi. a0" eve exy.. other. Rriey be met and whipped. shou 
beer Febe. 25,. 1938 wa After a checkup of our methods and selves and : 
Da ai Beg — 9, ~ eden we concluded that we had been placing the at- — 
T theca Aapes vo the Above Tene tention, emphasis and time at the wrong point 

y along the line. To sum it up, more informa- who 
RN satdhiensccowwirievinimcinsinhervnepnieinntbionotntnalinannannaianeiibaatiniins = and _ spent at the time of the request —_ 
” , ‘ or credit should reduce the total time and mad 
Subject to Favorable Report by Credit Bureau. . . . . « Report on Reverse Side. expense necessary to secure full payment of TI 
each individual account. spon 

Above—Face of Credit Record card used by Allen A. Wilkinson Lumber Co. Thereupon we set about to work out a sys- that 

tem that would fit our needs. It may not work and 
in all communities. We are not sure it will cum: 
[This letter by ROSE LEE JOHNSON, credit man- after 

ager Southern Pine Lumber Co., Clarksburg, ‘W. Va., resp 

won a $2 prize.] with 

Aite 

I will give you an outline of the credit sys- if t 

tem I am using, and which has proven very noti 

satisfactory with my company. and 

Our business is located in a city of approxi- I al 

mately 40,000 population, which has a surround- the 

ing territory to draw from of around 150,000 as tl 

people. We have been in business here 37 years. but 

When we organized our business in 1900, we call- 

built a large brick building on Main Street, T 

and due to the growth of this city, we are now one 

within two blocks of the heart of the business sary 

district. Naturally, being so close in, we have it b 

a large hardware, paint and electric appliance an ; 

department in connection with our lumber busi- ledg 

ness. Handling these various lines of merchan- mak 

dise, we have of course all classes of people V 

to deal with. Heretofore we had always been and 

a rather lenient with our credit business, and the spec 

salesmen making the sale generally passed on ticu 

the credit of the customer. poss 

As this was not a satisfactory system to car¢ 

follow, it became necessary that something be file 

done to curtail bad accounts, and I was given tain 

charge of the credit and collection department take 

in July, 1936, with instructions to work out and crec 

install a system that would speed up collections V 

and reduce to a minimum bad credit sales. whi 

In installing the system I am using, it was all 

necessary to classify all accounts according to prec 

their age and amount. First, I bought a good as. 5 

supply of loose-leaf ledger sheets, size 814x11, sale 

in six different colors: White for 30-day ac- all 

counts, blue for 60 days, green for large jobs cust 

amounting to over oo. orange for rageer bill: 

accounts, pink for bills passed through without hav 

REMARKS: being okayed, and red for 90 days and over. frot 
All accounts were classified in this specific way, F 

and arranged alphabetically in an indexed the 

binder, so the various colors show distinctly the wer 

accounts which need attention. Thirty days cha 

from date of purchase an account is due, ac- I st 

cording to our terms, and after a few days of to | 

grace, if the account is not taken care of, a . wel 

letter goes forward bringing the debtor’s atten- red 

er meen pre | to a fact that it = ne ee — is <7 
made on this account’s loose-leaf ledger sheet, ed; 

Showing the two sides of Credit Record card used by Southern Pine Lumber Co. of the date and kind of letter sent out, and bee 
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work out satisfactorily here, but it is, to say 
the least, an improvement over our past 
methods. 

The physical parts of this program are a 
Credit Record card and three form letters, all 
of which are here shown. We had the cards 
and new letterheads printed, and the letters 
mimeographed. 

The Credit Record card is all important. It 
must be filled in completely and the informa- 
tion permits a thorough check-up of the pros- 
pect’s past credit record and his ability to pay. 
It also provides a basis for future action in 
case of non-payment. A report from the local 
credit reporting bureau before delivery of any 
materials must be favorable before the request 
is granted. The signature of the debtor, at 
bottom of card, though of no actual value, has 
a worth-while psychological effect. 

To further impress the fact that prompt pay- 
ment and strict adherence to the agreed terms 
are expected, form letter Number One is mailed 
on the date of the first delivery. This letter 
should forestall any future misunderstandings 
and alibis. The last paragraph may seem rather 
terse, but it is for effect alone. 

The second form letter is mailed to those 
who fail to make any payment on the due date, 
except in cases where definite arrangements are 
made in particular instances. 


The third letter goes forward when no re- 
sponse to Number Two is received. Accounts 
that need this stimulant must be watched closely, 
and a lien be filed against the property, if cir- 
cumstances indicate a continuance of this habit. 


Cut Losses 


after a period of 10 to 15 days; if there is no 
response to this letter, another goes forward 
with notation made again as to kind, date etc. 
After a certain number of letters go out, and 
if there is no response, I send out a “final 
notice,” which is in the form of a legal paper, 
and about six times out of ten it brings results. 
I also find in certain cases it is better to use 
the telephone in asking payment of account, 
as there are people who will ignore your letters, 
but who can’t very well ignore a telephone 
call—(not the first one, anyway). 

The unpaid accounts automatically pass from 
one period to another, thus making it neces- 
sary to transfer the account to the color-sheet 
it belongs on, and this makes it easy to detect 
an account which needs attention. I check my 
ledger with the regular ledger every thirty days, 
making a record of all new accounts. 

We are a member of our local credit bureau, 
and each report I receive from them is kept on 
special cards which I had printed for this par- 
ticular system, with all the information which 
possibly can be obtained on the customer. These 
cards are kept in file along with a follow-up 
file which I refer to every morning, which con- 
tains information pertaining to matters to be 
taken care of on certain dates. (Sample of 
credit report card is shown at left.) 

We have office meetings every two weeks, at 
which time opportunity is taken to iron out 
all difficulties which might have arisen since 
preceding meeting. At these meetings, credits 
as well as salesmanship are discussed, and the 
salesmen are given specific instructions to have 
all bills okayed. Even though they know the 
customer’s credit to be A-1, they must have the 
bills okayed just the same. By this method we 
have an absolute check for keeping customers 
from over-buying. 

For the year 1935, before I took charge of 
the credit department, our charged-off accounts 
were 3.09 percent to our sales. After taking 
charge of the credit department in July, 1936, 
I succeeded in reducing our losses to 1 percent 
to sales for that year, and in 1937 the losses 
were reduced to .75 percent. In reality it was 
reduced to approximately % of 1 percent to 
sales, because there were some accounts in our 
ledger made prior to 1937 which should have 
been charged off before. 
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TERMS: CASH, 10TH MO. CREDIT DEPARTMENT PROMPT PAYMENT 


AFTER DELIVERY. INTEREST INSURES FUTURE 
AT 6% ON PAST DUE ACC'TS CREDIT 


ALLEN A. WILKINSON LUMBER Co. 
PHONE 640 723 S. COUNCIL 
MEMBER OF THE MUNCIE CREDIT BUREAU 


TREAT YOUR CREDIT AS A SACRED TRUST 


Muncie, Indiana 


Feburary 10, 1938. 


George Ggtes 
1212 So. Wa lnut St. 
Muncie, Indiana 


bear Mr. Gates: 


We appreciate very much the business with which 
you have favored us and it is a pleasure to open an 
eccount in your name, 


The terms which you agreed to are $25.00 down - 
$15.90 every other Friday beginning Feb.,25, 1938. 


We shell do our utmost to render prompt and 
accurate delivery of all orders in return for which we 
request that payment of your account be made promptly 
at our office as specified above, 


Hoping there will be no reason to discontinue our 
pleasant business relation, we are, 





etter Number_ wo 


a | 


May we remind you of the statement of your account 
mailed to you recently. We assume that it has been over- 
looked or misplaced, but we shall be glad to mail another 
if you so desire, 


This account is now due, so please mail us your 
check or drop in at the office and take care of this 
matter before it becomes delinquent, 








Letter Number Three 


You have apparently seen fit to overlook our 
previous reminder of your account. This is now past 
due and we expect you to pay it at once. The original 
terms which you agreed to have not been met. Unless 
we hear from you in the next three. days, we, as members 
of the Credit Bureau, will be forced to submit a ree 
port of your account to the Bureau. 


Please save us this distesteful step and trke care 
of this account without further delay. 


Very truly yourss 
Allen A. Wilkinson Lumber Co, 


AN Zetec — 


GLAIMS FOR SHORTAGES OR DAMAGE WILL NOT BE ALLOWED AFTER THREE 
DAYS FOLLOWING DELIVERY CLERICAL ERRORS SUBJECT TO CORRECTION. 


DDG :MM 
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“De-Risking’” Contractors’ Accounts 


[This letter by F. M. GAMBRILL, White Marsh,Md., won fifth prize of $5] 


Over a period of twenty years of business 
experience, by the practical trial and error 
method, we have worked out a system for the 
selection of credit risks and the collection of 
accounts which enables us to take practically 
all the worthwhile business that comes our way, 
with minimum amount of loss from unpaid bills. 

We work on the theory that people follow 
the path of least resistance, and that most men 
will pay their bills if they see clearly that it is 
not going to be easy to evade them. 

The following is a brief outline of our general 
procedure for investigating prospective cus- 
tomers, particularly contractors. We start with: 


1. His full name and address. Many men 
when asked for name give initials. It is im- 
portant to get the full name as a matter of 
identification in looking up references. If the 
account should go bad, it is not advisable to 
sue on initials. 


2. How long has the prospect lived at his 
present address or in the same neighborhood? 
As a rule, long-time residents are safer risks 
than newcomers. 


3. Is he married and living happily with his 
wife? We try to get the answer to the second 
half of this question from the prospect’s refer- 
ences and acquaintances. We consider this in- 
formation highly important. A man who is 
quarreling with his wife, or who is living with 
a woman not his wife, is a very bad credit risk. 
In general an unmarried man is not as depend- 
able as a man with family ties. We do not 
refuse credit to a single man, but we watch 
him; for he, and the man unhappily mated, may 
each decide to leave for parts unknown at any 
time. 

Our losses, where losses occur, are mostly due 
to debtors moving away. As long as a man 
stays where he can be reached by personal calls, 
we generally can collect. 


4. Has he any unsatisfied judgments against 
him? It does not take very long to run down 
the judgment docket at the court-house, and 
it helps greatly in avoiding deadbeats. A man 
who has allowed a series of judgments to be 
recorded against him is not going to care par- 
ticularly if a new one is added to the list. 

If the record shows judgments that have been 
satisfied we do not consider those judgments 
a bar to extension of credit. 


5. Has he any property, and how is it held? 
We do not attach as much importance to this 
as to the judgment record, for, while plenty 
of contractors have property we have yet to 
find one whose property could be held liable 
for his debts here in Maryland. It is held 
jointly with his wife and passes to her at his 
death or it is so heavily mortgaged that he has 
no equity in it. However, it does not take much 
time to look up the man’s tax assessment in 
the office of the tax collector and the deed and 
mortgages in the record office. This, with the 
searching of the judgment record, takes one 
person about half a day and we consider it 
time well spent. 

6. Get a Dun & Bradstreet or other com- 
mercial agency report if you can. We list this 
after searching the judgment record, for these 
agency reports may be several months old and 
the judgments are right up to date. It is not 
always possible to get an agency report, and it 
takes a little time, whereas judgments can be 
looked up immediately. 


~ 


7. Get references from the man himself if 
he comes to you and investigate them. 


8. Have a clear understanding as to terms 
of payment before the sale is made. As far 
as possible let the man make his own terms, 
but do not agree to the granting of long-time 
credit. We have found that the most diplomatic 
way to discuss terms of payment is to tell the 
man that you know he wants the lowest possible 


price and offer a cash discount for payment 
every thirty days or on the completion of each 
job. This gives a definite date for payment 
and the man can not reasonably resent being 
asked for payment when the time arrives. 


9. Do not hesitate to ask for payment when 
payment is due. 


10. Get a ticket signed for every delivery 
and have it show clearly the job to which the 
material was sent. 

11. Mail an itemized bill, for comparison, 
the first of every month, whether the bill is due 
or not. This keeps the contractor informed of 
the amount of his purchases and gives him 
chance to check up in case he thinks anything is 
not just right. It prevents disputes at the time 
of settlement. 


_ 12, Be prepared to give the contractor an 
itemized bill of each job whenever he wants it. 


13. Have your receipt forms in duplicate so 
that your record is exactly like the one given 
to the contractor. This guards against disputes. 


14. Keep clear, accurate written records of 
every transaction. Slipshod bookkeeping may 
cause heavy losses. 


15. Send your outside salesman to call on 
contractors regularly to take orders for more 
material, and keep an eye on the progress and 
the quality of the work. 

The foregoing “15 points” constitute an out- 
line of our general procedure in selecting risks 


PRIZE MONEY 


What they did with their prize money was 
told by some of the winners in the AMERICAN 
LUMBERMAN Credits and Collections Contest 
—on pages 46 and 47 of the May 7 issue. The 
letters printed showed a wide variety of worthy 
and interesting uses of the cash, and the addi- 
tional ones which now follow are of equal in- 
terest. 


Ecitt ANDERSON, president Peoples Lumber 
Co., Chicago, who won second prize, says: “I 
expect to use the $15 to help defray the ex- 
penses of a vacation trip to Manitoba in July 
or August. I shall keep in mind the AMERICAN 
LUMBERMAN when spending this money for my 
pleasure during my intended vacation.” 


FREDERICK M. GAmsRILL, White Marsh, Md., 
who won fifth prize, says: “From time to time 
my wife and I have entered a number of con- 
tests, taken chances at church affairs, and all 
that sort of thing, and never won anything— 
not even a 25-cent Easter egg. So when we 
saw this contest announced in the AMERICAN 
LUMBERMAN I concluded that by the law of 
averages it was about time for us to win some- 
thing, and we did! We have decided to put 
the $5 into table silver so that we can say to 
our friends, ‘See this silver—after years of ef- 
fort this is something that we won!” 





Rose Lee JoHNSON, credit manager South- 
ern Pine Lumber Co., Clarksburg, W. Va., 
who won a $2 prize says: “I think every 
working girl has a longing for some little lux- 
ury which she cannot often afford. Mine is for 
good cosmetics, and my prize money went for 
a box of good face powder. So three times a 
day or more (if my nose gets shiny) I am re- 
minded of the Credits and Collections Contest 
sponsored by the AMERICAN LUMBERMAN. I 
thank you.” 


F. C. Klesner, Jones & Green, Big Rapids, 
Mich., winner of $2 prize: “Yes, you bet! 
I invested my prize check from the AMERICAN 
LUMBERMAN, being ‘velvet,’ in a fine way— 
one dollar for a fishing license, and the other 
buck for a few dry flies.” 


- frequency of them that counts. 


and handling accounts. It is subject to variation 
to suit the individual case. 

lf a contractor is too bad a risk for us to 
sell to him personally, we suggest, as tactfully 
and as politely as we can, that it would prob- 
ably suit him better for us to sell to the owner, 
He would then have no bother in keeping 
records. He would be sure of getting paid for 
his work and there would be no loss to him in 
case he had underestimated on the amount of 
material needed. Men who have lost their credit 
are usually glad to have a dealer co-operate 
with them on these terms. 

By following these methods we do not have 
many accounts go bad. But if a contractor does 
not settle promptly and the case is such that 
the dealer is not protected by the mechanics and 
material lien law of Maryland, we start our 
collection procedure. 

We have our outside salesman and collector 
call on the contractor and talk the matter over 
with him. This call usually brings a payment 
or a promise of payment at a definite date. If 
the payment is not made as promised, we start 
our regular series of collection letters. 

We are very particular about these letters. 
Each one is a polite request for payment, indi- 
vidually written and varied in content to fit each 
particular case. We never say anything offen- 
sive and we never use printed or mimeotyped 
forms. It does not seem to make any difference 
how the letters are worded; it is the regular 
We mail them 
out seven to ten days apart. 

Often the first letter, stating that the “bill 
is overdue and payment would be appreciated” 
is all that is necessary. 

If the first two letters do not bring results, 
in about the third letter we suggest that if the 
customer is not in position to pay the bill in 
full at this time that he make a small payment 
on account and our Mr. Blank will call on a 
certain day for his convenience in making this 
payment. On the date stated Mr. Blank calls 
and generally gets a payment on account, for 
it is easier, if the contractor has any money at 
all, to pay something than to explain why he 
can not pay. 

If personal letters and personal calls bring no 
results we write, enclosing a sixty-day note 
for the contractor and his wife to sign. We 
say that when the note comes due we will renew 
it if the interest and a reasonable amount on 
the principal is paid and we will continue to 
renew in this way until the note is settled. This 
puts the matter squarely up to the debtor. If 
he intends to pay and wants to keep his credit, 
he can not refuse to give a note on these terms. 

As a further aid in collecting, we discount 
the note and let the local bank send out a formal 
notice when it comes due. We have never yet 
found a man who would not take care of a note 
that was in the hands of the bank. He may 
make payments so small. that the note drags 
on for months, but eventually he will get it 
paid. In the meantime we sell him on a cash 
basis. 

If the man refuses to give a note, we write 
that unless payment is made in ten days time 
“we shall be forced to take steps ‘to insure the 
collection of this account.” There seems to be 
something about this vague idea of taking steps 
that makes an impression and the debtor may 
make a payment or give a promise of payment. 
If this does not happen we ask our attorney 
to write that the bill has been placed in his 
hands for collection. This letter, right on the 
heels of the other, frequently brings in the 
money, but if it does not, we take the case to 
court. 

Settlement is often made in the courtroom 
before the case comes up. If not, we get judg- 
ment and wait for results. Often the man will 
have an interest in some property which can 


(Continued on Page 58) 
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the prices given. 


,\ 

E. Puzzles in Wood; 
by E. M. Wyatt 
> s —A 64-page pa- 
\ per booklet 
| ) showing the con- 
A struction of 45 
fascinating 
puzzles and toys, 
simple in con- 
struction, and 
teaching the use 
: of fundamental 
tools. Designs are graduated to 
meet the skill of boys and girls 

of all ages, Booklet, 60 cents. 


Things to Make Series; 10 little 
books by Wm. Klenke, 50 cents 
each, except the first, “The Home 
Workshop,” which is 75 cents: 
“For Camp and Game Room:”’ 























‘For Lawn and Garden;” “For 
the Home;” “Odd Pieces in 
Wwood;” “Tables;” “Dressers. 


Chests, Desks, Cabinets;” “Chairs, 
Benches, Stools, Clocks;’’ ‘‘Boy’s 
Room Furniture:;” “Small Pieces 
of Furniture.” Each gives work- 
ing drawings, lists of materials. 
suggestions for well-designed 
home-made articles. 


Furnishing the 
Home Grounds: 
by Ken F. 
Shepardson — 
Benches, gates, 
fences, arches, 
trellises. 
swings, chairs, 
garden seats 
and numerous 
other attractive 
items for the 
yard, porch and 
garden are 
shown in this 
little _ cloth- 
bound, 45-page 
book. Complete 
instructions for 
making by the 
amateur crafts- 
man with common hand tools and 
standard dimensioned lumber 
stock. The designs are planned 
specifically for the beginner. This 
is a book that will be of interest 
to the dealer, also, who makes a 
specialty of garden furnishings. 
Price of book, 80 cents. 


Permanent Bird Houses; by Glad- 
stone Califf—Contains photo- 
graphs and plans for more elabo- 
rate bird houses as well as sim- 
ple wren houses, etc. Some of the 
designs in this book are unique 
and very attractive. In addition 
it contains instructions for car- 
rying on a community bird house 
contest, suggestions for hanging 
and placing bird houses and 
proper ventilation and cleaning, 
with the idea of inducing the 
same birds to return year after 
year. Price of book, $1.00. 











HELPS w&@ 


The boy of today is the lumber consumer of tomorrow. 
youth, the use of woodworking tools, the beauty of fine grained lumber and its universal usefulness in the 
making of good, durable and beautiful things, when it comes time to build for himself, it will be wood 
that appeals to him. He will know something about lumber and its uses. 
good customer of the lumber dealer who has opened the entrancing world of creative handicraft to the 
bewildered modern youngster who is too apt to spend his formative years in looking and listening instead 
of using hands and head for producing something of his own. A 
MAN is printing here a list of books which will help the tool-hungry lad to find the use of his hands and 
experience the joy of making something for himself. 


Amermcanfiumberman 


Help the boys and some time they will help you. 


Kitecraft and Kite Tournaments; by Charles M. 
Miller—While there isn’t very much wood used in 
constructing a kite, every boy of any age can be won 
over by an interest in his kite making and flying. 
This handsome cloth-bound little book of 144 pages 
gives complete instructions, illustrated by diagrams 
and photographs, for the making of a wide variety 
of unusual and, to any child, entrancing kites, some 
simple and some intricate. Also tells how to put on a 
community kite tournament, one of the ways by which 
a lumberman often gains publicity for his business. 
Many a grown-up, too, would be fascinated with some 
of the dragon, fish and bird kites, or the balloons, gliders, parachutes 
shown. There are also some miniature plane designs. Book, $2.00. 





The Art of Wood Turning; by William W. Klenke—A book for the 
older boy who has woodworking tools and seriously undertakes the 
making of useful articles. Gives explicit instructions for spindle 
turning, rechucking, and built-up work, with information about tools 
and processes, proper materials and artistic design. Includes tea 
wagon wheels, gate-leg table, bridge lamp, four-post bed and 
numerous smaller items, such as rolling pins, dumb-bells, Indian 
clubs, boxes, etc. Price of book, $2.00. 


The Art of Whittling; by Walter L. Faurot—A 90-page 
book which will appeal to the heart of every normal 

boy who loves to use his pocket knife on a beautiful 
piece of white wood. Contains diagrams for many fasci- 
nating articles including some intricate puzzles which 
should make the boy who achieves one “cock-of-the- 
walk” for many days. Such is the odd little figure shown 

here, which can be whittled out of a single stick of 
wood, opens and shuts like a fan and looks like a plain 
squared stick when closed. Price of book, $1.35. 


Chip Carving; by Harris W. Moore—A unique form of art is ex- 
plained in this little book which shows how to carve clever and 
amusing designs from very small pieces of wood. Price, 75 cents. 


Miniature Aircraft; How to Make Them and to 

Fly Them; by Day and Vincent—Here’s a little 86- 

page, paper-bound booklet which will make friends 

of the youngsters. Girls and boys both like to 

make model planes. This inexpensive and con- 

\ venient book of practical working directions and 

, in related information for making them _and flying 

them will delight the heart of any wide-awake child. Instructions 

also for putting on contests and tournaments among the plane 
builders. Price of book, 65 cents. 





Bird Houses Boys Can Build; by Albert F. Siepert 
—A 64-page paper booklet containing full instruc- 
tions for the making of bird houses, feeding stations 
and bird baths that will attract the common birds 
that frequent trees and bushes of back yards and 
gardens. Also gives instructions for protection of 


the favored birds from all sorts of enemies, It is 
well illustrated with photographs of birds and by 
diagrams and sketches of the simple and easy-to- 
make styles chosen. 





Price of book, 65 cents. 


Model Boats for Juniors; by Claude W. Horst 
—Boat making has a perennial appeal. Every 
spring as the leaves come out and the ponds 
and brooks become irresistible in their appeal 
to the small boy and his dad, boat building 
takes possession of their minds and hearts. 
Lucky, indeed, the boy who can get a knife into 
a fine-grained piece of wood, with a book of 
lovely models and complete instructions before 
him. There are all kinds of boats in this hand- 
some book, from simple toy catboats to a com- 
plete bnilt-to-scale model for a large power 
; yacht. The first are easy to make with simple 
tools from any kind of straight-grained softwood. Others are elabo- 
rate models, correct to the last detail, which will challenge the skill 
of an expert craftsman. Price of book, $2.00. 


Wood Carving for Pleasure: A 24-page 
paper pamphlet giving instructions and sug- 
gestions for unique and beautiful articles to 
be carved from white pine; profusely illus- 
trated. This is one of the “Handicraft Man- 
uals” issued by the Western Pine Association, 
designed for purchase by the dealer in quan- 
tities for distribution to the customers or the 
neighborhood children. The others are en- 
titled ‘““‘Wood Turning in the Home Work- 
shop,” and “Plan Book for the Boy Builder.” 
These may be had for 3 cents each if more 
than 35 are ordered, or at 5 cents each in 
smaller quantities. The association also 
sends out free to dealers handicraft instruc- 
tion sheets, each giving details for making 
a small object such as the “Scottie”? doorstop 
shown here, an inlaid-initialed wood brace- 
let, a pipe rack etc. The designs are orig- 
inal and attractive, calling for the use of one 
of the western pines. 





He will be a firm friend and 


For this reason, the AMERICAN LUMBER- 


The books may all be purchased from this office at 
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BOY WORKER 
IN WOOD = 


If he learns the “feel” of wood in his 











Easy-to-Make 
Toys; by C. A. 
Kunou—A 
book of de- 
signs for 
amusing little 
wooden fig- 
ures, small 
items such as 
candlesticks 
and ink- 
stands, and a 
few small 
boats of un- 
usual types, such as a lumber 
schooner, freighter and monitor. 
The little Scotch soldier shown 
here is typical of the style of 
the designs. There are 76 orig- 
inal designs, with concise direc- 
tions for making and coloring. 
Price of book, $1.44. 


Log Camps & Cabins; How to 
Build and Furnish Them; py Dr. 
William A. Bruette—A practical 
guide to the building of simple 
fishing, hunting and _ week-end 
camps and cabins and the fire- 
places, rustic furniture, stair- 
ways etc., that go with them. 96 
pages, well illustrated... $1.50. 
































Toy Craft; by Leon H. Baxter— 
Contains a wide variety of ar- 
ticles ranging from the decora- 


tive to those of utility, designed 
by a craftsman who knows boys 
and the toys boys like to make. 
Doll furniture, tiny wheelbar- 
rows and carts, small ironing 
boards, tables and chairs, and 
other small replicas of articles in 
daily use, teach children the 
value of these articles and in ad- 
dition to the pleasure of making 
them, give many times the en- 
joyment through continued use. 
132 pages. $1.40. 


Furniture Boys Like to Build; by 
Richard Shaver—Instructions for 
the making of substantial and 
handsome pieces of furniture for 
permanent use in the home. Pri- 
marily intended for the use of 
the manual training class this 
book would be of great value to 
the home workman. Cloth, 216 
pages. $3.00. 


Toys Every Child Can Make; by 
H. B. Wright—Designs for sim- 
ple, funny little toys easily cut 
out, sandpapered and_ colored 
to give many happy hours of 
enjoyment to 
the smaller 
child. Some of 
the designs are 
quite elaborate, 
but most of 
them could be 
made by any 
boy or girl old 
enough to trace 
a design on 
wood and to 
use acoping 
saw and a 
knife. Simple 
color schemes 
are ee. 
Book, $1.60. 
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New Location For Chicago Branch of 
West Coast Company 


Establishes Streamlined Efficiency in Warehousing, Manu- 
facturing and Distributing Millwork and Plywood Products 





New location of the Chicago branch of 

Pacific Mutual Door Co. The modern, 

two-story building contains approximately 
60,000 square feet of floor space 





Formerly located at 3712 South Rock- 
well St., the Chicago branch of the Pa- 
cific Mutual Door Co., is now situated 
in its new building at 2141 South Throop 
St., a modern, two-story fireproof struc- 
ture, containing approximately 60,000 
square feet of floor space. Streamlined 
efficiency has been established in ware- 
housing, manufacturing and distributing 
millwork and plywood products. 


Company Has National Distribution 


The Pacific Mutual Door Company, 
organized in 1912, maintains its general 
offices at Tacoma, Wash., and its ply- 
wood and door plant at Olympia, Wash., 
T. F. Eckstrom, vice president, is gen- 
eral manager. A national organization, 
it follows a policy of selling to recognized 
lumber and building material dealers 


only and during the past twenty-six years 
has gained an enviable reputation for 
quality, service, and square dealing. E. 
G. Thuresson is manager of the Chicago 
branch and J. J. Jacobs is assistant man- 
ager. In addition to the Chicago branch, 
warehouses are maintained at Brooklyn, 
St. Paul and Kansas City. At each of 
these strategically located warehouses, 
the company carries complete stocks of 
high-grade millwork consisting of doors, 
plywood, sash, glass, frames, moldings, 
porch work, stair and cabinet work and 
related items under the trade name Pa- 
mudo. The company also has a ware- 
house at Los Angeles where it maintains 
a large stock, principally fir plywood, for 
wholesale distribution only. 


Equipped for Service 


The arrangement and facilities of the 
Chicago warehouse qualify it for top 
ranking in servicing dealer requirements. 
The first floor layout includes the office 
and sales room, carpenter shop and glaz- 
ing department, well designed storage 





A view of the carpenter shop where skilled 

workmen handle lines of production on ma- 

chines particularly adapted to millwork 
and plywood requirements 





racks, shipping department, loadmg and 
receiving platforms and three railroad 
car unloading entrances. The second 
floor is devoted entirely to storage. A 
large centrally located elevator is em- 
ployed to handle incoming and outgoing 
products from the second floor. 


The office personnel consists of ac- 
counting, estimating, order, purchasing 
and carload departments. The office is 
finished with Douglas fir plywood walls 
and decorative insulation board ceiling. 
All windows are equipped with venetian 
blinds and well placed lighting fixtures 
afford proper illumination. The sales 
room adjoining the office is also finished 
in the same materials. Modern office 
equipment is used throughout. The of- 
fice is linked with consuming centers by 
direct wire service, private teletype and 
telephone communication. 

The carpenter shop and glazing depart- 
ment occupy a large, well-lighted space. 
Machines of modern design, particularly 





Left—All glazing and tacking is done in 
this department by experienced glaziers. 
A large supply of high-quality glass is car- 
ried in stock. Right—One of the huge 
plywood panel aisles where plywood, 
stacked flat, is protected from dust and 
dirt, assuring "factory fresh" delivery to 
dealers 
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Left—Typical truck loadings of company- 
owned trucks at the enclosed loading dock. 
Loading arrangement facilitates undam- 
aged deliveries. Right—All orders are 
carefully checked by competent warehouse 
men on the truck-high loading dock. Com- 
pany trucks deliver in a 200 mile radius 





adapted to the company’s use and oper- 
ated by skilled workmen, make up the 
lines of production. Skilled glaziers and 
tackers glaze all windows and sash with 
the highest quality window glass. 


Modern Storage System 


Racks of modern design have been 
erected with adjustable cross supports so 
that each rack’s storage capacity may be 
increased or decreased according to the 
demand and supply on hand of any par- 
ticular item. All items, with the excep- 
tion of moldings, which are end-racked 
in indexed sections, are warehoused flat 
with adequate protection against dust 
and dirt assuring dealers of receiving 
clean merchandise at all times. An en- 
closed spur track allows transfer from 
railroad cars through three separate un- 
loading doors directly into the ware- 
house. 


Deliveries in Company-Owned Trucks 


The shipping department and packing 
room adjoin an enclosed loading platform 
which is truck high. Customers’ trucks 
are loaded at one end and the other end 
is used for loading company trucks. The 
Pacific Mutual Door Co. operates a fleet 
of company-owned trucks manned by 
courteous, experienced drivers. All or- 





Adjustable racks, fastened to supports A spacious storage aisle containing various 


bolted together, allow increase or decrease 


supply on hand 


ders are loaded carefully and given a 
thorough check by qualified warehouse 
men. This practice constitutes an im- 
portant part of the prompt and regular 
delivery service to points within a radius 
of two hundred miles. L.C.L. shipments, 
direct from warehouse stocks, supple- 
ment truck deliveries and mixed and 
straight car shipments are made direct 
from the company’s factories. 


Instant Inter-Plant Communication 


Production, handling of orders and 
stock placement at the Chicago branch are 
geared for speed and efficiency, as a tour 
of inspection of the plant will show. The 
Voycall, a combination two-way public 
address and communication system, has 
been installed to allow instant and time- 
saving inter-warehouse communication 
with the office from points located in the 
carpenter shop, shipping room, and first 
and second floors. A request from the 
office for information may be directed to 
any of these points and an answer may 
be made immediately over the system, or 
a request for information may originate 
from any of the speakers thus enabling 
the office personnel to work closely with 


millwork items. All racks are ceiling high. 
of storage space according to demand and Packaged trim may be seen in the center 


background 





every part of the plant at all times. 

The company’s policy of selling Pa- 
mudo products only to recognized lum- 
ber and building material dealers, backed 
by a courteous and efficient personnel, is 
one of the main reasons for its satisfac- 
tory relationship with dealers in the area 
which it serves. 





Camera Views of Western Pine 
Uses a Big Hit 


PorTLAND, OreE., May 14.—Evidence of the 
rapidly growing interest in home construction 
throughout the nation is seen by the Western 
Pine Association, headquarters for which are 
at Portland, in the nation-wide demand for its 
1938 edition of Western Pine Camera Views. 
This publication of 32 illustrated pages, show- 
ing uses of western pines, is being sought from 
coast to coast. Applications for the 1937 edi- 
tion broke all previous records. 

The booklet, handsomely done, shows the 
beauty of soft-textured western pines—Pon- 
derosa, Idaho white and sugar pines—and re- 
veals new treatments for every room in the 
home. Its contents are of much value and in- 
terest, it is felt, to builders and lumber dealers, 
as well as the prospective home owner or 
remodeler. 

A sample copy will be sent free to any or- 
ganization if the request is submitted on the 
firm’s letterhead to the Western Pine Associa- 
tion, Yeon Building, Portland, Ore. 


Partial view of molding aisle. All mold- 

ing is end-racked and sorted as to size, 

bundled and indexed for quick inventory 
and placement 
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FHA Mortgage Loans for Farm Build- 
ings Can Now Be Had 


-- Up to $16,000 Limit--At Least 15 Percent of Loan Must Be 
Spent for Materials and Labor-- Loans May Be Used to Repair, 
Remodel, Construct Dwellings or Other Buildings on Farms 


WasHInctTon, D. C., May 16.—The Federal 
Housing Administration will start insuring 
mortgages on farm properties beginning today, 
Stewart McDonald, Administrator, announced 
last week. 

Amendments to the National Housing Act 
passed in February permit the Administrator 
to insure mortgage loans made on farms on 
which farm houses or other farm buildings are 
to be constructed or repaired, provided at least 
15 percent of the loan proceeds is expended for 
materials and labor on buildings. Rules and 
regulations covering these loans have now been 
prepared by the FHA. Previously, FHA in- 
surance has been granted only on non-farm real- 
estate loans. 

Farmers who operate their own farms, indi- 
viduals who rent their farms to others, and 
farm tenants and others who contemplate the 
purchase of farms are all eligible to borrow 
from approved institutions under the terms of 
Title II of the Act. Institutions approved by 
the FHA as mortgagees, which may apply for 
insurance on farm loans, include banks, building 
and loan associations, life insurance companies, 
mortgage companies, and other lending agencies. 

Individuals may obtain FHA-insured mort- 
gage loans to repair existing farm houses or 
farm buildings or to construct new houses or 
buildings. In addition, they may borrow to 
refinance existing mortgages upon their prop- 
erty, so long as at least 15 percent of the loan 
proceeds is applied to materials and labor in 
construction or repair work. 

These insured mortgage loans are distinct 
from modernization and repair loans provided 
for in Title I of the National Housing Act. 
Loans of the latter type are exclusively for 
financing improvements upon property already 
owned, including the construction of new build- 
ings where the loans do not exceed $2,500 each. 
Title I loans for improvement may amount to 
$10,000, but Title I loans may not exceed five 
years for improvement or seven years for the 
construction of new residences. 

FHA-insured mortgage loans are long-term 
amortized credit advances. They are made by 
private institutions which the Federal Housing 
Administration insures against loss through 
payment to them, in case of default, in the form 
of Government-guaranteed obligations. The 
FHA does not lend money or build houses. 

Mortgages insured by the FHA may amount 
to as much as $16,000. The interest rate may 
not exceed five percent. In addition, a mortgage 
insurance premium is charged which amounts 
to one-quarter of one percent on loans of $5,400 
or-less and to one-half of one percent on loans 
above $5,400. 

FHA-insured mortgages may run as long as 
25 years in the case of some mortgages of $5,400 
or less, with a 20-year maximum in all other 
instances. 

The maximum amount which may be bor- 
rowed in relation to the appraised value of farm 
property is 90 percent for loans of $5,400 or 
less, between 80 percent and 90 percent for loans 
from $5,400 to $8,600, and 80 percent for loans 
exceeding $8,600. The exact proportion of 
valuation which may be borrowed depends upon 
the rating of the mortgage risk. 

FHA-insured mortgage loans are repaid by 


the borrower in regular equal installments, 
either monthly, semi-annually, or annually, in 
accordance with the income of the borrower. 
Installments include principal and interest pay- 
ments, hazard, fire, and mortgage insurance 
premiums, drainage and irrigation charges, 
ground rents, taxes, and special assessments. 
They do not include initial charges by lending 
institutions for title search, appraisal, and mort- 
gage recording fees. 

The application fee paid to the FHA amounts 
to $3 per $1,000 to cover the cost of appraisal. 
In addition, the lending institution may collect 
an initial service charge to reimburse itself for 
the cost of closing the transaction. This charge 
may not exceed one percent of the amount of 
the mortgage or $20, whichever is greater, ex- 
cept in the case of construction loans where the 
charge may be one and one-half percent, or $30. 

The FHA makes careful appraisals of the 
property upon which insured mortgage loans 
are made, and takes into consideration all fac- 
tors affecting its value and usefulness. Its prop- 
erty requirements and construction standards 
also offer safeguards to borrowers since they 
assure well-constructed homes and _ buildings. 


Miniature Model of 


An exact copy in miniature of a typical 250- 
year old Colonial house, complete in every de- 
tail, is the unique achievement of Ernest A. 
Tucker, of Rye, N. H., who completed this 


task recently after six months of almost con- 
tinuous hard work. The original of the model 
building still stands in Rye, formerly a part 
of New Castle, N. H., where it was once used 
The model is built to a scale of 


as a tavern. 





1!4 inches to the foot. It measures 3 ft. 7 in. 
wide by 3 ft. 4 in. high to the ridgepole, 1 ft. 
11 in. to the eaves and 4 ft. 8 in. in length. 
“Building the house was no cinch,” explained 
Mr. Tucker, “for some parts of it are harder 
to construct than they would be in full size. 
The stairway, for instance, took more than 
twice the time to build that an ordinary stair- 


In addition to convenient repayments in regular 
installments, the FHA plan eliminates second 
mortgages and periodical expensive refinancing 
costs. 

Down payments by borrowers, which must 
amount to at least ten percent of the total prop- 
erty valuation, and in some cases to twenty 
percent, do not necessarily have to consist of 
cash. Land already owned by the loan applicant 
may constitute all or part of the down payment. 

While 15 percent of the loan proceeds must 
be used for materials and labor in the repair 
or construction of buildings upon the farm 
property, contractors doing the construction 
work may employ the services of the borrower 
at customary wages or may purchase materials 
owned by the borrower at reasonable prices. 

The term “farm” as applied to FHA-insured 
mortgages is interpreted by the administrative 
rules to mean real estate which in the judgment 
of the Administrator is capable of producing 
an annual gross income of $350 in kind, cash, 
or rent from agricultural uses, or derives 25 
percent or more of its rental value from agri- 
cultural uses, or derives 25 percent or more of 
its capital value from its agricultural capacity. 


New England House 


way would.” One of the most tedious tasks 
was the shingling of the roof. There are 4,200 
shingles, hand-sawn from cedar wood, and they 
are laid on exactly as in the ordinary resi- 
dence. The attic of the model is one of the 
most interesting parts, for in it are stored old 
furniture in miniature, and a picture of Lincoln 
hangs on the chimney, as in the original. 
There is a panel dado in the parlor and the 





Model of 250-year old 
Colonial house and_ its 
builder, Ernest A. Tucker, 
who reproduced every 
detail inside and out to 
exact scale and entirely 


by hand 








upper part of that room and all the other 
rooms are papered: ‘Covering the outside of 
the house are 1,600 hand-whittled clapboards. 
The kitchen fireplace, of the old Dutch type, 
with an oven on the left, covers about half 
of one wall, and is exactly reproduced. On 
the front door of the house is a “Lincoln head” 
knocker and a latch key lock. This door is a 
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double-cross design, while the inside doors are 
the typical four-panel ones with thumb latches. 

The foundation is of imitation granite, and 
when the house is finally placed in the museum 
for which it is intended, there will be a green 
lawn, shrubbery and trees with winding paths 
leading to the front and back doors. It is 
planned to install an electrical transformer in 
a miniature cellar, to operate lights in the 
house and red bulbs in the fireplaces. 


Amemcanfiumberman 


Building Costs in Illinois and 
Wisconsin Lower 


It now costs from $100 to nearly $400 less 
to build a six room house in any of the larger 
cities of Illinois and Wisconsin than during 
the peak of the building period of 1937, accord- 
ing to a survey just completed by the Federal 
Home Loan Bank of Chicago. 
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The bank made a quarterly study of the actual 
cost of constructing a hypothetical house, with 
frame interior and brick and stone trim, in 
Chicago, Milwaukee, Oshkosh and Peoria. The 
results show: . 

1937 Peak 1938 


Difference 
CRIGREO. ..< 6s 00's $7,260 $7,021 —$239 
Milwaukee ....... 6,740 6,351 — 389 
Gehicosh. ......... 6,388 6,004 — 134 
ee ee eee 6,825 6,724 — 101 


Some Results From “Homes” Contest 


Des Moines, Iowa, May 16.—Lumber and 
millwork; brick, stone, and cement; plumbing 
and heating equipment; electrical equipment and 
building materials of all kinds got a boost dur 
ing 1937 as a result of a nation-wide competi- 
tion for families building new homes and re- 
modeling present homes. 

At the close of the contest period (Dec. 31, 
1937) 20,669 entries had been received in the 
New Home Division of the Better Homes Con- 
test, conducted by Better Homes & Gardens 





Home of Mr. and Mrs. Richard F. Welch, Lynnfield, Mass. 


Cost $9,262. 


magazine. Remodeling entries totaled 18,114, 
with 32,771 entries in the Kitchen Division. 
Winners in the New Home, Remodeling, and 
Better Kitchens sections of the contest are an- 
nounced in the May, 1938, issue of above maga- 
zine, 

A total of $5,000 in prize money was offered 
as a means of stimulating home building and 
improvement, and that amount has been awarded 
to the winners. 

From final entry forms returned to contest 
headquarters by the entrants, comes a wealth 
of information on the new homes built and 
the homes improved last year. 

The Colonial style of architecture proved 
most popular—the preference for that type be- 
ing 3° to 1 over the next most popular, the 
English style. Compared with 1935, the Eng- 
lish style declined in popularity, with the Cape 
Cod and Modern styles showing increased pref- 
erence during that period. 

Story-and-a-half and two-story houses were 
equally popular, with six rooms the most pop- 
ular size of home. 

Winter winds and summer sun are largely 
under control in these new homes, for 91 per- 


First prize winner in New Home Division, 
Class | (homes having six principal rooms or less); also 
received Sweepstakes Award in New Home Division, 1937 
Better Homes Contest, Better Homes & Gardens Magazine 


cent of the entrants insulated. Seventy-five per- 
cent of those who insulated made a rather com- 
plete job of it by insulating exterior walls and 
attic floor or roof. Compared with 1935, more 
families insulated—and they insulated their 
homes more completely. 

As roofing material, asphalt shingles replaced 
wood shingles as most popular. In 1937 as- 
phalt shingles were used by 38 percent of the 
entrants—wood shingles by 35 percent. Clap- 
board was the most popular exterior finish, fol- 


lowed by shingle or composition siding. 

More homes were weatherstripped in 1937 
than in 1935—in 1937 weatherstripping became 
a part of 62 percent of the homes entered in 
the competition, with an additional 29 percent 
of the entrants planning to include weather- 
stripping later. Copper, lead and zinc sheet 
metal are to be found in 36 percent of the 
new homes. 

Compared with 1935, more new homes were 
built in 1937 which included two, three and 
four bathrooms. Nearly one-third of the new 
homes contain two or more bathrooms—with 
more than half of the homes using copper, or 
brass piping. Copper piping increased in pop- 
ularity during the two-year comparative period. 

Wood-frame windows led in popularity, show- 
ing a gain over 1935. Double-hung windows 
continue well ahead of the casement type. 

Warm-air heating was the most popular type 





Moderate Cost House Plans are 
Published in Every Other Issue. 
WATCH FOR THEM 


last year, showing a gain over 1935, while hot- 
water and steam declined. Coal continues as 
the most popular fuel. 

A sizable number of the entrants who built 
new homes included complete air-conditioning. 
Also, more families built new homes last year 
that included one or more elements of complete 
air-conditioning than did those built two years 
previous. 

The median cost of the new homes (exclud- 
ing the lot) entered in the 1937 contest was 


Home of Dr. and Mrs. E. M. Adams, Arlington, Washington, D. C., after re- 

modeling at cost of $4,000. First prize winner in Remodeling Division, Class IV 

(improvements costing more than $2,000). 

in Remodeling Division, 1937 Better Homes Contest, conducted by Better Homes 
& Gardens Magazine, Des Moines, lowa 


Also received Sweepstakes Award 


$7,021; up $328 from the 1935 median. More 
homes in the price range of $7,500 and up were 
built last year, and entered in the contest, 
than in 1935. 

As in other years, the contest was set up to 
include a New Home division and a Remodel- 
ing division. In 1937, nearly as many remod- 
eled homes as new homes were entered. Ex- 
terior refinishing was involved in 83 percent of 
the entries in the Remodeling section, with 
most of the entrants adding one or more new 
rooms to the already existing home. Repaint- 
ing, reroofing, finishing of basement rooms, and 
installation of new heating plants, new 
kitchens and the revamping of plumbing con- 
cerned most of the families who improved their 
homes through remodeling. 

It is encouraging to compare the average and 
median costs of remodeling work in 1937 with 
1935, as follows: 


Average 1937—$2,587 Average 1935—$1,672 
Median 1937—$1,904 Median 1935—$1,078 
Thus, remodeling work last year was much 


more extensive than during 1935, with greater 
expenditures for Jabor and materials, 
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Young Couple Tell Plans 


To Build Second House on His 
Father’s 400-Acre Dairy Farm 


MADISONVILLE, Onto, May 16.—“My 
wife and I are planning to put up a sec- 
ond house on my father’s farm up in 
Ashtabula County,” said the young man 
who works on the popularly known 
“Breezy Hill” dairy farm near here. “We 
have been drawing rough sketches of 
small houses which can be added to later, 
if we wish, and have a building site all 





picked out on the farm. We hope to build 
in about a year.” 
The information came after the AMER- 


ICAN LUMBERMAN representative had 
explained that he had heard so much 
about the farm during his trip through 
Ohio to gather data and pictures on farm 
tenant houses that he had stopped. It 
was learned that the young farmer is 
Richard Kellogg, graduate from the agri- 
cultural school of Ohio State University 
in 1937. He was hired by Mrs. George 
‘ Eustis, owner of Breezy Hill farm, upon 
graduating to aid in the operation of the 
dairy farm. His parents own 400 acres 
near Rome, Ohio, on which are bred and 
raised pure blood and registered Jerseys. 
Young Mr. and Mrs. Kellogg intend re- 
turning to his home place, where he will 
be a partner with his father in running 
the large dairy farm and in a position to 
share the responsibility which the latter 
has heretofore had to bear alone. 

After being introduced to national and 
international Jersey champions, which 
had come to Breezy Hill direct from the 
Isle of Jersey in many cases, and escorted 
around the spic-and-span barn, the writer 
went back to the discussion of the house 
which is in tentative stages of planning by 
the young people. It looked like a story. 
Mr. Kellogg suggested that we drop 
around to their home that evening where 
the three of us could talk it over. 


SCRAPBOOK OF HOUSE IDEAS 

As are 95 percent of the women, Mrs. 
Kellogg is “home minded”; that is she 
never grows tired of looking at house 





plans, their schemes of interior decorat- 
ing, and the myriad of other details which 
in the composite form a home. She keeps 
all of this material in a scrap book and 
continually adds to it. Among the mass 
of clippings and drawings are rough plans 
of small cottages which the two of them 
have sketched. Most. of them showed 
four room layouts. The drawings will 





Shown at work on 
preliminary sketches 
of the second house 
which, they plan to 
build and occupy on 
his father's dairy 
farm are Mr. and 
Mrs. Richard Kellogg 
who tell their story 
in these columns 





be taken to a lumber dealer, who fur- 
nishes architectural service, for final 
polishing when the Kelloggs are ready 
to begin building. 

The son and his wife and his parents 
have planned for some time that when he 
settles down on the farm it should be in 
a second house. “Neither family would 
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get as much out of living if both were in 
the same house,” said the young dairy- 
man, “and we will have more pride in the 
farm with our home on it too.” 

It was noticed that the majority of the 
rough drawings were for houses contain- 
ing two bedrooms, a living room and 
kitchen. Although the ultimate layout 
may include a dining room, it is planned 
now to make the kitchen large enough 
for a dinette set and eliminate the former. 
Many farmers, who have constructed 
new houses recently, have finished the 
basement so that it can be utilized as a 
dining room when threshers come or 
there is some other need for a large space 
in which to set tables. However, the 
kitchen in the contemplated Kellogg cot- 
tage will not be the old “wide open space” 
type, which should have had a pair of 
roller skates as part of its equipment. 


KITCHEN TO BE STEP SAVER 


“We are going to have a compact 
kitchen to save time and steps both,” said 
Mrs. Kellogg. “It isn’t sensible to make 
a large kitchen with the cupboards, sink, 
work table, and stove scattered all over 
it. We are planning to have all of these 
facilities concentrated in a small area, and 
use the balance of the room as a dinette. 
Maybe we will even increase the dining 
space by adding an alcove.” 

The young couple intend to have the 
lumber dealer with whom they deal make 
the specifications on the materials as it 
is felt that he is in the best position to 
know quality products which ought to 
go into it. Although the house, like the 
majority of second dwellings on farms, 
will be small, it is their desire to have it 
soundly constructed with nationally 
recognized materials. 


Anyone Can Enjoy the Water in Wood Lounge 


Tacoma, WasH., May 14.—A device that 
makes it possible to swim and go boating at 
the same time, has been invented by John John- 
son, Tacoma lumberman, and is being manu- 
factured and marketed by the Pacific Millwork 
Co., of this city. 

The invention has been named a Water 
Lounge. It is made entirely of wood, the pon- 
toons that provide its buoyancy being manu- 
factured from cedar. Metal parts, screws, nails 
etc. are galvanized to prevent rusting. 

Inventor Johnson believes the device will 
prove a boon to thousands of summer vacation- 
ists, because it allows everyone to receive the 
full enjoyment of the water, instead of just the 
young and energetic. 

The Water Lounge has pontoons of western 
red cedar, a back rest and seat, supported 
between the two pontoons, of first grade maple, 
and paddle arms of ash. 

Paddle arms in the pontoons are manipulated 
by hand cranks, so that the user of the device 
can maneuver around in the water at will. The 
chair back and seat are adjustable to the indi- 
vidual desire of the user, so that he may nap, 
read or exercise while using it. Rubber-tired 
wheels on the undercarriage make the Water 
Lounge easy to move from beach to water. The 
total weight of the device is 75 pounds. 

Another feature of the Water Lounge is 
that one can’t sink it or tip it over, even in 
rough water, according to Mr. Johnson, who 
says tests have proved an upset impossible. 

The Water Lounges can be used for relaxa- 


tion, reading, sun tan, fun or a myriad of sport 
purposes, according to Carl E, Uppman, Sr., 
owner of the manufacturing company. 





In one of the new Water Lounges, a paddle-wheel 
pontoon boat arrangement manufactured by the 
Pacific Millwork Co., of Tacoma, Miss Bobby John- 
son, of Tacoma, Wash., is shown reclining. The 
device promises to become a boon to thousands of 
lovers of fresh and salt water bathing. The manu- 
facturer proposes to sell it to resort owners, who in 
turn may rent it out to bathers. The Water Lounges 
are manufactured from cedar 
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Getting Started on Building 


Sells 4 Carloads for New 
Ohio Village 


CoLumsus, Onto, May 16.—The Cannon 
Lumber, Tie & Timber Co. has been awarded 
a contract for furnishing the first four car- 
loads of lumber to be used in the construction 
of Olentangy Village. The first unit of this 
project will provide accommodations for 402 
families. More than 150,000 board feet of form 
lumber will be used in connection with the 
project. 





Buyers of Unfinished Houses 
Complete Them, Save Money 


The inauguration of a different type low-cost 
housing development outside Chicago’s south- 
west limits is attracting considerable interest in 
that center. It is possible that lumber dealers 
in other sections of the country might like to 
acquaint realtors in their respective communi- 
ties with the idea as a potential market for 
building materials. 

The accompanying picture shows a _ small 
four-room cottage of Cape Cod architecture 
that has just been finished, and is priced with 
its large lot at $1,475. The interior is divided 
off with studding, but otherwise is unfinished. 
It is thought that small dwellings such as this 





Between two blooming apple trees this Cape Cod 

cottage is a pleasing picture. Buyers of low-cost 

houses in this subdivision finish the interiors them- 
selves 


one can be sold at a low figure, and buyers will 
be able to save a couple hundred dollars in 
labor costs by finishing the inside themselves 
with wallboard or lath and plaster. A six-room, 
two-floor house was being erected at the time 
the writer visited the development. Measuring 
22x30 feet, the lumber for it was bought from 
the Herman H. Hettler Lumber Co., Chicago. 
The price placed on the house and lot was 
$1,595. With lots ranging in size from 60x134 
feet to 75x271 feet, there is ample space for a 
good sized garden, 





"Ideal Colonial House of 1938" 


BeLort, Wts., May 14.—Ground has been bro- 
ken for the “Ideal Colonial House of 1938,” a 
building project being undertaken here by Be- 
loit contractors and real estate men, and spon- 
sored by the local better homes committee of 
the Federal Housing Avthority. The house 
will be a. one-story, five-room Colonial type, 
huilt in two wings on a half-acre plot of ground, 
with clapboard siding, painted white, and green 
shutters, roof and trim. Living room dimen- 
sions are 14x20 and specifications included a 
freplace and built-in bookcases. The dining 
alcove and kitchen each measure 12x9 feet. In 
the other wing of the house there will be two 
hedrooms, 12x12 each, three closets, a large 
linen closet and bathroom. 

Oak flooring will be used throughout, ac- 


cording to plans which also call for eight-inch 
cedar siding, red cedar shingle roofing and in- 
laid linoleum floors in kitchen and bathroom. 
The heating system will be of the forced-air 
type, with provisions for installation of air- 
conditioning equipment. 


Seek to Clear Way for Alabama 


Housing Program 


BIRMINGHAM, ALA., May 16.—A four-man 
delegation from the Birmingham Building 
Trades Council left for Washington, D. C., 
Saturday to “indict” the City Commission for 
“obstructing a $5,000,000 low-cost housing 
project for Birmingham.” The delegation will 
take to Washington a resolution adopted by 
the Council condemning the City Commission, 
and appealing to the Federal Government to 
“cut off all WPA funds to the city of Birming- 
ham except those being used for direct relief,” 
until the commission “co-operates in the execu- 
tion of the Housing Program in accordance 
with the United States Housing Act of 1937 
and the Alabama Housing Authorities Law.” 
The council maintains that hundreds of crafts- 
men who have kept off relief are being de- 
prived of the chance of a livelihood, because the 
City Commission has refused to co-operate, and 
that the. practice of working only relief labor 
has deprived many craftsmen of jobs. 


Chicago Suburban Building 
Gains 10 Percent in April 


An increase of 10 percent in the amount of 
new construction is shown by the April survey 
of building in the suburban region around Chi- 
cago as compared to that for March. The fig- 
ures were: March, $2,028,093, and $2,235,828 
in April. In the city of Chicago, however, the 
value of building permits issued in April de- 
clined to $2,064,750 from March’s $2,291,755. 

Hope for suburban building, especially, is cen- 
tered this year upon the building of homes. 
While comparative tabulations show that home 
construction will have to take greater strides 
this year if it equals last year’s total, it is ahead 
of 1936 when the home building activity began. 
During the first four months of the present 
year 513 new homes have been erected in the 
Chicago suburban area as contrasted to 146 
in the same period of 1936. 











‘Hoosiers Show Keen Interest 
in Home Exhibit 


SoutH Benn, Inp., May 16.—The Builders’ 
Show recently held in South Bend was ac- 
claimed a success by the General Contractors 
Association, sponsor of the exhibit. John 
Tokarz, regional director of the FHA, who, 
with George Firmin, had charge of the FHA 
information booth, said, “I believe that South 
Bend has started an activity that will show 
definite results in the next few months. It 
appears to me that the people visiting the show 
were interested in remodeling and new building. 
The show was outstanding in displays and in 
the vast numbers who attended.” 

More than 40 booths were opened, where were 
displayed building supplies and products of the 
latest designs and treatments. Visitors from 
virtually every town in northern Indiana and 
southern Michigan were registered during the 
three days of the show. 





THE HIsTorRY OF lumbering in America has 
rever been told in full. But Stewart Holbrook’s 
new book, “Holy Old Mackinaw” comes nearer 
to giving a complete story, in a popular style, 
of the conversion of North American forests 
into homes than any other book we have seen. 
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Look to Lightsey for all 
your needs in NORTH CAR- 





. OLINA PINE, HARDWOODS 
Floorings = Gna FLOORING. Lumber 
eo PINE products of top quality and 
e OAK precision manufacture. Kiln- 
dried Mouldings, Finish, 

oMAPLE Base, Casing. Kiln - dried 
eGUM and Air-dried Roofers. 
Straight and Mixed Cars. 

NOFM A Get acquainted with our 
super-products and our 

DAK prompt and careful service. 
LOOR Write us about your re- 


quirements. 


LIGHTSEY BROTHERS 


MILEY, SO. CAROLINA 
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Tupelo, 
Black Gum, 
Oak, Ash, © 
Cottonwood, 
Elm, Maple, 
Sycamore, 


CYPRESS 


Lumber 


Band Mills 
Yards, Kiln 
and Planing Mill 


Estill, S. C.F 
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Lumber Company, 


Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARD WOODS 


Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 











42 


Amemcanfiumberman 


May 21, 1938 


Yard and School Take Boys on Tour 


[Continued from Front Page] 


grasp of the extent and scope of the tour. From 
Mr. Guyler’s letter we quote as follows: 

“We of course had no idea that we had 
stumbled onto a phase of education that had 
been totally neglected in this section of Texas. 
Naturally we were pleased with the words of 
approval from you, but to cap it all you should 
have seen the letters from industrial: leaders, 
Chambers of Commerce and school leaders at 
the points we had intended to visit. All, with- 
out exception, praised the move and insisted 
that we stop in their cities for at least a day. 
Of course we soon saw that we had taken in 
too much territory. To make the trip as we 
had planned and give the time requested by each 
of the cities and towns to be visited would have 
required a month at least, and this was impos- 
sible. We have pared every place possible, and 
have got the schedule down to ten days. Even 
sO, we must miss many industries that we had 
hoped to see in the cities where we will stop. 
From the itinerary you will note that even a 
native Texan forgets his Texas in the dis- 
tances. We shall travel 1,500 miles, never see 
the same town twice (with exception of Hous- 
ton) and yet reach the Texas border at only 
one place—Laredo. 

“In San Antonio, Alex Thomas, of the Alamo 
Lumber Co., insisted that he have the group 
for at least a half day and part of the night. 
He will show them the regular setup of his con- 
cern, which is the typical cash and credit (with 
delivery) yard, and then he will show them the 
cash and carry yard. Also, his company ope- 
ates a wholesale yard, and he will co-operate 
with Steves Sash & Door Co. in showing the 
lads a millwork plant in operation. 

“At night on Tuesday May 24 Mr. Thomas 
will play host to the group at a Texas league 
ball game, under the lights. In addition to all 






CRYSTAL CITY TES 


 teiaamacnie camel OR 
wed. 


“POPEYE. 


Crystal City, Tex., is the "spinach capital” of the 
United States, shipping more of that vegetable 
than all the rest of the country combined. The 
largest spinach farm in the world—over 4,000 
acres—is there. Appropriately, therefore, in co- 
operation with E. C. Segar, creator of Popeye, 
the city has erected the above statue in honor of 
that noted exponent of the value of spinach 


this he is providing a barbecue and trimmings. 
Of course, these are Alex Thomas’ own ideas. 


“On Wednesday, May 25, Charles Baumberger, 
of the San Antonio Portland Cement Co., will 
extend the courtesies, and says that he will not 
play second fiddle to anybody. On top of all 
this, both these heads of concerns are enthu- 
siastic over the idea and feel that they are 
fortunate in having a part in this vocational 
guidance or tour. 


“From what the New Braunfels Chamber of 
Commerce says, we could spend a whole week 
there. The party will be afforded the facilities 
of Landa Park for swimming and camping, 
and will visit the textile mills. 


“At Luling we shall be the guests of the 
Luling Foundation, which is the wonder of all 
Texas. The Foundation was endowed with 
several millions of dollars by a Mr. Davis, who 
developed the oil fields at Luling. The purpose 
of the Foundation is to raise the family and 
community life in all its phases to a higher 





The "three Guylers" of the Wallis Lumber Co., 

Crystal City, Tex. Right to left—R. W. Guyler; 

his son, W. L. Guyler, manager; and grandson, 
R. L. Guyler 


ITINERARY AND SCHEDULE OF VOCATIONAL EDUCATION TOUR OF THE 


CRYSTAL CITY (TEX.) HIGH SCHOOL 


Leave Crystal City Highway 83 


BOYS, THROUGH SOUTH TEXAS 
7 A.M. Tuesday, May 24 


No stops will be made until arrival in San Antonio 


Arrive San Antonio Highway 90 


11 A. M. 
In San Antonio report to Alamo Lumber Co., at 1 P. M. on arrival and on Wednes- 


Tuesday, May 24 Spend night 


day A. M. report to San Antonio Portland Cement Co. at end of Broadway, at 9 A. M. 


Leave San Antonio Highway 81 
Arrive New Braunfels @ 81 


Report to New Braunfels Chamber of Commerce 


Leave New Braunfels 
Arrive Seguin (No Stop) 
Arrive Luling 


Highway zon 


-“ 


. 90 (3A) 


Report to Luling Chamber of Commerce 


Leave Luling 
Arrive Schulenburg 


Highway 90 (3A) 
“ "90 (BA) 


Report to Carnation Milk Canning Plant 


Leave Schulenburg 
Arrive La Grange (NoStop) es 77 
Leave La Grange + ae 
Arrive Brenham (No Stop) 3 20 
Leave Brenham . 90 

Pass through Old Washington 
Arrive Navasota Highway 90 
Leave Navasota i 90 
Arrive Huntsville - 90 


Highway 77 


Report to Huntsville Chamber of Comm 


Leave Huntsville 


Highway 75 
Arrive Conroe = 75 


Report to Conroe Lumber Corporation a 


Leave Conroe Highway = 
Arrive Houston (No Stop) ss 

Leave Houston = 75 
Arrive Galveston i 75 


Report to Galveston Chamber of Comm 


Leave Galveston 


Highway 75 
Arrive Houston 7 75 


Report to Houston Chamber of Commer 


Leave Houston 


Highway Zs 
Arrive Sugarland 


“ 


Report to Mr. W. H. Stinnett at Imperiz 


Leave Sugarland 
Arrive Richmond 


Highway 90 
Highway 90 


Report to Richmond Chamber of Commerce and See Jay Bird Monument 


Leave Richmond Highway 90 


Arrive Rosenberg (No Stop) “ 90 
Leave Rosenberg “ 19-96 
Arrive Wharton “ 96 


Report to Wharton Chamber of Commerce 


Leave Wharton Hichway 96 

No stops until reach Victoria 
Arrive Victoria Highway 96 
Leave Victoria “27-87 
Arrive Port Lavaca “27-87 
Leave Port Lavaca 5 35 

No stops until reach Corpus Christi 
Arrive Corpus Christi Highway 35 
Leave Corpus Christi “ 16-44-96 

No stops until reach Laredo 
Arrive Laredo Highway 96 


Report to Laredo Chamber of Commerce 


Leave Laredo Highway 81-83 
No stops until reach Crystal City 
Arrive Crystal City Highway 83 


2P.M. Wednesday, May 25 
3 P.M. 1“ May 25 
Spend night 

7A.M. Thursday, May 26 

8 A.M. a May 26 

9A.M. 2: May 26 

12 Noon ” May 26 

2 P.M. " May 26 

3 P.M. 1 May 26 

4P.M. m May 26 

4P.M. . May 26 

5 P.M. r May 26 

5 P.M. si May 26 

7.P.M. si May 26 Spend night 
8.A.M. Friday, May 27 
10 A. M. a May 27 Spend night 
erce 

7. Bh. Mi. Saturday, May 28 

8 A. M. May 28 

nd Chamber of Commerce 

1P.M. Saturday, May 28 

3 P.M. i May 28 

3 P.M. vi May 28 

5 P.M. ” May 28 Spend 2 nights 
erce 

6A.M. Monday, May 30 

8 A. M. ie May 30 Spend night 
ce 

7 A.M. Tuesday, May 31 

8 A.M. May 31 

al Sugar Co. Office 

9A.M. Tuesday, May 31 
10 A. M. ” May 31 
11 A.M. Tuesday, May 31 
11 A.M. - May 31 

11 A.M. ‘a May 31 

12 Noon 2 May 31 

3P.M. _ May 31 

5 P.M. i May 31 

5 P.M. May 31 

6 P.M. mt May 31 Spend night 
6A.M. Wednesday, June 1 

9A.M. - June 1 Spend night 
7 A.M. Thursday, June 2 
11 A.M. ° June 2 

2P.M. ” June 2 

5P.M. . June 2 
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level and to develop the agricultural resources 
of the community. There we shall see the Mag- 
nolia Refinery. refining oil and gas. 

“One day and night will be spent in Hunts- 
ville, where is located the home of Sam Hous- 
ton, the Sam Houston State Normal, and the 
State Penitentiary. Then to Conroe, where 
we have been assured of a hearty welcome by 
both the Chamber of Commerce and the Con- 
roe Lumber Corporation. 

“The Galveston Chamber of Commerce has 
ideas, and will show the boys something really 
worth while. Here they will see the Gulf of 
Mexico, and have a swim. 

“Then back to Houston, where the Chamber 
of Commerce wants to handle the ‘doings’ in 
its own way. Then to Sugarland, where the 
party will be guests of the Imperial Sugar Co.; 
to Richmond, where the boys will see the Jay 
Bird monument; to Wharton, where the Cham- 
ber of Commerce will take charge, and show 
the boys how sulphur is mined, stored and 
shipped. 

“Time plays out here, the next stop is at 
Port Lavaca for the night, and then to Corpus 
Christi for a day and night. From there we 
come to Laredo, and home. 

“This idea of taking the eight (scholastically ) 
ranking boys from the junior and graduating 
classes on a tour of Texas has taken a firm 
hold in our High School, and grades of aspir- 
ants have been raised materially in order that 
they may be included. We have discovered that 
practically none of the boys has ever seen a 
pine tree, or a sawmill! 

“The Wallis Lumber Co. had its beginning 
in 1859, when William Guyler drifted down the 
river in Kentucky from Elizabethtown to the 
Ohio and then on the Mississippi-to New Or- 
leans. There, with his family and slaves he 
came to Wallis (then called Bovine Bend) by 
way of Galveston. Then his son. R. W. Guyler, 
in the early nineties came on the scene, and 
then the writer, a grandson, and now it is R. L. 
Guyler, great-grandson, who is carrying on.” 


Don't Bite Off Too Much 


(Continued from Page 16) 

your name. Give the matter a lot of 
thought. Think for yourselves, and in 
so doing shun rather than sanction 
debt. Take into consideration the fact 
that sickness often plays a heavy part 
in our ability to keep going and to keep 
earning. We will find ourselves in bet- 
ter shape financially if we follow a pol- 
icy of under-reaching rather than over- 
reaching. 

“Tn conclusion, I want to say that if 
necessity requires and if you very defi- 
nitely see your way clear to improve 
or build a home, we would be only too 
glad to give you our service, time and 
experience. 

“Again, we can not help but say, 
think of the mortgage in the smallest 
figures, and not in the largest just be- 
cause the largest way is offered. Pay 
day is ahead.” 

We believe that this lumberman’s 
warning is worth pondering by those who 
still believe that two and two make four, 
and that debt should not be incurred un- 
less the debtor can plainly see his way to 
meet the obligation when it becomes due. 

In granting the AMERICAN LUMBER- 
MAN permission to quote from, and com- 
ment upon, his unique advertisement, 
Mr. Hout wrote: “Comment all you like, 
but for the sake of the younger genera- 
tion, don’t try to impress upon them that 
a mortgage is a Christmas gift.” 





Amemecanfiumberman 
Advises on Control of Dutch 


Elm Disease 


SyracusE, N. Y., May 16.—“The Dutch elm 
disease is a serious threat to our beautiful 
American elm trees. Although State and Fed- 
eral agencies are co-operating to control the 
disease, individuals also may aid in the fight,” 
says Dr. Ray R. Hirt, of the New York State 
College of Forestry at Syracuse. 

“The fungus grows entirely within the dis- 
eased trees,” according to Dr. Hirt, “and its 
spread is dependent almost wholly upon certain 
bark beetles that inhabit these sickly trees and 
later feed upon healthy elms, thereby spreading 
the disease. All non-vigorous diseased elms are 
potential harborers of these bark beetles, hence 
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one means of control is to remove all devitalized 
and dead elm trees within the areas where 
Dutch elm disease is known to occur.” 

He further states, ‘Recent investigations have 
shown that some trees with the Dutch elm dis- 
ease may harbor fungus for several years be- 
fore they disclose evidence of illness, therefore 
infection areas must be re-examined annually 
for several years to come. This must neces- 
sarily prolong the period of control.” 

Dr. Hirt urges every property owner to do 
his share in the fight to save the American elms 
by keeping his elm trees vigorous and by re- 
moving dead branches or even entire trees that 
appear to be dying. He further explains, “The 
vigor of elm trees growing under adverse condi- 
tions may often be improved by correct fer- 
tilization, soil aeration and removal of girdling 
roots.” 



























EXAMPLE : -- 


trim? 


trim plant, flooring 


machinery. 


peat, KIRBY makes 


SOUTHERN PINE 
KIRBY BUILDING 


WEBSTER SAYS: -- 


“Phrase: --A Short, Pithy Expression” 


“A Wood for Every Purpose” 


Catalogue your wants in lumber, then list 
ONE word as a suitable source of supply— 


ARE YOU A BOXER? Need crating woods of 
any size, shape or quality? 


ARE YOU A BUILDING MERCHANT? Do you 
stock from Alpha to Omega for contractors, from 
Pine creosoted sills to satin-smooth Hardwood 


DO YOU FABRICATE FURNITURE? Kirby saws 
woods of endless kinds and varieties; and the 
service is complete—dimension plant, dry kilns, 


SUMMARY:—At the risk of becoming boresome, 
but with the hope of being emphatic, we re- 


“A Wood for Every Purpose” 


KIRBY LUMBER CORPORATION 


SOUTHERN HARDWOODS 


-- DICTIONARY 


-- KIRBY 





Kirby. 


Ask Kirby. 


Kirby has it. 


factory, refabrication 





HOUSTON, TEXAS 
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Congress Likes Pump Priming, Revives 
Wage-Hour and Reorganization Bills 


Wasuincton, D. C., May 18.—With the tax 
revision bill out of the way, and the teeth of 
the highly controversial corporate surplus earn- 
ings and capital gains taxes largely drawn or 
the rough edges smoothed down, the Admin- 
istration is driving hard for wage-and-hour 
legislation before final adjournment, with a fair 
prospect for success, and it is even seeking a 
formula by which the Government reorganiza- 
tion bill can be dragged out of hiding and given 
another chance for its life. 


Many Doubt Success of Priming Program 


It required the new spending-lending plan to 
turn the tide in favor of the Administration 
on Capitol Hill. While a very considerable 
number of members of both Senate and House 
were prepared to follow the President along 
the economy and budget-balancing route, far 
more members needed only an excuse to pour 
out some additional billions. So we are to 
have the new Recovery program, which every- 
body hopes will work and really start the 
country on the way out of the gloom and put a 
substantial foundation under business and in- 
dustry. The critics doubt that success will 
crown the new spending splurge. They con- 
cede it may give the wheels a bit of a start, 
but remember what happened as a result of 
a much larger volume of spending since March, 
1933, and insist on being shown. 


United Labor Supports Wage-Hour Bill 


That the President’s prestige has made dis- 
tinct gains in Congress can not be questioned. 
He had to all intents and purposes given up 
hope for wage-and-hour legislation. ‘When he 
found virtually all business against this form 
of tinkering in the midst of a new depression, 
Mr. Roosevelt indicated that while he hoped 
for wage-and-hour legislation before the 75th 
Congress closes, he was reconciled to not getting 
it. But the hocus pocus folks got busy and 
finally evolved a formula that lined up both 
major labor groups in its support, and the situa- 
tion abruptly changed. 


Faces Stiff Opposition in Congress 


Whether a bill will get all the way through 
now, depends chiefly upon the stout southern 
Democratic senators who have been bucking 
the President on first one thing and then another 
since he started the Court fight more than a 
year ago. Should these senators, with some 
Republican support, get at the job seriously, 
they can make final passage very difficult. The 
bill is destined to go through the House once it 
comes to a vote. At least all hands seem will- 
ing to concede it will pass that body by a 
good margin. The Senate has already passed 
the old Black-Connery bill. When the House 
bill reaches the Senate, a conference will be 
in order, and on that the fight will come. The 
antis may let the two bills go to conference and 
make their fight on whatever compromise re- 
sults therefrom. And they may start their 
fight on a motion to appoint conferees. At any 
rate, a stiff fight is in prospect, and since 
the measure is of vital importance to all em- 
ployers as well as workers, it will be followed 
with keen interest. 

Members of the House are now being deluged 
with demands to vote for or against the bill 
pending there, and senators are not being over- 
looked, although the fight actually has not yet 
reached that body. The probability is that the 
House will amend the bill as reported by its 
labor committee, and there is an off-chance 
that it may be so emasculated as to invite de- 
feat even there. Anyhow, a real fight is in 


the offing, and it behooves those actively in- 
terested in such legislation to make their wishes 
known if, indeed, they have not already done so. 


Administration Presses for Reorganization 


The reorganization bill presents a different 
situation. Under whip and spur it made the 
grade in the Senate, but fell by the wayside 
in the House, even after several vital features 
had been radically changed or eliminated. It 
so happens, however, that the House had long 
before passed two reorganization bills dealing 
with more specific provisions, although one was 
quite general. These two bills are pending 
on the .Senate calendar. One or both of them 
could be passed under pressure, and then the 
whole thing could be threshed out in confer- 
ence. There have been hints that the Presi- 
dent has advised party leaders on Capitol Hill 
that he would like to have this legislation re- 
vived. At last accounts, however, these hints 
had been received rather cooly. the gen- 
eral disposition being to let the matter rest 
rather than risk stirring up once more the 
nationwide controversy that raged about it 
while pending in the House. Should the lead- 
ers attempt to revive the bill, their action 
would make it clear to even a blind man that 
Mr. Roosevelt resumed in very large measure 
the control he exercised over Congress in the 
early years of his Administration. 


APPRAISES NEW DEFINITION OF UN- 
FAIR TRADE, CHANGES IN FTC 
PROCEDURE 


WasHIncTon, D. C., May 14.—In respect to 
important revisions made by this Congress in 
the Federal Trade Commission Act, President 
Ernest T. Trigg, of the National Paint, Var- 
nish & Lacquer Association, this city, has ad- 
dressed a bulletin to its members: 

Formerly applied to “any unfair method of 
competition,” the Act has been amended to in- 
clude “any unfair method of competition or un- 
fair or deceptive act or practice.” The Senate 
committee, explaining this amendment, said: 
“The Committee is of the opinion that the Com- 
mission should have jurisdiction to restrain un- 
fair or deceptive acts and practices which de- 
ceive and defraud the public generally, without 
being put to the necessity of proving that the 
competitors of the offender have suffered mone- 
tary damage.” 

Radical changes have been made in proce- 
dure. Before this amendment, the Commission 
was required to take three steps before a pen- 
alty could be applied: First, a complaint and 
order; second, in case of violation of the order, 
an application to the Circuit Court of Appeals 
for affirmance of the order and the issuance 
of a final decree; third, in case of a violation 
of the order of the Court, a citation for con- 
tempt. The second and third steps are no 
longer necessary, as the amendment provides 
that unless meanwhile an appeal has been taken, 
the Commission’s orders automatically become 
final sixty days after service, and that any 
person violating such final order shall be sub- 
ject to a civil penalty of not more than $5,000 
for each violation, recoverable in a suit by the 
United States. 

Of equal importance is the fact that all 
orders served before the enactment of this 
amendment become final sixty days after its 
approval (March 21, 1938). Thus in case of 
violation after May 20, 1938, of any order, it 
will be unnecessary for the Commission to 
apply to the Court for a final order and await 
another violation before a penalty can be ap- 


plied, but it can immediately certify the case 
to the Department of Justice. 

Violations of outstanding orders prior to the 
adoption of this amendment are not subject to 
the new penalty, but the statute renders these 
orders’ “final” without application to the Court. 


URGES ADEQUATE FEDERAL FUNDS 
FOR PROTECTION OF FORESTS 


WasuincrTon, D. C., May 18.—If fires could 
be adequately controlled in a half dozen lumber- 
producing States in the South, the value of 
forest products which could be taken from 
the rapidly reproducing pine lands would be 
doubled, with attendant increases in payrolls and 
taxable wealth in the States affected. 

This statement is made in an analysis pre- 
sented to Senator Russell, of Georgia, by A. G. 
T. Moore, manager of the department of con- 
servation of the Southern Pine Association. 
The association is urging that the annual ap- 
propriation for fire prevention and fire protec- 
tion be brought to the full authorization of two 
and a half million dollars annually. Not since 
1932 has the annual appropriation reached this 
amount. For the current fiscal year, the Fed- 
eral Government’s share of this fund was fixed 
at $1,165,000. 

Estimates made by the U. S. Forest Service 
indicate that, for the entire United States, an 
annual total of $18,000,000 will be required, 
adequately to protect all forest lands from nat- 
ural mortality. Uncle Sam’s share, should 
that figure ever be attained, would be $9,000,000, 
or one-half. 


FTC ALLEGES NORTHERN HARDWOOD 
PRICES AND TERMS FIXED 


WasuinctTon, D. C., May 16.—The Federal 
Trade Commission today announced the issu- 
ance of a complaint against the Hardwood In- 
stitute; A. L. Osborn, of Oshkosh, Wis., indi- 
vidually and as manager and secretary of the 
Institute, and twenty-four corporations doing 
business in northern Michigan and northern 
Wisconsin. Two other respondents named have 
their principal places of business in Chicago 
but hold membership in the Institute. 

The complaint alleges conspiracy to fix and 
maintain uniform minimum prices for hardwood 
lumber produced in the two States. The re- 
spondents also are charged with fixing and 
maintaining uniform maximum discounts and 
terms of sale. 

It is likewise alleged that the respondents 
have entered into agreements and understand- 
ings among themselves and with others to fix 
and maintain prices, and to divert trade in 
lumber and building materials from dealers 
and manufacturers who are non-co-operative or 
non-members of the Institute, for the purpose 
of assisting the members to acquire the busi- 
ness of non-members. 

Prices allegedly are fixed and maintained by 
the respondents by agreements arrived at and 
enforced by various means, including, among 
others, meetings of Institute members, filing of 
prices with the Institute, coercion and threats 
of boycott. 

The complaint further charges that the ef- 
fect of the respondents’ practices has been to 
tend to monopolize in the members of the In- 
stitute the business of dealing in and distribut- 
ing hardwood lumber and building materials; 
to enhance the prices of such products, and 
consequently to increase the cost of furni- 
trre and of all kinds of construction and build- 
ing works; to unreasonably lessen and restrain 
competition, and to deprive the purchasing 
public of advantages in price, service and 





Ma 


oth 
enj 
fail 


are 


fro 


Co 
me 
eac 
inc 
sta 
rec 
sea 


fee 
be 
231 
Lo 
M: 


Le 
thi 


for 


ld 


of 
ym 
be 
nd 


A. 
n- 


'p- 
>C~ 
VO 
Ice 
nis 


ed 


ice 
an 
ed, 
at- 
ild 
00, 


»D 


ral 
su- 
[n- 
di- 
the 
ng 
mn 
ive 
rex) 


ind 
od 
re- 
ind 
ind 


nts 
1d- 
fix 

in 
ers 


ose 
1S1- 


ind 
yng 

of 
ats 


ef- 

to 
In- 
ut- 
is; 
und 
ni- 
ild- 
ain 
ing 
and 





May 21, 1938 


other considerations which they otherwise would 
enjoy under conditions of normal, free and 
fair competition. 

The complaint is dated May 12. Respondents 
are required to file answer within twenty days 
from the date the compaint is served upon them. 


HOME BUILDING FALLS BEHIND 
INCREMENT IN FAMILIES 


WasHincTon, D. C., May 17.—Secretary of 
Commerce Roper is authority for the state- 
ment that 600,000 housing units must be built 
each year to meet the demand induced by the 
increase in number of families. Mr. Roper’s 
statement is based upon figures developed in a 
recent study by the Division of Economic Re- 
search of the Bureau of Foreign & Domestic 


Amemcanfiimberman 


Commerce. The study indicates an annual in- 
crease of 500,000 families, but that an addi- 
tional 100,000 replacement units must be added 
each year. 

In 1906 and 1907, the annual increment in 
families was slightly more than a half million. 
In 1918—the World War period—the number 
fell to around 250,000, rising quite sharply to 
more than 600,000 in 1920. The peak in num- 
ber of new families occurred several years be- 
fore the peak in building activity in 1925 and 
1926. It then declined without substantial in- 
terruption from 1923 to 1932, when it again 
stood at approximately 250,000 annually. By 
1935 it had returned to more than 500,000. 
Mr. Roper predicted that for the decade 1935 
to 1945 an average increase equal to the 1935 
figure may be expected. 


Bucking Champion Was Born With 
Right Name 


Scotia, Cauir., May 14.—Charley Buck, 6 
feet 6 inches and 265 pounds of woodsman, 
beat Milton “Tiny” Abbott, 6 feet 7 inches and 
230 pounds, by 3.6 seconds in the 1938 Redwood 
Log Bucking Championship, held here, Sunday, 
May 8. Buck’s time on a 32-inch redwood log 
was 2:49:4, compared with Abbott’s 2:53:4. 
Leo Luzzie, of the Union Lumber Co., was 
third with a time of 2:54:1. 

Both Buck and Abbott are being groomed 
for competition in the 1938 Pacific Logging 


} 





Charley Buck, of the Caspar Lumber Co., who won 
the 1938 title as log-bucking champion of the 
Redwoods at Scotia, May 8. Buck is 6 feet 6 
inches tall, weighs 265 pounds and will compete 
against the world champion, Paul Searles, of 
Longview, Wash., at Tacoma, Wash., in Septem- 
ber. Buck's time was 2:49:4 for a 32-inch log 


Congress, Tacoma, Wash., in September, 
against World Champion Paul Searles of Long- 
view, Wash. The contest was Buck’s first com- 
petition as a bucker. 

The runner-up, “Tiny” Abbott, construction 
foreman for the Hammond Redwood Co., sawed 
in the first heat, defeating Ray Shull, the 1937 
champion, but his time was slower than the 
heat won by Buck against George Dillion, of 
The Pacific Lumber Co. 

Elmer “Brick” Baker, logging superintendent 
of the Hammond Redwood Co., was chairman 
of the day, assisted by the following as mem- 
bers of the committee: Gordon Manary, The 
Pacific Lumber Co.; Watt Hibler, Dolbeer & 
Carson Lumber Co.; M. D. Gray, Union Lum- 
ber Co.; George Allen, Holmes Eureka Lum- 
ber Co.; Kelly McGuire, Caspar Lumber Co.; 


William Muncey, Hobbs-Wall Lumber Co.; Vic 
Smith, Klamath Redwood Co.; Winfield Wrig- 
ley, Elk River Mill & Lumber Co.; ; Francis 
Tann, Split Products Association; Richard 
Fleisher, The Pacific Lumber Co.; and Dwight 
O’Dell, California Redwood Association. 

At a breakfast in the Hotel Mowatoc here, 
preceding the contest, plans were discussed for 
continuing the contest as an annual feature, 
and for participation at Lumber Day in the 1939 
Golden Gate International Exposition at San 
Francisco. 





Recent Rulings on Social 


Security Taxes 


By J. S. SEIDMAN, 
Certified Public Accountant 


The social security twins—“old-age pension 
tax” and “unemployment insurance tax”— 
though born at the same time, have many dis- 
similarities. Recent rulings illustrate some in- 
teresting points of difference. It is held, for 
example, that services performed for a sole 
proprietor by his wife and minor son do not 
come under the unemployment tax, though sub- 
ject to the old-age tax. 


* * * 


Another ruling holds that deferred or re- 
newal commissions paid to an employee are 
subject to the old-age tax in the year when 
paid, whereas the unemployment tax applies 
to such commissions as earned regardless of 
the time of payment. The applicable rate in 
both cases is the rate in effect when the serv- 
ices were performed. 


* * * 


A basic difference between the “twin taxes” 
is that every employer must pay the old-age 
tax—even if he have but one employee; while 
only employers of eight or more persons are 
affected by the unemployment tax. Also, the 
employer bears the full burden of the unem- 
ployment tax, while the old-age tax is paid by 
both the employer and the employed. 


* * * 


Both taxes exempt domestic service, farm 
labor, maritime employment, Government em- 
ployment and certain non-profit agencies. Both 
apply to “wages,” a term which is similarly 
defined for either tax, except that the old-age 
tax is levied only on the first $3,000 received by 
an employee from each employer in a calendar 
year. Another exception is that the old-age 
tax does not apply to employees sixty-five 
years of age and over. 
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We do not make the Most 
Oak Flooring, but we Do 
make the BEST 


Sra 
DIXIE BRAND) 
Wart. 

BRAND” 


ia 





OAK FLOORING 
BUSINESS-BUILDER FOR DEALERS 


Dealers in all parts of the country are winning 
profitable trade on this famous “DIXIE BRAND 

OAK FLOORING. Its uniformity of quality and tex- 
ture, its beauty of color and grain, have made it a 
favorite of dealers, builders and home-owners. Made 
of selected Arkansas Oak, it is brought to perfection 
by up-to-the-minute manufacturing. You'll be proud 
to sell “DIXIE BRAND’ Oak Flooring. Back it with 
your stron — guarantee. Lear about its extra 
quality and the service we give. WRITE FOR 
SAMPLES, PRICES AND INFORMATION TODAY. 


W. R. WRAPE STAVE CO., INC. 
Office, Plant, 2200 E. 7th St., LITTLE ROCK, ARK- 





Staliworth - Chappell 


Lumber Company, Beatrice, Ala. 


WHOLESALE LUMBER 


Mixed cars of 2x4” to 12”°—8 to 20’ 
and 1x4” to 12”—Random lengths No. 2 
Common & Better Air Dried Yellow Pine 
our specialty. Write for price. 











DENNING Ornamental PICKET FENCE 


. 

Fir and Yellow Pine pickets woven with 
heavy galvanized wire. Made in various 
heights. Colors: red, green, white and nat- 
ural. Very popular for yard and garden. 

Write for catalog and dealers price list. 





FROM THE BARN DOOR HANGER 
TO THE TINY CABINET HINGE 


Every item of Stanley Hardware is built and 
priced for the satisfaction of you and your 
customers, and advertised so it will sell easily 
and profitably. Catalog No. 61 describes the 
line. The Stanley Works, New Britain, Conn. 


HARDWARE FOR GAREFREE DOORS 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 

















46 


Americanfiumherman 


May 21, 1938 


New Growth Assures Perpetual Operation 


ENUMCLAW, WaAsH., May 14.—Natural re- 
forestation is well exemplified in the cut-over 
land of the White River Lumber Co. at Enum- 
claw. This company has been operating for 
forty-one years in the same location, and at 
present has a timber supply that practically 
insures a perpetual operation, taking into con- 
sideration the new growth and modern methods 
of fire protection. 

The accompanying photographs show a thick 
stand of new trees on land that was logged 


clean about ten to fifteen years ago. 

After the land is logged off, there spring up 
first the quicker growing hardwoods, including 
alder, maple and birch, but, as the years roll 
on, the slower starting conifers, fir, spruce, 
hémlock and red cedar, come along and even- 
tually win the race for supremacy. 

Every year greater precautions are taken to 
prevent fire from destroying the young growth, 
and, over these thousands of acres of cut-over 
land, a new and important crop of valuable 


softwood is rapidly reaching up toward the sky 
to take the place of the forest of large matured 
timber which during the past forty years has 
been cut and widely distributed through the 
retail lumber yards of the majority of the 
States of the Union. 

The White River Lumber Co.’s timber sup- 
ply lies along both sides of the White River 
Valley, extending well up toward that great 
old mountain, Mt. Rainier, where the White 
River finds its source in a mighty glacier. 





This new growth of valuable softwoods, protected from fire, has sprung up on land that was logged off ten to fifteen years ago by the White River Lumber 
Co., and assures the company of timber for perpetual operation 


Market Conditions and Prospects Surveyed 


Wasuincton, D. C., May 18.—Encourage- 
ment for the lumber industry is seen by the 
Lumber Survey Committee of the Timber Con- 
servation Board, reporting to the Secretary of 
Commerce under date of May 18, in the plans 
for FHA and private financing of construc- 
tion, and the industry’s own Small Homes 
Demonstration Program. While April residen- 
tial permits were not as large as March, there 
is ground for hope in the fact that March totals 
for two thousand cities exceeded those for Feb- 
ruary by 74 percent. The committee calls atten- 
tion also to the fact that in the percentage 
relationship of unfilled orders at mills to their 
gross stocks, there has been an appreciable gain 
from the December low point; while in March 
the prices of lumber made an upturn. The 
Committee believes that, since stocks at the 
mills and in the hands of distributors and con- 
suming industries are not excessive—those of 
middle West retailers being below the levels 
of last year—any substantial recovery in build- 
ing should promptly be followed by increased 
sawmill activity. 


Mill Stocks Reduced in First Quarter 


While, seasonally, April orders should have 
been better than March, they were 15 percent 
lower, and for the month were 5 percent below 
the output—thus reversing the trend for the 
first three months, during which orders and 
shipments exceeded the production each week 
and, for softwoods, were respectively 27 and 22 
percent above production, while those for total 
lumber were respectively 23 and 18 percent 
above the output. 

Stocks at mills April 1, amounting to 8.6 
billion feet, were 3.6 percent less than on Jan. 
1, 1938, but 21 percent heavier than on April 


1, 1937. In the first quarter, softwood stocks 
declined 6.5 percent, and hardwood stocks 
gained 5 percent. Relation of unfilled orders to 
stocks was more favorable in March than in 
any previous months since September, 1937. 
The percentage of orders to stocks, from the 
Dec. 1 low level of 11 percent, in March rose 
to 16 percent, though in April there was a drop 
to 14 percent. Orders reached their high point 
of recent years on Feb. 1, 1937, and their low 
on Dec. 1, 1937. Production in the first quarter 
of 1938 was 24 percent below that for the first 
quarter of 1937; and it is estimated that total 
production for 1938 will be 20 billion feet, com- 
pared with 24.7 billion feet last year. 


Prices Reached Turning Point in March 


The price index of the Bureau of Labor 
Statistics, based on 1926 as 100, had dropped 
in February to 91, the lowest point in fourteen 
months, but in March rose to 91.3. February 
price average was 12 percent below the peak 
of April-May, 1937, but some items had de- 
clined even more. March, 1938, prices, as 
compared with those of March, 1937, on south- 
ern pine averaged more than 25 percent decline; 
on West Coast fir, 9 percent, and on thirty-seven 
leading items of hardwoods, nearly 30 percent. 

Consumption for the first half of 1938 is esti- 
mated at 9.8 billion feet—8.4 billion feet of soft- 
woods and 1.4 billion feet of hardwoods—or 
24 percent less than in the first half of 1937, 12 
percent below the first half of 1936, but appre- 
ciably above that of the first half of the pre- 
ceding four years. 


April Building Lower Than March 


Building made a poor showing in January 
and February, but a promising increase in 


March, to decline disappointingly in April—its 
fluctuations being largely accountable for those 
in the lumber movement. In the first quarter 
of 1938, total construction valuation was 19 
percent below 1937, and residential floor space 
was only 66 percent of 1937. March residential 
was equal to that of January-February com- 
bined, but 17 percent below March, 1937. 
While in residential permits there was a falling 
off in April as compared with March, the March 
total for two thousand cities exceeded the Feb- 
ruary by 72 percent; and the first quarter 
valuation for sixteen hundred cities was only 
2 percent below the 1937 level. Midwest mill- 
work demand, according to reports reaching the 
Committee, is increasing from both city and 
country trade. Flooring business, much im- 
proved in March, was lower in April. Privately 
financed construction in the first quarter of 1938 
was 51 percent of the total, compared with 63 
percent in the corresponding period of last year. 


Prospects Better in Some Industries 


Railroad purchasing has been inactive, because 
revenue loadings for the first quarter of 1938 
were 22 percent below those for that period 
of 1937. Railroads are likely to do much of 
their car construction in their own shops, in 
which they have heavy investments, so that par- 
ticipation of private equipment builders will be 
limited. Activities of shipbuilding concerns are 
well above those of a year ago, and are likely 
to be further stimulated by naval and commer: 
cial building programs. Container demand, as 
indicated by carloadings, will probably be about 
20 percent less in the first half of 1938 than 
in the same period of 1937. Automobile con- 
sumption is running about half the small 1937 
volume. Furniture manufacturers are not look- 
ing for a definite upturn until after the July 
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markets, but report that April retail sales show 
some increase over March. 


Exports Decline Much More Than Imports 


The export trade has been restricted by wars 
in the Orient and Europe. In the first quarter 
of 1938, lumber exports declined 28.2 percent 
from the level of the first quarter of 1937, and 
those of logs declined 18 percent—combined loss 
being 27.4 percent. Softwood exports continued 
the decline of the last quarter of 1937. In 
exports to the Orient alone, there was a decline 
of about half as compared with the same period 
last year. Hardwood exports were unusually 
low in February and March; stocks of hard- 
wood in the United Kingdom are reported to 
be heavy. The future of the trade is believed 
to depend largely on the outcome of the present 
trade negotiations with British Empire coun- 
tries. fi 

Imports of lumber, including sawed cabinet 
woods, dropped 20.9 percent in the first quarter 
of 1938, as compared with totals for the first 
quarter of 1937; but log imports gained 71 
percent—combined these showed a decline of 
10.8 percent. There were no first-quarter im- 
ports from Russia. Imports of Canadian 
Douglas fir and western hemlock in approxi- 
mately the first quarter of 1938 were about three 
times larger than those for the corresponding 
period of last year. 





New Pressure Treating Plant at 
El Paso, Texas 


Ext Paso, Tex., May 16.—The American 
Lumber & Treating Co., Chicago, announces 
the opening May 1, of its fourteenth treating 
plant, located here. The El Paso plant meets 
a need for pressure-treating facilities at this 
division point in the Southwest, where west- 
bound Southern woods and east-bound West 
Coast material can be treated in transit. 

The El Paso operation embodies all the re- 
finements in plant design developed by the treat- 
ing company in collaboration with engineers of 
the Chicago Bridge & Iron Co., builders of the 
plant. Treatment with either “Wolman Salts” 
preservative or creosote is available at El Paso. 
Two large treating cylinders, high-speed incis- 
ing machines and fully automatic adzing and 
boring equipment provide capacity for fast hand- 
ling of orders. 

As part of the transit treating program, an 
ample storage yard, well equipped with tracks 
and switching facilities, has been laid out adja- 
cent to the plant yard, where material may be 
stored for seasoning before and after treatment. 
For air-seasoning of lumber under cover, a 
roofed shed, sixty feet wide by four hundred 
feet long, has been built beside the treating 
plant buildings. 

Following the established policy of the Amer- 
ican Lumber & Treating Co., the El Paso plant 
offers pressure-treating service only to lumber 
manufacturers and dealers. Quotations on treat- 
ing in transit may be secured from the El Paso 
district office of the American Lumber & Treat- 
ing Co., P. O. Box 1676. H. A. Morriss has 
been appointed district manager for the area, 
and will be stationed at the El Paso office to 
handle inquiries and orders. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
the revenue freight for the two weeks ended 
May 5 totaled 1,079,215 cars, as follows: For- 
est products, 52,369 cars (an increase of 2,785 
cars above the amount for the two weeks ended 
April 23); grain, 67,887 cars; livestock, 25,689 
cars; coal, 153,684 cars; coke, 7,491 cars; ore, 
18,812 cars; merchandise, 452,583 cars, and 
miscellaneous, 300,700 cars. The total loadings 
for the two weeks ended May 7 show an in- 
crease of 17,863 cars above the amount for the 
two weeks ended April 23. 
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HEN you sell an interior finish 

job, offer customers three advan- 
tages, instead of only one or two. Sell 
Temlok De Luxe Interior Finishes! Then 
you can offer without extra cost: factory- 
applied color for decoration; efficient 
insulation for fuel-saving warmth in 
winter and cool comfort in summer; and 
notse-quieting as well. 

Armstrong’s Temlok De Luxe is made 
in six factory-applied colors: ash, coral, 
cream, green, walnut, and white. Varied 
decorative requirements are easily met 
with Temlok De Luxe because it is 
made in boards, planks and panels. This 
modern interior finish has opened up 
profitable new markets for lumber 
dealers everywhere. The combination of 


color, insulation, and _noise-quieting 


“ulh Dt 


makes it especially suited for public 
buildings of all kinds. 

Tie up with the Temlok line for easier 
sales! Sell the complete line: Temlok De 
Luxe; Temseal Sheathing, the vapor- 
proofed, strong, insulating sheathing; 
Temlok Lath; and Temlok Adhesives 
for better erection. Use the 
coupon below to get samples 
and information quickly. 





ARMSTRONG CorK Propucts CoMPANY 

Building Materials Division 

987 Concord Street, Lancaster, Pa. 
Please send me samples and complete 


information about the new Armstrong’s 
TEMSEAL Sheathing. 
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Armstrong’s TEMLOK INSULATION 


DE LUXE INTERIOR FINISHES 


LATH - TEMSEAL SHEATHING 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


May 25-26—National-American Wholesale Lumber 
Association, Ambassador Hotel, Atlantic City, 
N. J. Annual. 


June 9-10—National Association of Commission 
Lumber Salesmen, Netherlands-Plaza Hotel. 
Cincinnati, Ohio. Annual. 


June 6-11—American Retail Coal Association, Hotel 
Sherman, Chicago. Annual. 

June 9-10—Forest Products Sales Congress, Cin- 
cinnati, Ohio. Annual. 


Sept. 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Oct, 10-14—National Safety Council, Stevens Hotel, 
Chicago. Silver Jubilee Safety Congress and 
Exposition. 

Oct. 19-21—Pacific Logging Congress, 


Winthrop 
Hotel, Tacoma, Wash. Annual. 





Dates and Tentative Plans for Pacific 
Logging Congress 


Tacoma, WasH., May 14.—The twenty-ninth 
session of the Pacific Logging Congress will 
be held at Tacoma, October 19, 20 and 21, with 
headquarters at the Winthrop Hotel. 

President Walter J. Ryan is planning a pro- 
gram which includes discussion of logging sub- 
jects; a trip on Puget Sound by boat, which 
will mean transferring the Congress to water 
for a day; a forenoon visiting the log-using in- 
dustries of Tacoma, a study sponsored by the 
Tacoma Lumbermen’s Club, and one forenoon 
of committee meetings for discussion of Log- 
ger’s Handbook subjects. 

“Logging for Continuous Production” has 
been chosen as the main topic for the Congress 
discussions. This subject will be presented by 
managers, loggers, and foresters from the pine, 
redwood and fir districts, and will include small 
and large operations, both truck and tractor, 
railroad and heavy equipment operations. 

One night session will be held, The Young 
Loggers’ Dinner, on the evening of October 19. 
On October 21 a dinner-dance will be given at 
the hotel. 

The World’s Champion Log Bucking Contest 
probably will be held at the termination of the 
boat trip at noon on October 20. 





National-American to Emphasize 
"Efficient Distribution” at Annual 


ATLANTIC City, N. J., May 16—The Na- 
tional-American Wholesale Lumber Association 
will hold its forty-sixth annual meeting here 
May 25 and 26, at the Ambassador Hotel. The 
board of directors will meet on May 24. The 
program will be built around the National- 
American slogan, “Efficient Distribution,” ac- 
cording to Sid L. Darling, secretary, and will 
follow the usual forum style, affording manu- 
facturers and retailers as well as non-member 
wholesalers an opportunity to be heard. 

The broadened powers and scope of the Fed- 
eral Trade Commission, its background and 
activities, and anti-trust laws in general, will be 
discussed from an economic standpoint by Rob- 
ert A. B. Cook, attorney, of Boston, Mass., 
whose leadership in his profession is recognized 
because of activities in this field. 

Robert C. Pepper, Rice & Lockwood Lumber 
Co., Springfield, Mass.; R. M. Giesy, Jr., H. H. 
Giesy & Bros. Co., Columbus, Ohio, and J. A. 
Birkenhead, A. C. Dutton Lumber Co., Pough- 
keepsie, N. Y., are wholesalers scheduled to 
address the meeting. Mr. Birkenhead, as chair- 
man of the Intercoastal Lumber Distributors 
Association, will outline problems confronting 
members of his group. 

Other speakers will be W. W. Woodbridge, 
Red Cedar Shingle Bureau, Seattle, Wash., 
who is to outline the trade promotion work 


of “The Certigrade Home”; Roy Dailey, Seat- 
tle, Wash., western manager of the association ; 
R. G. Kimbell, National Lumber Manufactur- 
ers’ Association, Washington, D. C., and Max 
Myers, Cleveland, Ohio, chairman of the asso- 
ciation’s trade promotion campaign. 

Entertainment, refreshments and dancing will 
feature the evening of May 25. 


Plywood Promotion Methods Ex- 
plained to Tacoma Ad Men 


Tacoma, WasH., May 14.—Methods used to 
expand sales for plywood produced by twenty- 
one Pacific Northwest manufacturers, were 
explained before the Tacoma Advertising Club 
here this week by W. E. Difford, managing 
director of the Douglas Fir Plywood Associa- 
tion. He said that the group has not only used 
advertising extensively, but also has sent out 
field men and done extensive research work. 
He said that more research work will be neces- 
sary to demonstrate new uses for the product 
and improve it. He said that the University 
of Washington college of forestry, and the 











This beautiful gavel, hand turned from cocobolo 
and hand polished, is representative of an ex- 
tensive line, comprising four styles and four sizes 
and several different materials, of “Long-Life” 
gavels made by the Lignum-Vitae Woodturning 
Co., Jersey City, N. J. They are available in 
rosewood and black ebony, can be supplied with 
silver bands for engraving, and with matching 
sound blocks 





United States Forest Products Laboratory, have 
aided materially in this work. Mr. Difford 
formerly was president of the National Asso- 
ciation of Sash & Door Manufacturers, and 
more recently was president of W.:J. Hughes 
& Co., of Louisville, Ky., one of the nation’s 
largest and oldest sash and door jobbers. 





New Association Secretary Named 


by Florida Dealers 


Tampa, Fia., May 16.—Walter B. Humkey, 
Gainesville, Fla., has been named secretary of 
the Florida Lumber & Millwork Association, 
according to an announcement by Asher Culp, 
Culp Lumber Co., Tampa, president of the as- 
sociation. Mr. Humkey replaces Claude E. 
Flambeau who resigned at the time of the or- 
ganization’s annual meeting held during March 
in Orlando. The office of the secretary has 
been continued since that time under the direc- 
tion of Mrs. Marie Bennett who served as 
assistant secretary under Mr. Flambeau. The 
association’s offices are located in the Autrey 
Arcade, Orlando. 

“Although Secretary Humkey is but twenty- 
six years old, we feel that his thorough train- 
ing in business administration and law qualifies 
him for this important office,” President Culp 
stated. “We have just completed several re- 
gional meetings and it is the consensus of 
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Florida dealers that it is paramount to con- 
tinue the work of the association. 

“Tampa dealers are optimistic about the 
business outlook for the summer and fall; we 
are all having a large number of applications 
for new construction under the FHA plan 
and expect more new homes to be built in 
Tampa during the summer than for any simi- 
lar period since the boom of 1925. We feel 
that lumber and building material prices jn 
the State have reached the bottom and that 
any changes will be of an upward trend. Any 
surplus lumber that may exist will soon be 
taken up, as a number of mills are shut down,” 





Northwestern Stages Six Meetings in 
South Dakota 


MINNEAPOLIS, MINN., May 16.—The North- 
western Lumbermen’s Association recently 
completed six district meetings in South Da- 
kota. A total of 283 lumber and building ma- 
terial dealers were present. The meetings 
opened with dinner, and a program consisting 
of three talks followed. The speakers at the 
six sessions were: G. L. Wilcox, field secre- 
tary of the association, who discussed the re- 
vised Housing Act; John Egan, Wood Conver- 
sion Co., St. Paul, Minn., who described mod- 
ern insulation; Don Critchfield, Lincoln, Neb., 
whose topic was paint merchandising. 





Baltimore Schedules June 
Roundtable 


Battimore, Mp., May 16.— The managing 
committee of the Baltimore Lumber Exchange, 
at its monthly session held on May 2 at the 
Merchants’ Club, attracted a rather larger at- 
tendance than is usual, invitations having been 
extended to the membership generally, and 
brought out considerable discussion of current 
conditions in the trade, with a number of those 
present describing the state of business as they 
had found it. The usual reports were submitted 
and acted upon, and it was announced that by 
way of investing the sessions with additional 
interest, and in pursuance of the plan to in- 
crease their value to the roster, a roundtable 
interchange would be a feature of the June 
meeting. F. Bowie Smith was authorized to ar- 
range for a speaker. Jackson Waters, of 
George E. Waters & Co., the president of the 
exchange, occupied the chair, and L. H. Gwalt- 
ney was secretary. 





Arizona Dealers Elect Officers and 
Directors at Annual Meeting 


Tucson, Ariz., May 16.—Louis Jennings, 
Jennings Lumber Co., Safford, was elected 
president of the Arizona Retail Lumber & 
Builders Supply Association at the annual 
meeting of the association held here May 6 
and 7. Ed Mulcahy, Mulcahy Lumber Co., 
Tucson, was elected first vice president and 
C. J. Killen, Foxworth-Galbraith Lumber Co., 
Yuma, was re-elected second vice president. 
Also re-elected was Chris Totten, Phoenix, 
secretary-manager. Secretary Totten and M. 
H. McCalla, Foxworth-McCalla Lumber Co., 
Phoenix, were re-elected as directors of the 
National Retail Lumber Dealers Association. 

Association directors and. district directors 
were elected as follows: 


Directors—M. H. McCalla, Foxworth-Mc- 


‘Calla Lumber Co., Phoenix; H. S. Corbett, J. 


Knox Corbett Lumber Co., Tucson; Allen 
Ware, Tarr, McComb & Ware, Kingman; 
F. M. Pool, Foxworth-Galbraith Lumber Co., 
Superior; Albert A. Hays, J. D. Halstead Lum- 
ber Co., Phoenix; John G. O’Malley, O’Malley 
Lumber Co., Phoenix; Albert Stacy, Bassett 
Lumber Co., Douglas. 

Directors (Northern Division) — Grady 
Stubbs, Foxworth-Galbraith Lumber Co., Hol- 
brook; Otto Orthell, Head Lumber Co., Pres- 
cott; J. F. Olds, Olds Bros., Winslow. 

Directors (Central Division)—R. V. Baker, 
Baker-Thomas Lime & Cement Co., Phoenix; 
Cecil Drew, F. P. Drew & Sons, Mesa; George 
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Reitzger, Clifton Lumber & Implement Co., 
Clifton. 

Directors (Southern Division)—J. Hender- 
son, Henderson Lumber Co., Bisbee; Neal 
Waugh, Neal Waugh Lumber Co., Tucson; 
Wm. Killen, Foxworth-Killen Lumber Co., 
Tucson, 





Upheaval in Hardwood Industry 
Threatened by Increased Log Rates 


MeMPHIS, TENN., May 17.—In one of the 
largest meetings in its history, the Southern 
Hardwood Traffic Association today voted to 
appeal the recent divisional decision affecting 
net rough material rates, and to ask for a re- 
hearing by the full membership of the Inter- 
state Commerce Commission. 

Present at the meeting were more than one- 
hundred and fifty representatives of hardwood 
operators from Tennessee, Mississippi, Arkan- 
sas, Louisiana, Texas and Oklahoma. Kerry 
L. Emmons, president of the association and 
president of the Mississippi Valley Hardwood 
Co., presided. 

Some of the members indicated that inter- 
ested railroads would file similar petitions for 
reconsideration of the decision. Cecil A. New, 
associatiom secretary-manager, explained that 
interests of the carriers and the shippers were 
identical, and the rate findings, increasing trans- 
portation costs for rough materials, if allowed 
to stand, would cause an upheaval in the in- 
dustry. Mr. New said that J. V. Norman, 
Louisville, general counsel for the association, 
would file the petition for rehearing at once. 

Mr. New some time ago called attention of 
shippers to the efforts of the carriers to in- 
crease all rates, wherever possible. “It is a 
matter of general knowledge,” he said, “that 
the railroads are dissatisfied with the amount 
of increase allowed by the Commission in the 


general rate case and it is our understanding 
that the carriers’ program contemplates the 
taking of all increases they can technically 
claim under the decision.” 





Wisconsin Association Stages 
Successful FHA Clinics 


MILWAUKEE, Wis., May 16.— Twenty-four 
meetings to acquaint Wisconsin retail lumber 
and building material dealers, bankers and 
building and loan officials and representatives 
with the provisions of the revised Housing Act 
were staged throughout the State recently by 
the Wisconsin Retail Lumbermen’s Association, 
according to Don S. Montgomery, secretary of 
the association. 
tendance at the meetings were 1,117 dealers 
and their employees. H. P. McDermott, asso- 
ciate director of the FHA in Wisconsin, was 
the principal speaker at each meeting. 





Pacific Coast Wholesale Hardwood 
Distributors’ Association Officers 


Through an inadvertence, in the report of the 
annual meeting of the Pacific Coast Wholesale 
Hardwood Distributors’ Association, published 
in the May 7 issue of AMERICAN LUMBERMAN, 
the names of the officers as given were incor- 
rect. The officers of this association are as 
follows: 

President—William T. White, White Bros., 
San Francisco. 


Vice president—Norman J. Sawers, J. Fyfe 
Smith Co, (Ltd.), Vancouver, B. C. 


Secretary—Don F. White, White Bros., San 
Francisco, 


Memphis Club Hears Replies of Congress- 
men to Wage-Hour Protest 


MEMPHIS, TENN., May 19.—Members of the 
Lumbermen’s Club of Memphis followed an 
afternoon of golf over the links of the Colonial 
Country Club with a banquet and final meeting 
tonight before summer adjournment. The club, 
for a number of years, has made it a practice 
to suspend operations during the hot months. 
At its last preceding meeting at the Hotel Pea- 
body two weeks ago, the club continued its 
campaign against the passage of the proposed 
wage-and-hour bill. Letters were read from 
Senators and Congressmen in response to the 
club’s resolutions protesting passage. 


Senator Berry (D-Tenn) wrote: “I appre- 
ciate the information you have conveyed to 
me. I have made careful inquiry in the 
House with reference to the status of the 
wage-and-hour bill and it seems to me, at 
this time at least, there is very little chance, 
if any, of it being enacted in this session of 
the Congress.” Since Mr. Berry wrote (April 
27) the bill has been called out of committee 
by a petition signed by 218 members of the 
House. 

Senator McKellar (D.-Tenn) wrote: “I have 
noted with interest resolutions adopted by 
your club, and you may be sure they will 
have my earnest and careful consideration.” 


Congressman Driver (D-Ark) a member of 
the rules committee: “I am in receipt of 
your letter with reference to the danger of 
perpetrating a wage-and-hour bill on busi- 
ness while it is so desperately struggling to 
find a way out of the morass. I opposed such 
Suggested legislation in the past session of 
Congress, and I am prepared to renew my 
Opposition in the present session more vig- 
orously, fully realizing the seriousness of the 
threat which it would carry to industry 
struggling for an existence.” 

Congressman Lewis (Colo.): “As it is al- 
ways helpful to receive from citizens letters 
concerning pending legislation, I trust you 


will not hesitate to communicate with me at 
any time.’ 


Congressman Jere Cooper (D-Tenn): “I 
assure you that this most important legisla- 
tion will receive my most careful attention 
and consideration.” 

Congressman Walter Chandler (D-Tenn., 
Memphis): “I will be glad to bear in mind 
your keen interest in this measure if and 
when it comes before the House for a vote. 
When the bill.came up last November, 1 
voted against it, but the labor committee has 
reported a different bill within the last few 
days, and I have had no opportunity to study 
its merits or demerits, and naturally would 
not reach any conclusion in advance of a 
study of the legislation.” 

Congressman McReynolds (D-Tenn): “Of 
course you know I led the fight against the 
wage-and-hour bill last session. I am op- 
posed to the present bill in the form it is 
drawn. I hope this bill will not reach the 
floor for consideration, as I am fearful that; 
if it does, it will pass.” 

Congressman E. EB. Cox (D-Ga.): “I am 
still firm in my belief, as many times ex- 
pressed, that there is no prospect of any wage- 
hour legislation being adopted during the 
present session of Congress.” 


James F. McSweyn, one of the old members 
of the club and for many years a prominent 
figure in the industry, attended the meeting 
after an extended absence, due to illness: Mr. 
McSweyn was given a vote of acclaim and he 
thanked the membership, saying that twenty-one 
years ago he was president of the club and its 
present president, J. Staley Williford, was then 
his club secretary. .Mr. Williford is now in 
Europe. Henry Willins, of the National Oak 
Flooring Association, and R. K. McDonald, of 
Memphis, were elected to membership. H. J. 
M. Jorgensen, Jr., vice president, presided. 





THE YOUNG FOLKS are interested in birds and 
the out-of-doors at this season. A little book, 
“Birdhouses Boys. Can Build,” 65 cents, shows 
how to build houses for the common birds. 


Numbered among the total at- - 
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The W. T. Ferguson Lumber Co., in con- 
tinuous operation since 1893, offers its 
45-year record as proof that Ferguson 
Lumber Products and Ferguson Service 
are approved by dealers and builders. 


Dealers 


We shall keep on producing lumber of 
highest quality and continue serving our 
customers in the best possible way. We 
handle the products of 17 modern mills. 





Let Ferguson supply your needs in Yellow Pine, 
Hardwoods, Cypress, West Coast Products, Treated 
Lumber, Hardwood Flooring, Cedar Closet Lining, 
Plywood, Grain Doors, Veneers, Shingles. Why not 
write us today? 


W. T. FERGUSON 
LUMBER C ’ St. Louis 


CHAPMAN & DEWEY 
LUMBER COMPANY 


Manufacturers of high grade 


HARDWOOD LUMBER 











and OAK FLOORING 


from famous St. Francis Basin. 
Wire for quotations. 


MEMPHIS - - - TENN. 











Idah 
WHITE PINE penderosa— 
Also cad Segur-Fine™ 
Cedar - and 


Fir Wallboar 
William Schuette Company 


New York 
Office—41 East 42d St. 


West Coast Products 


PITTSBURGH, PA. 











Southeastern Lumber and Timber Co. 


OGLETHORPE, GA. 


Manufacturers of Band Sawn 


Flint River Hardwoods, 
Cypress and Pine 
Air Dried Boards — Kiln Dried Finish and Flooring 


MILLS AT—Oglethorpe Ga., Reynolds, Ga. 
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American fiumberman 


American Forestry Association 
Calls For Co-operative Policy 


Seeks Minimum Public Regulation Where Owners 
Adopt Improved Practices; Requests Larger Forestry 
Appropriations, More Intense Research 


Oxtp Pornt Comrort, VA., May 16.—A na- 
tional forest policy built on the democratic 
principle of co-operation by Government, in- 
dustry and private land owners featured the 
sixty-third annual meeting of the American 
Forestry Association, here, May 5, 6 and 7. 
Members and delegates heard the nation’s ablest 
experts call for a minimum of public regula- 
tion of private timber lands in formulating a 
national policy, but warn that private owners 
and operators must first adopt and put into ef- 
fect improved forest practices. 

They heard James G. K.: McClure, Jr., Ashe- 
ville, N. C., president of the association, pre- 
dict, “the greatest renaissance of improved for- 
est practices this country has ever witnessed,” 
if private owners of timber lands are given 
proper help and encouragement by Government 
agencies in the nature of fire control and tax 
adjustment. They heard F. A. Silcox, chief 
forester of the United States, while advocating 
a degree of public regulation of private timber 
lands, ask that such regulation be arrived at 
by the “democratic process of starting at the 
bottom and working toward the top.” They 
heard W. B. Greeley, secretary-manager of the 
West Coast Lumbermen’s Association, declare 
that forest owners recognize “that sort of reg- 
ulation which grows out of the experience of 
industry and which is necessary to its welfare” 
and predict that the owners would write their 
own regulations by “requesting their States 
to put into effect methods of forest practice 
that they themselves have been testing for the 
past five years.” They likewise heard repre- 
sentatives of industry and land owners demand 
that the Government first put public forest 
lands in order before attempting to regulate 
private lands. 


Proper Protection—Equitable Taxes 


Counties and States have a tax system in 
operation, which, in many instances, almost 
forces the premature cutting of timber. The 
growing timber on many an acre of forest 
land has been taxed over again every year 
until the only way to escape is to cut it. On 
the other hand, when the Federal Govern- 
ment has taken over great tracts of forest 
land, it has immediately protected this land 
from fire, at public expense, and it has re- 
moved the land from taxation. Should the 
private owner be given approximately these 
same advantages—that is, should his land be 
protected from fire, and should a tax system 
be worked out for timber, which would en- 
courage the planting and growing of timber 
—there is no doubt but that we would see a 
tremendous awakening of interest and a very 
constructive use of great areas of forest land, 
said President McClure. 


Start Public Regulation Locally 


Such public regulation of lands, as is neces- 
sary, should start locally, with the timber 
land owners, the Counties, the States and the 
Federal Government co-operating all the way 
and exercising a degree of regulation over 
those private owners who do not properly 
manage their lands. We want to stay within 
the pattern of private co-operation, but un- 
less private ownership meets this problem, 
public regulation will have to meet it, and, 
if this is not successful, then public owner- 
ship will have to meet it, commented Chief 
Forester Silcox. 


Progress in Western States 


For the past forty years, the timber owners 
of Oregon and Washington have been seeking 
regulation on control and prevention of forest 


fires. Our own public system grew out of a 


demand brought before the legislatures of’ 


the two States by groups of forest owners 
who had voluntarily assessed themselves. 
From that date to the present, there has been 
scarcely a session of the legislature, in Ore- 
gon, at which the State forester has not pre- 
sented, with the backing of a _ substantial 
group of forest owners, some extension of 
regulation for the control of forest fires. Last 
year the State of Washington placed in the 
hands of its State forester power to close 
down every operation at times of great fire 
hazards, stated Col. Greeley. 


Forest Needs of the South 


Julian McGowin, W. T. Smith Lumber Co., 
Chapman, Ala., presented a graphic picture of 
the forest fire situation in the South, along 
with the taxation problem. He intimated that 





Dismal Swamp (Va.) logging railroad of Camp 
Manufacturing Co., visited on field trip during 
meeting 


the State and Federal Government should en- 
deavor to work out these serious problems be- 
fore considering regulation of private forest 
land operations. “In the South,” he said, “it 
is my firm belief that fire protection, fair taxa- 
tion and some security for forest ownership 
will contribute vastly more to the cause of 
conservation than any regulation that could be 
devised.” 


Worthwhile Field Trips 


One of the outstanding features of the meet- 
ing was a field trip to Franklin, Va., to inspect 
the pulp mill and sawmill operations of the 
Chesapeake Camp Corporation and the Camp 
Manufacturing Co., and a field trip into the 
Dismal Swamp logging area of the Camp com- 
pany. 

The association voiced a formal request that 
Congress approve the proposal for a joint 
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congressional inquiry into the ways and means 
of solving the many urgent forest problems 
facing the country. Through other resolutions 
unanimously adopted, it set forth the expres. 
sion that “the future of forestry depends largely 
on the proper handling of lands in private own- 
ership,” and noted with approval the increased 
interest of private ownership in improved man- 
agement; urged more effective co-operation of 
State and Federal agencies as follows: 


Increased educational effort, including lib- 
eral appropriations under the Farm-Forestry 
(Norris-Doxey) Act; Federal participation up 
to 50 percent of the total cost of adequate 
fire protection; immediate appropriation of 
the full $2,500,000 authorized by the Clark- 
McNary Act, with additional State appropria- 
tions, to assure needed fire protection; ade- 
quate provision both in regular and emer- 
gency appropriations for forest protection 
from insect and disease pests; strengthening 
of the forest research activities by the Govy- 
ernment, particularly as to forest survey and 
forest economics and influences; management 
of privately owned lands by public agencies 
where such lands are made available by 
owners, 





Pacific Coastwise Carriers 
Establish New Rates 


San Francisco, Cauir., May 14.—With re- 
cent approval of its bylaws, regulations, rates 
and constitution by the U. S. Maritime Com- 
mission, the newly organized Pacific Lumber 
Carriers’ Association has opened offices in 
room 725, Robert Dollar building, 311 Califor- 
nia Street, this city. 

“The purpose of this organization,” declared 
Robert C. Parker, permanent chairman of the 
association and former manager of the defunct 
Pacific Coastwise Lumber Conference, “is to 
stabilize lumber products freight rates, which 
have been in a chaotic condition for the past 
year and particularly since the dissolution of 
the old Pacific Coastwise Lumber Conference 
in August, 1937.” 

Effective May 23, the new association has 
established the basic freight rate on lumber 
and lumber products between Pacific North- 
west points and San Francisco Bay and Los 
Angeles Harbor at $5.50 a thousand feet board 
measure, with association differentials to be 
maintained at outports. The outport differen- 
tials over basic rates are: San Diego, Monterey 
and Santa Cruz, 50 cents per thousand feet 
BM; Santa Barbara, Port San Luis, $1 per 
thousand feet BM, and Hueneme and Ventura, 
$1.50 per thousand feet BM. 

Representing 95 percent of the operators en- 
gaged in the coastwise lumber trade, the new 
carriers’ association has a cargo carrying ca- 
pacity of approximately 100,000,000 feet a 
month, 

The eighteen lines represented in the Pacific 
Lumber Carriers’ Association are: Burns 
Steamship Co., W. R. Chamberlin & Co., Coast- 
wise Line, Consolidated-Olympic Line, Gorman 
Steamship Co., Hammond Shipping Co. (Ltd.), 
Hart-Wood Lumber Co., A. B. Johnson Lum- 
ber Co., Lawrence-Philips Steamship Co., Fred 
Linderman, McCormick Steamship Co., Oliver 
J. Olson & Co., Paramino Lumber Co., J. Ram- 
selius, Schafer Bros. Steamship Lines, ‘Sudden 
& Christenson, Wheeler-Hallock Co., arid E. K. 
Wood Lumber Co. 

The vessels of this new group carry lumber 
and lumber products between ports on Coos 
Bay, Columbia River, Willamette River, Grays 
Harbor, Willapa Harbor, Puget Sound, British 
Columbia ports not north of Powell River, 
B. C., and Humboldt Bay ports, San Francisco 
Bay ports, Santa Cruz, Monterey, Moss Land- 
ing, Port San Luis, Hueneme, Ventura, Santa 
Barbara, Los Angeles Harbor and San Diego. 

Mr. Parker, whose energies are largerly re- 
sponsible for the formation of this new lumber 
conference, has been a well known figure in 
the lumbering and coastwise shipping field for 
the past thirty years. 
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= | Industry, A ture O W Bill 
: - 
“= | Industry, Agriculture Oppose Wage-Hour Bi 
rgel P 
oa New Orteans, La., May 16.—Representa- executive secretary of the Southern States In- combatting the wage-hour measure, declared 
eased tives of more than fifty industries and agricul- dustrial Council. H. C. Berckes, secretary-manager of the South- 
man- ture decried the wage-hour control legislation Members of the Garment Manufacturers’ As- ern Pine Association. He urged all concerned 
mn of now before Congress as “detrimental and sociation are “frankly scared,” according to to continue the fight unabated. 
ruinous,” and adopted a campaign of protest Gordon McKelvey, spokesman for that organ- Walter Parker, vice president of the Missis- 
lib. at a_ meeting, here, on May 13, sponsored by ization. While the volume of the laundry busi- sippi Valley Association, described the bill as 
astry the Southern Pine Industry Committee and pre- _ness has crept back to 80 percent of its previous another measure to destroy the system that has 
n up sided over by C. C. Sheppard, Clarks, La., volume, its profit has dropped from 8 percent produced the highest wages on record. 
juate chairman of the committee. Federal wage-hour to 1% percent. The national _wage-hour law, E. L. Kurth, Keltys (Tex.) lumberman, urged 
n of legislation was termed as “subterfuge measures he declared, is unworkable. In Illinois alone that delegations of voters go to Washington to 
lark- designed to give the Government arbitrary con- there are three wage classifications to allow for see their congressmen. Telegrams and letters 
pt trol over industry and labor for political ex- varying conditions. ; alone will not stop the bill, he said. 
bear pediency.” Lumber industry speakers, who Workers in the Texas laundry industry, de- 
ction joined with scores of others in condemning the clared David Nelson, of the Texas Laundry- 
ning proposed measures, averred that approximately men’s Association, are drawn from the domestic ° 4 ° 
Gov- 9,500 small sawmills would be forced to shut ee ee _ a industry —_ = Hi-Jinx Enjoyed by Employees 
and down if a wage-hour law is enacted and that nothing to be proud of, the enactment of the ° ° 
ment the workers would be shunted off on relief | wage-hour measure would force employees back from Eight Company Units 
- rolls “oo ;' : iii ah 08 domestic service on longer hours and less Tacoma, Wasu., May 14.—More than three 
The general meeting consisted of two Pay. = ; hundred employees of the Weyerhaeuser Tim- 
sessions while various groups held separate In Biloxi, Miss., a community of 15,000, ac- ber Co, from throughout western Washington 
meetings during the luncheon hour. Recom- cording to Miss Carrie Goodman, secretary Of a cembled here last week-end for their annual 
mendations included plans to send letters, tele- the Southern Co-operative Seafood Association, 47; _7; : : 
p : i-Jinx. It was the seventh affair of this 
S grams and telephone calls to senators and con- there are 6,200 workers employed in the sea-  otire company employees have held. Weyer- 
gressmen; State delegations to Washington to food canneries on a piece-work basis. These . 
a ’ : : haeuser units at Everett, Vail, Clemons, Enum- 
gain personal contact, and effort to secure the workers are not sufficiently skilled to earn the (jay Willapa Harbor, Longview, Snoqualmie 
support of newspapers in opposition to the minimum wage prescribed by the wage-hour Fay; and Tacoma were represented The 
1 re- proposed legislation. measure, so that its enactment would result in affair opened with golf. matches in die sion. 
rates Typical comment by speakers from all sec- closing down of plants and subsequent loss of noon. These were followed by a banquet in 
~om- tions of the South and West, as well as some needed labor revenue. , the Crystal ballroom of the Hotel Winthrop 
mber northern sections, was: “The bills under con- _L. O. Crosby, Picayune, Miss., declared the The evening concluded with a dance. Hawaiian 
s in sideration would not increase purchasing power result of imposing the wage-hour law on mar-  Gecorations and music were featured 
lifor- or add to employment opportunities, but would ginal industries would be to force them out of “45-5 Frank Lake and Fred Clearman were 
be disastrous to all industry, particularly to business. general co-chairmen, ‘They were. scied by 
lared that of the South and West, and small units; : i os : : 
f the would increase the prices of all manufactured Urged to Continue Opposition to Measure Bacon cdl Winence actor yds 
funct — iy ane _ = a — be There are a thousand business organizations tions; Ed. McIntyre, reception, and C. C. 
s = seriously detrimental to Iarmers and workers. co_operating with the Industry Committee in Parker, finances and tickets. 
vhich Prominent industrial and agricultural asso- 
past ciations, who were not represented at the meet- 
nm of ing, sent messages offering active support for Lip the 
rence the action determined upon. RAM J 5 Fal rh F FINEST 
‘ia Amazed at About-Face of Legislators eo j RESIDENCE 
mber Speakers in the meeting expressed amazement ° e A: Zand z 
— at the about-face executed by the Louisiana With Bradley- Miller Frames =F 
_ Los delegation in Congress, which signed the peti- ° |. Beadle 
— tion asking the removal of the measure from you give your customer s : ; 
o be the hands of the House rules committee. New e , 
eren- Orleans has recently had earmarked for munici- more for his money 
iterey pal use an additional $10,000,000 in slum clear- , ; ; ‘ ‘ one . 
feet ance funds, and political rumor has named Gov. More in design, more in construction, more in durability] Mixed Car 
L per Richard W. Leche and Attorney-General Gaston Once you get acquainted with these Bradley-Miller Frames Shipments 
y . Pp ee P P = 
itura, Porterie to new life-time Federal judiciary of Genuine Michigan White Pine, you, too, will be FOR of Frames 
positions. them. You and your customers will like them for their fine 
S$ en- We have heard much from Administration design, their accurate manufacture, their modern refinements. and 
x Ca- New Deal Florida senator, the meeting was told Ponderosa Pine yg in the same manufacture and grade Quality 
et a by Lee Robinson, Mobile, spokesman for the as the Genuine White Pine. Box Shooks 
hardwood lumber interests, but nothing is said 
acific of the re-election in Alabama of Congressman 
3urns Boykin, a vigorous opponent of wage-hour legis- BRADLEY, MILLER & CO, | Lp 
“oast- lation. mu DAY CITY MICAIGAN. —J 
74 End Is Government Control of Industry 
Lum- In additional to the national aspect of the 
Fred measure, speakers asserted, the threat to South- OAK FLOORING CEDAR LINING HARDWOODS 
Yliver ern industry is a matter that should be of real 
Ram- concern to every voter. 
adden “This is not a wage bill,” declared Frank G. "apse 
E, K. Louthen, speaking for the Virginia Manufac- Your Customers ,Will Thank You 
turers’ Association, “but an industrial control for supplyin . . 
ymber bill. With a floor to wages and a ceiling for them omy e) Wilvor Brand Flooring 
Coos hours of work, the Government will find it c 
Grays necessary to control prices.” Flooring of choice selected Appalachian Oak, 
ritish Not too great reliance should be placed in satiny-smooth, fine-textured, beautiful in color and 
River, defeat of the measure by the Senate, declared finish. Fine floorings of Hard Maple, Beech and 
ACisCO C. C. Sheppard, Clarks, La., who pointed out End-Matched Yellow Pine. Get acquainted with 
Land- a it would be necessary only to substitute Moccasin Brand Closet Lining of Aromatic Red 
0 aio = the Senate and get passage Cedar. Twenty million feet of Hardwood Flooring, 
ray Appalachian and Southern Hardwoods, Southern 
chad Would Force Many Out of Employment Yellow Pine, Red Cypress. Straight or Mixed Cars. 
re in _ At least half of the 33,000 plants represented 
d for in his organization would close down within 
120 days from enactment of the wage-hour CHATTANOOGA. TENN 
measure, declared C. C. Gilbert, Memphis, WILLIAMS & VORIS LUMBER CO., 
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Among the Lumbermen’s Clubs 


Wisconsin Group Elects 


RICHLAND CENTER, Wis., May 16.—Marden 
Phillips, Reedsburg Supply Co., Reedsburg, was 
elected president of the Richland Lumbermen’s 
Club at a dinner meeting of the group held here 
recently. Joseph Egan, J. B. Egan & Sons, 
Avoca, was elected vice president, and Kennety 


Burbach, A. H. Krouskop & Co., Richland 
Center, was named secretary-treasurer. Mem- 
bers of the nominating committee were: C. E. 


Pratt, A. H. Krouskop & Co., Richland Center, 
chairman; Russell Sands, Nuzum Lumber Co., 
Viroqua; C. W. Taylor, Nuzum Lumber Co., 
Soldiers Grove. Retiring President Ralph 
Nuzum, Nuzum Lumber Co., Viroqua, presided 
at the meeting which had as its principal 
speaker, Ken King, field representative of the 
Wisconsin Retail Lumbermen’s Association. 
The twenty-two dealers present voted to hold 
quarterly instead of monthly meetings, as has 
been the procedure in the past. 





Jacksonville Wholesalers Elect 
Officers for Ensuing Year 


JACKSONVILLE, FLA., May 16.—W. T. Dow of 
the Jacksonville branch of the Hirsch Lumber 
Co., New York City, was elected president of 
the Jacksonville Wholesale Lumbermen’s Asso- 
ciation at the annual meeting of the group, 
here, May 5. He succeeds G. D. Day, Gay- 
Womack Lumber Co. G. D. Long, Long-Ren- 
fro Lumber Co., was elected vice president, 
and G. L. “Dinty” Moore, Eppinger & Russell 
Co., was re-elected secretary-treasurer and traf- 
fic manager. Retiring President G. D. Gay, 
the new officers, and Clyde Taylor, Hirsch 
Lumber Co., and A. M. Foote, A. M. Foote 
Lumber Co., comprise the board of directors. 





Favor Lumber Schools; Broader 
Aspect Desirable 


Wasurnecrton, D. C., May 16.—Following the 
closing meeting of the Washington, D. C., 
Hoo-Hoo lumber school, here, on May 6, I. N. 
Tate, vice president of the Weyerhaeuser Sales 
Co., St. Paul, Minn., and chairman of the trade 
promotion committee of the National Lumber 
Manufacturers’ Association, voiced the opinion 
that similar activity should be sponsored by 
lumbermen throughout the entire country. “Re- 
tailers and manufacturers have much to learn 
about their businesses,” he said, “and much 
to gain from a more adequate understanding 
of wood and wood products. It is the problem 
of the lumber industry to furnish the best pos- 
sible lumber for a specific use at the price de- 
sired; it is the only way lumber can continue 
to be the leader in construction and successfully 
compete with lumber substitutes.” 

The Washington school, under the direction 
of Phillips A. Hayward, chief of the Forest 
Products Division, Department of Commerce, 
consisted of lectures dealing with a general 
discussion of wood, and specific discussions of 
each commercial species, presenting particular 
characteristics and values. 

A. S. Boisfontaine, assistant secretary of the 
Southern Pine Association, Col. W. B. Gree- 
ley, secretary-manager of the West Coast Lum- 
bermen’s Association; John W. McClure, sec- 
retary-treasurer of the National Hardwood 
Lumber Association, and Wilson Compton, sec- 
retary-manager of the NLMA, supported Mr. 
Tate’s opinion and pledged their support to the 
furtherance of lumber schools. 

Other speakers and guests included L. E. 
Force, president of the Douglas Fir Export 
Co., E. W. Demarest, president of the Pacific 
National Lumber Co., F. H. Rawles, assistant 
director of the Bureau of Foreign and Domes- 
tic Commerce, and R. G. Kimbell, director of 
technical information for the NLMA. 

Examinations were conducted following the 


Washington lumber school and prizes awarded 
at the final meeting by Secretary-Manager 
Compton of the NLMA, were as follows: First 
prize, $25 awarded by Johnson & Wimsatt, 
Washington, D. C., to Frederick R. Hickman; 
second prize, $15 given by MacLea Lumber 
Co., Baltimore, Md., to J. Edwin Lorton; third 
prize, $10 also given by the MacLea Lumber 
Co., to Channing S. Walker; $10, special prize 
for wood specimen identification, donor T. J. 
Shryock, Baltimore, Md., given to Alek K. 
Stanton. 


Two-City Sales Club Announces 


Annual 

BALtiMorE, Mp., May 16.—The Baltimore 
& Washington Lumber Sales Club will hold 
its June meeting on the first Monday of the 
month in the Lord Baltimore Hotel here. This 
gathering will also be the annual event, in that 
officers will be elected and other business 
disposed of. 








Conference Night and Initiations 
Feature ALAMS Meeting 


Newark, N. J., May 16.—Northeastern Sales- 
men’s Conference Night featured the regular 
meeting of the ALAMS here on the night of 
May 9 at the Newark Athletic Club. President 
Fenimore Cady of the Conference was the guest 
speaker and member associations of his group 
were represented as follows: Connecticut Sales- 
men’s Association, Chester C. Kelsey; West- 
chester Allied Salesmen’s Association, Ray 
Carr, Harry Babcock and Herb Brown; New 


Golfers to 


Chicago's Golfing Lumbermen to 
Hold Tourney June 23 


The thirty-second annual tournament of the 
Lumbermen’s Golf Association of Chicago, 
which is said to be the oldest trade golf asso- 
ciation in the country, will be held at the 
Calumet Country Club near Homewood, IIl., 
June 23. The golf course is south of Chicago 
at 175th Street and Western Avenue. 

The tournament will consist of nine events 
with trophies awarded the winner of each. 
Western Golf Association rules and Calumet 
Country Club’s local rules will govern play. 
There will be a luncheon served at noon, and 
dinner at 7:30 in the evening. Those planning 
to attend the tournament are requested to notify 
Secretary J. L. Strong at his office at 30 North 
LaSalle Street at once. 





Seattle Golfers Invite to Tournament 


SEATTLE, WasH., May 14.—Appointment of 
committees to arrange the annual field day and 


golf tournament, open to all lumbermen and ° 


their friends, and a courtesy showing of the 
Weyerhaeuser Timber Co.’s motion picture 
entitled “Trees and Men,” were high spots of 
the regular monthly meeting of the Seattle 
Lumbermen’s Club at the Gowman Hotel, here, 
May 9. 

The field day will be held at the Olympic 
Golf & Country Club on Friday, June 10. Field 
day and door prizes, a banquet and an evening 
of entertainment are included in the program. 
The golf tournament is scheduled to begin at 
1:00 p. m. Friends of lumbermen, including 
all interested in the building industry, are 
invited. 

The affair will be in charge of the following: 
General chairman, Forest W. Wilson; enter- 
tainment, Ralph Krause; publicity, E. H. Luke: 
prizes, Carl Bainard; tickets, L. R. “Dick” 
Allan; handicapping, Jack Colby; refreshments, 
William Clark; reception, V. R. Dent; and 


finance, F. W. Wilson. 
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York Lumber 
Wagner. 

The highlight of the entertainment program 
included the initiation of four “blind order 
takers” into the ALAMS. Those entering 
“Alamsland” were J. P. Barrett and Arthur 
Bruen, Theo. Andreas Co.; H. D. Robinson, 
Johns-Manville Sales Co.; J. D. McKenzie, 
A. R. Hall Lumber Co. 

During the business meeting which followed 
the initiation ceremonies, President Tommy 
Lynch appointed Al Hall as chairman of the 
golf committee to arrange for the annual spring 
golf outing to be held during June, at which 
time the ALAMS will entertain dealer friends, 


Salesmen’s Association, John 





President of Wisconsin Association 
Is Honored 


Mapison, Wis., May 16—C. S. Walker, 
Walker Lumber Co., Columbus, president of the 
Wisconsin Retail Lumbermen’s Association, and 
H. D. Snider, president of the Retail Lumber- 
men’s Mutual Insurance Co., were honored at a 
testimonial dinner given here recently by the 
District of Portage Lumbermen’s Club, and 
attended by 125 dealers and guests. Rodney 
Jamieson, president of the club, presided at the 
meeting and D. L. VanAuken, secretary, acted 
as master of ceremonies. Members of the Dane 
County Lumbermen’s Club were among those 
in attendance. A leather portfolio was pre- 
sented to Mr. Snider and an auto wardrobe 
trunk was tendered President Walker. Among 
those present were three past presidents of the 
State association: George W. LaPointe, O. & 
N. Lumber Co., Menominee; Hawley W. Wil- 
bur, Wilbur Lumber Co., West Allis; J. L. 
Burt, Johnson-Burt Lumber Co., Wausau; also 
Don S. Montgomery, secretary of the State 
association. 


the “Fore” 


Golfers Plan West Virginia 
Tournament 


Boston, Mass., May 16—E. Carlton Ham- 
mond, of Auburndale, Mass., secretary and 
treasurer of the Lumber Trade Golf Associa- 
tion, has sent out final call for the thirty-third 
annual tournament to be held at White Sul- 
phur Springs, W. Va., opening on Monday, June 
6, and running through Thursday, June 9, with 
headquarters at Greenbrier Inn. Membership 
is drawn from New England, New York, New 
Jersey, Pennsylvania and as far south as Cin- 
cinnati and St. Louis. Off the record there is 
mixed foursome play on Sunday. The tour- 
nament opens on Monday with the qualifying 
round, with the first round of match play by 
“eights” opening Tuesday morning, and run- 
ning through to the finals on Thursday. There 
are individual championships for both low net 
and low gross scores at 72 holes. There will 
be “putting” contests for the ladies, also eve- 
ning card parties with the annual meeting fol- 
lowed by the annual dinner for the men and 
ladies on Wednesday evening. President J. 
Elmer Troth, of Philadelphia, will distribute a 
truckload of valuable prizes to the winners, af- 
ter the morning play on Thursday. 


LISA Plans Annual Tournament 


Mineota, N. Y., May 16.—The Long Island 
Salesmen’s Association has scheduled its an- 
nual golf tournament for May 25 at the Hemp- 
stead Golf Club. Prizes will be awarded at 
the golf party, which is the only one planned 
by the group for this year, according to Ed. C. 
Hoeppner, secretary. Secretary Hoeppner re- 
ported that a record attendance turned out for 
the April meeting of the association, at which 
time a sound picture was shown through the 
courtesy of the Chrysler Motor Corp. L. D. 
Trantum, representing the lumber business of 
his father, C. A. Trantum, was elected a mem- 
ber of the LISA at the meeting. 
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THE LUMBERMAN POET 








We Are the Builders 


The builders up and tearers down, 
That’s all there is to any town, 

Or any State, or any land. 

Talk politics with either hand, 

Or both, explain your latest scheme, 
Your smartest plan or wildest dream, 
Put men will ask you, or they should, 
And then men tell you, or they could, 
If up or down you take the earth, 
Exactly what your plant is worth. 


No man will ever lift the mass 

By tearing down some single class, 
Nor lead the rest to something new 
And better tearing down the few. 

He who would build the world a wall, 
To build it well, must build for all. 
He who would build a better place 
For men, must build tor ev’ry race. 
Men not for long are lifted up 

If other men have less to sup. 


But up or down or right or wrong, 

I have one comfort all along, 

That mine’s a craft men do not doubt, 
Nor what the craft is all about. 

For, little’ yard or mighty mill, 

We all are builders, builders still, 
Whatever party race or creed 

May follow, or what leader lead, 

For all the lumbermen in town 

Are builders up, not tearers down. 


We See b' the Papers 


Prosperity is just around the coroner. 
Secretary Wallace never stood in a breadline. 


Another beautiful friendship is Hitler and 
Mussolini. 


_ Prosperity will never return until it is sure 
it will be welcome. 


Spending and lending is eating the seed in- 
stead of planting it. 


There isn’t going to be much bragging about 
ancestors when they’re us. 


_ Mr. Roosevelt proposes to fight it out on this 
line if it takes all our money. 

We wish we could get away from it all as 
easily as an Indiana convict can. 


Dauber seems to be a great performer in mud. 
So do some of our other daubers. 

We aren’t afraid anymore that Congress 
won’t do something, but that it will. 

Told daughter she couldn’t go out the other 
night, but she said she had a mandate. 

The only thing that will make the business 
cat come back is to get rid of the dogs. 

A 70-to-1 shot finished second in the Preak- 
ness. The fact remains that he finished second. 


You will never cure business by giving it 
both a shot in the arm and a kick in the pants. 


About the only place where the number of 
employed seems to have increased is Washing- 
ton. 

Even if Mr. Wallace can control Mother 
Nature, he still has human nature to contend 
with. 

_ A “movement” 
it makes, 
reverse. 


Let’s hope no one ever tells Woodrow Wil- 
son what his League of Nations didn’t do for 
Ethiopia. 

We'd hate to take a chance on doing to some 
fellows’ houses what they do to their employ- 
ers’ plants. 

Mr. Hoover caught eleven trout, and the 
nice thing about it is that it didn’t cost the 
taxpayers a cent. 


is like a car: the more noise 
the more likely it is that it is in 


A lot of Congressmen who collect mileage 
could save the taxpayers money by staying 
home and wiring their yes. 

The way to keep the workingman’s vote in 
the old days was to keep him prosperous. The 
way now is to keep him poor. 

You’ve got to give John L. Lewis credit 
for one thing: a lot of men aren’t working 
now for the wages they were getting a year 
ago. 

The fellow who thinks that no head of a 
corporation is worth over $50,000 a year thinks 
that $185,000 is quite all right for a pitcher’s 
arm. 

Seems that the way they appoint an In- 
dian agent now is to walk him past a cigar 
store sign and, if he doesn’t know what it is, 
appoint him. 


Between Trains 


Rocuester, N. Y.—It was a pleasure to meet 
with the Rochester Builders Exchange again 
(Secretary Taylor said it was the fourth time), 
and an added pleasure to find an old friend as 
our fellow-orator, Congressman James W. 
Wadsworth, and a friend presiding, President 
Swan. The people keep right on sending Jim 
Wadsworth back to Congress, in spite of land- 
slides and mandates, although he believes in 
law and order, liberty, justice, a balanced gov- 
ernment and balanced budgets, and a lot of 
other things that our fool fathers believed in, 
who thought that waste was a crime and thrift 
a virtue. Of course we know now that the 
more you spend the more prosperous you are, 
that by spending twice what it takes in the 
Government will be able to take care of us 
in our old age, that high prices help the poor 
and high wages increase employment, and a 
lot of other things that our fool fathers were 
too dumb even to suspect. 

By the way, here’s a story for the man in- 
clined to discouragement. Mr. Wadsworth, as 
you probably know, married the daughter of 
John Hay, secretary to Abraham Lincoln. John 
Hay was present, of course, when the “Gettys- 
burg Address” was delivered. It was received 
without applause, except a little of the kid- 
glove kind, that is more damning than none 
at all. One of the members of the cabinet 
leaned over and whispered, “The President is 
not at his best today.” Lincoln himself was 
so disappointed with the reception his re- 
marks had received that he crumpled up his 
notes and threw them on the ground. But John 
Hay picked them up, and saved to us one of 
the greatest orations of all time. 

But to get back to the dinner. The Morses 
were there, of course, to lend a lumber at- 
mosphere to the occasion, lumbermen being ac- 
customed to lending when builders are around. 
John himself is a pretty good example of an 
optimist. 


Always Understood 


I’ve heard a bird when not a word 
Of all I heard I knew, 
Yet caught the thought the singer brought 
Of dawn and dusk and dew. 
No man but can, nor race or clan 
But speaks a common tongue 
When Spring a-wing begins to sing 
And all the world is young. 


And when, as then, you smile again 
The whole world understands. 

If Greek you speak, or Crow, or Creek, 
Race matters not, nor lands. 

The mind will find that being kind, 
Will find that being good, 

What race or place, in any case 
Is always understood. 
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Mississippi 
Pine 


You can sell Sallis 
Lumber with 100% 
assurance that it will 
be in all ways satis- 
factory to your cus- 
tomers. The Sallis 
modern mills  pro- 
duce highest quality 
stock — Yard and 
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Eased Edge Dimension 
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t Wall and Ceiling Board 
Improves Office Lighting 


PHILapELpHiA, Pa., May 16.—Previous wall 
and ceiling material in the office of the Phila- 
delphia Reserve Supply Co. became so dark 
and dingy that artificial light was required all 
day long. H. B. Wilgus, manager, recently 
installed Upson Board of three-eighths inch 
thickness on the ceilings and walls in an effort 








Proper illumination in office of Philadelphia Re- 
serve Supply Co., aided through use of Upson 
Board on walls and ceiling 


to correct the condition. He reports that, in 
addition to enhancing the attractiveness of the 
office, lighting conditions have been improved 
to the extent that only one light, on excep- 
tionally dark days, is required. The office has 
been examined by a number of Philadelphia 
lumber and building material dealers who have 
been confronted with similar problems. 





Cement Company Acquires 
Mineral Insulation Plant 


Kansas City, Kan., May 16.—The Mikolite 
Co., 1100 South Mill St., here, is now operat- 
ing as a subsidiary of the Lehigh Portland 
Cement Co., Allentown, Pa. Mikolite is a cork- 
like mineral insulation, using vermiculite as its 
basic material. The virgin micaceous ore is 
found in the company’s Wyoming mines. R. W. 
Rice, president of the Mikolite Co., will con- 
tinue as head of the Lehigh Mikolite division. 
It is planned to establish Mikolite plants at 
several of the cement company’s fifteen mills 
and to expand Mikolite sales. Mikolite prod- 
ucts include insulating cement, gypsum and 
acoustical plaster; insulating cement and as- 
phalt roof; insulating floor, water-proofing and 
coal storage insulation, as well as loose-fill 
insulation. 


Predicts British Trade Treaty 
Will Benefit Coast 


TacoMA, WASH., May 14.—New hope for the 
hard-pressed export lumber industry was given 
to Pacific Northwest lumbermen here Thursday 
evening by Dr. Henry F. Grady, of Washing- 
ton, D. C., chairman of the committee for 
reciprocity information. He was the principal 
speaker at an export industry dinner here. 

Dr. Grady, as the active head of the recip- 
rocal trade agreement work, demonstrated that 
intricate machinery is required for an intelligent 
handling of the tariff question, told of the many 
months of negotiations and investigations into 
the problems of each industry, the ascertaining 
of the effect of the proposed tariff changes, 





and the adjusting of the tariff program to the 
multiplicity of agreements and treaties with 
foreign countries and the general trade policy 
of the United States. 

Some time in June, according to Dr. Grady, 
the results of the United Kingdom trade nego- 
tiations will be announced. He expressed belief 
that Pacific Coast industries, among which the 
lumber industry is predominant, will be grati- 
fied, and also predicted a resumption of trade 
with the United Kingdom. 

“The effect will be far reaching,’ Dr. Grady 
said, “since other countries will fall in line, 
and if international trade can be restored, this 
will be a most effective step toward world 


F. R. Titcomb, prominent Tacoma lumber- 
man, presided at the dinner. The speaker was 
introduced by Axel H. Oxholm, managing 
director of Pacific Forest Industries, who 
served with Dr. Grady as U. S. Trade Com- 
missioner in Europe eighteen years ago. 





Quality Production Gains 
Company Enviable Reputation 


Mmey, S. C., May 16.—For nearly thirty 
years, Lightsey Bros., pine and hardwood manu- 
facturing firm, has served the retail, wholesale 
and industrial trade over a wide territory in 
the South, Southeast, South, North Atlantic, 
Central West and East. Visitors at the com- 
pany’s plant here are impressed with the effi- 
ciency of operation made possible through mod- 
ern equipment, including band mill, planing 
mill, cross-circulation kilns, electric power plant 
and ample storage and loading facilities. 

W. F. Lightsey, assisted by a son, E. O. 
Lightsey, and L. F. Humphries, follows a defi- 
nite policy of keeping the entire operation geared 
for precision manufacture and as a result users 
of the company’s dense, quality North Carolina 
pine and hardwood products have been con- 
tinuous buyers over a long period of years. 

The quality of the company’s production of 
100,000 feet daily depends in no small measure 
on the availability of quality timber. A large 
fleet of International trucks transport logs to 
concentration points along the railroad for ship- 
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Fire Protection Would Double 
Forest Values 


WasuincrTon, D. C., May 16.—The valuation 
of forest products which could be taken from 
the rapidly reproducing pine lands of the South, 
would be doubled, with attendant -increases in 
payrolls and taxable wealth for a half dozen 
important lumbering States, if fires in the tree 
growing areas were controlled, according to a 
recent analysis presented to Senator Richard B. 
Russell, of the Senate appropriations commit- 
tee, by A. G. T. Moore, manager of the depart- 
ment of conservation of the Southern Pine As- 
sociation. 

A recent U. S. Forest Service survey of 35 
million acres in Florida, south Georgia and 
South Carolina, indicates that 313 million cubic 
feet of marketable timber and lumber products 
is being extracted from this area, in which the 
annual regrowth is 658 million cubic feet. On 
this same tract the annual mortality, or timber 
lost because of fire which permits the entrance 
of insects and disease, is 406 million cubic feet. 
Thus the annual use of forest resources exceeds 
regrowth only because of the present inability 
to control fire and disease, which destroy more 
timber than man uses. 

In asking that the annual appropriation for 
the Clark-McNary forest fire protection funds 
be brought to the full maximum authorization 
of 2% million dollars a year, the Southern 
Pine Association pointed out that the elimina- 
tion of wasteful fire losses could produce new 
forest products worth ten times the cost of such 
control, and production would still remain 
within annual natural regrowth in those areas. 

Nature has richly endowed this area with 
the ability to grow trees, but has also made it 
possible for fire, and consequent disease, to 
destroy nearly one-half of its annual new wealth. 

The rate of growth of pine trees on millions 
of acres unsuited for any other purpose has 
been the cause for a reawakening of much in- 
dustrial interest in southern States, particu- 
larly by the paper and pulp industry, during 
the last few years. Forest researchers have 
become convinced that, properly handled, these 
rapidly reproducing forests areas can be made 
to produce crop after crop of timber products 





A typical log concentration yard along 


ment to the mill and the large supplies of com- 
pany-owned logs are supplemented by deliveries 
of private loggers direct to the mill. An ac- 
—_— picture shows a typical log storage 
yard. 





A crew or CCC men of Molasses River 
camp, Michigan, have been collecting silver 
maple seeds to be sent to the State hardwood 
nursery for planting for propagating purposes. 


the Railroad of Lightsey Bros., Miley, S. C. 


perpetually, with no diminution in fundamental 
reserves. 

The Clark-McNary co-operative forest fire 
protection program authorized the Federal Gov- 
ernment to appropriate 2% million dollars an- 
nually for forest protection purposes. Not since 
1932 has the annual Congressional appropria- 
tion reached this amount. For the current fiscal 
year the House of Representatives has passed 
a bill authorizing the expenditure of only 
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$1,165,000 as the Government’s share for this 
work. 

Estimates made by the U. S. Forest Service 
indicate that for the entire U. S. an annual 
total of 18 million dollars will be required to 
adequately protect all forest lands from natural 
mortality. The Federal Government’s share of 
this amount, should the full requirement be 
reached, would be 9 million dollars. The re- 
maining 9 million dollars is intended to be con- 
tributed by the States whose lands are involved. 





Residence Construction Costs 


Following are index numbers of construction 
costs (based on 1926-29 averages as 100), com- 
piled by E. H. Boeckh & Associates (Inc.), 
Cincinnati, Ohio, covering residences, frame 
and brick: 1926- 

1929 1936 1937 May 





AREA Avge. Avg. Avg. 1938 
pi eee Frame 82.7 68.4 79.0 80.4 
Brick 87.0 72.4 85.1 83.2 

Baltimore ...... Frame 107.2 890.9 88.8 92.3 
Brick 112.0 85.8 93.2 95.6 

Birmingham ..Frame_ 91.7 aie 80.5 86.4 
Brick 96.7 i 86.4 89.6 

WOME 65siwene Frame 116.3 87.9 103.3 103.2 
Brick 120.3 94.2 110.5 108.8 

Chicago. ..6.+.«. Frame 109.2 97.2 104.8 107.2 
Brick 114.2 102.9 110.7 110.2 

Cincinnati ..Frame 100.5 84.5 98.8 100.8 
Brick 105.0 89.9 106.1 106.6 

Cleveland ...... Frame 107.2 91.7 105.1 105.9 
Brick 113.4 98.8 112.3 109.9 

DIRTEIE. «s.ki0 0s ae Frame 103.1 82.5 89.9 89.5 
Brick 107.3 87.1 95.2 91.7 

TIOWOEE 66.6ceinee Frame _ 95.0 5 oo, Meee 2Oe.T 
Brick 99.7 wae Bane 107.3 

Detroit ..-Frame 103.3 80.6 93.9 97.9 
Brick 108.4 85.9 100.7 102.1 

Kansas City....Frame 100.3 .-. 95.8 104.4 
Brick 106.5 ... 104.4 109.0 

Los Angeles.....Frame 92.7 ooo | Sak ee 
Brick 97.9 coe Oe See 

Minneapolis ....Frame 92.8 88.6 101.6 101.3 
Brick 98.2 93.6 107.6 105.5 

New Orleans....Frame 93.3 73.4 83.4 86.8 
Brick 96.3 78.8 87.0 87.9 

New York City.Frame 133.3 96.4 110.5 118.3 
Brick 138.4 101.8 115.8 121.0 

Philadelphia ....Frame 100.3 88.7 91.4 92.2 
Brick 106.3 95.5 98.0 96.7 

Pittsburgh ..... Frame 113.3 92.8 109.8 111.1 
Brick 118.8 100.4 117.5 114.9 

St. Eales. cc ccsn Frame 118.6 91.0 98.2 102.8 
Brick 121.1 99.1 106.5 108.0 

San Francisco...Frame 87.7 86.5 96.7 97.4 
Brick 93.7 95.6 104.3 105.3 

os | Frame 84.5 79.8 92.6 96.5 
Brick 92.2 86.5 103.5 104.5 





"Salina or Bust" for Kanees 
Dealers on May 19-20 


SaLinA, Kan., May 16.—Worded in the 
“plain” language of the Gold Rush days and 
titled “Salina or Bust,” the Kansas Lumber- 
men’s Association announcement of its “Forty- 
Niners’ Convention,” here May 19 and 20, 
offered program features in an unusual man- 
ner. Headline making speakers of proved mer- 
chandising ability in their respective fields top 
the program, which will also include open 
forum, FHA and dealer specialty discussions, 
as well as many lumber and building material 
exhibits and topnotch entertainment. 





Colored Employes of Mississippi 
Mill Celebrate Emancipation 


Eectrtc Miiis, Miss., May 16.—Saturday 
May 7, was a gala day for the colored popula- 
tion of Electric Mills and vicinity. In accord- 
ance with the custom of several years, the man- 
agement of the Sumter Lumber Co. closed the 
mill on that day, to give its colored employees 
an opportunity to celebrate Emancipation Day, 
which in Mississippi is celebrated a little over 
a month in advance of the celebration in other 
sections, where June 19 is observed as Emanci- 
pation Day. 

General Manager Walter Legg and other 
officials of the Sumter Lumber Co. had pre- 
pared a big barbecue, and all of the colored 
employees in the mills here and those connected 
with the logging operations, with their families 
and friends, were guests of the company. 

This annual event is looked forward to with 
pleasant anticipation by the colored employees 
of the Sumter Lumber Co. and their friends in 
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the community, and the big barbecue and cele- 
bration are enjoyed as only the southern negro 
knows how to get the utmost pleasure out of 
an occasion of that kind. 


"Example" All-Wood House 
Shown By Realtors 


LouIsvILLE, Ky., May 17.—The Example 
House of 1938, which was presented in the Na- 
tional Home Show in the Armory in Febru- 
ary, will be open to the public Sunday, fully 
furnished on its permanent location, 1633 Cy- 
press. The house again will be presented by 
E. F. Metzner, realtor-builder, in conjunction 
with the Stewart Dry Goods Co. It will be 
recalled that “this is an all-wood house,” said 
Mr. Metzner, “consisting of two bedrooms and 
large living-room, and constructed to be sold 
in the lower price bracket.” 





55 


New Products Demonstrated 
at Sales Conference 


Seven new products of the Celotex Corp. 
were demonstrated to the members of the organ- 
ization’s Chicago and Twin Cities sales divi- 
sions at a conference held in Chicago May 7 
and 8, presided over by Henry W. Collins, vice 
president in charge of merchandising. To many 
of the seventy-five present it offered the first 
opportunity to congratulate Mr. Collins on his 
recent elevation to the vice presidency. Among 
the Celotex products to be aggressively merchan- 
dised with the backing of a materially expanded 
advertising campaign are insulating materials 
for cold storage plants, fire-resistant wall ma- 
terials, lath with a vapor seal feature and re- 
silient mill flooring and other traffic surface 
coverings. 























MAHOGANY 
Strange as it seems, Mahogany sales apparently have not 
dropped during the past year like other hardwoods. This 
is especially true of Philippine Mahogany. We import 
and carry large stocks of this wood at Cayuta and im- 

and saw Central American and Mexican Mahogany 
logs. Nice stocks available which can be combined with 
other materials for shipment. 


CoTTOoN HANLON 


ODESSA , N-Y. 



























25/32x2%4", %x1”, 3x2” 


or dressed. 


CAYUTA BRAND HARDWOOD FLOORING 
We have many satisfied users of this product and have 
available 25/32x2%4” all grades Maple, Beech, Birch and 
Red and White Oak in all 
grades. Also many special items. Can ship nearly any 
item Northern Appalachian Hardwoods KD or AD, rough 











COMBINED ASSETS 
over $28,000,000 








Sound Insurance Protection 
In Strong Companies 


The strength of the Associated Lumber Mutuals is based on good under- 
writing, economy of management, adequate net resources, and sound 


investments. 
Write to any of the following companies for 
full particulars: 
Established 
Central Manufacturers Mutual Ins. Co., Van Wert; Ohio 1876 
Lumber Mutual Fire Insurance Co., Boston, Mass. 1895 
Pennsylvania Lumbermens Mutual Fire Ins. Co., 

Philadelphia, Pa. 1895 
Lumbermens Mutual Insurance Co., Mansfield, Ohio 1895 
Indiana Lumbermens Mutual Insurance Co., 

Indianapolis, Ind. 1897 
Northwestern Mutual Fire Assn., Seattle, Washington 1901 


COMBINED SURPLUS 
over $12,000,000 




















56 


Amenmecanfiumberman 


Here’s What's New-- 


Announces Rock Wool Bat With 
Edges and Faces Sealed 


The Insulite Co., Minneapolis, Minn., an- 
nounces the addition to its line of Fiberock 
products of a new rock wool bat, which pro- 
vides a barrier against moisture and infiltration 
in the inside of the stud space. The bat is 
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made in thicknesses of two and three inches, in 
lengths of 23 inches and 48 inches, and is cov- 
ered with a special type kraft paper, treated 
with a high melt point asphalt compound on the 
inside and a special wax compound on the out- 
side. The inside of the paper is provided with 
ribs of an asphalt adhesive securing the wool 
to the paper. End joints and sides are sealed 
with an asphalt treated paper with 14-inch 
flanges at both top and bottom, and 1%%-inch 
flanges on both sides for nailing. Reducing 
thickness to three inches provides an air space, 
and makes room for an adequate plaster key. 
Three-inch by 15-inch by 23-inch bats are packed 
five to a.carton, while 2-inch by 15-inch by 48- 
inch bats are packed 12 to the carton, and 2-inch 
by 15-inch by 48-inch are packed eight per car- 
ton. Samples of the new bat will be sent by 
the company to dealers who request them. 


Cab Over Engine Truck Is Introduced 
by Ford Motor Co. 


A cab-over-engine truck featuring greater 
load space, driver comfort with shorter wheel- 
base, easy cab accessibility, conveniently ar- 
ranged controls and openings for oil, water and 
fuel, has been announced by the Ford Motor 
Co., Detroit, Mich. Introduced in response to 
a definite demand for a Ford V-8 unit of this 
type, the new truck is available in 101-inch 
and 134-inch wheelbase. The Ford cab-over- 
engine stake truck on the 101-inch chassis, 
shown here, has the same capacity and sturdy 
construction as the conventional 134-inch wheel- 
base type. Its load length is 106 inches and 
the load width 82 inches. The stakes are 42 
inches high and rest in sockets flush with side 
and rear platform rails. Fuel and oil, as well 





as water, may be replenished without raising 
the hood or opening the engine cover. The 
fuel filler tube extends outside the cab at the 
rear right corner, while the oil filter cap pro- 
trudes through the engine cover inside the cab. 
An oil-proof rubber shield prevents fumes from 
entering the cab. An opening or hand hole is 
provided in the side of the engine cover, above 
the oil level measuring rod, for checking the 
oil level. 


Display Panel Shows Hardware 
of Color 


A unique dealer display panel featuring Dur- 
alin escutcheons and door knobs has been de- 
veloped by the National Brass Co., Grand Rap- 
ids, Mich., manufacturer of builders hardware, 
following the introduction of the company’s col- 
orful line of inside door trims. As shown, the 
display of heavy pressed steel, finished in ivory, 
occupies a window or counter space of but 14 
by 16 inches. The vertical panels contain es- 
cutcheons and knobs representing the eight Dur- 
alin colors and centered on the foreground ped- 
estal is a complete tubular latch set mounted 
on an ivory finished wood block, readily remov- 
able for demonstration. The display enables 
dealers to show the full color line while carry- 
ing only the popular colors of black and ivory, 





selling the other colors as “specials” that are 
ordered from the factory. The display panel is 
offered free to dealers who purchase the hard- 
ware mounted on the panel. A catalog and 
complete merchandising information telling how 
the panel makes the dealer’s display room a 
headquarters for “Hardware of Color,” and 
methods of merchandising which increase the 
sale of paint are offered without obligation on 
request to the company. 


Announces New Fire Smothering 
Foam Nozzle 


The Pyrene Manufacturing Co., 560 Belmont 
Avenue, Newark, N. J., has announced a larger 
size Phomaire Play Pipe which, according to 
the manufacturer, makes fire smothering by 
foam increasingly effective. The new model 
has a capacity of 500 to 750 gallons of foam 
per minute and produces 350 gallons of foam 
from one gallon of Phomaire solution. The 
nozzle converts a water stream into a foam 
stream, using a hose line to which the Phomaire 
system is connected. The mechanical action is 
simple and one person can operate the play pipe. 
Complete information is available from the 
manufacturer. 
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New Idea in the Treatment of 


Interior Insulating Finish 
The accompanying picture shows at the top 
three Kolor-Trim, pre-decorated moldings 
available in a variety of enameled colors to 
harmonize with Nu-Wood interior finish. The 
bottom part of the picture shows rough tex- 





tured, mahogany colored Nu-Wood Wainscot, 
surface hardened for use where walls are sub- 
ject to hard wear. The moldings are available 
in the three patterns (cove, bead and chair 
rail) and are so designed that each pattern 
can serve several purposes. Kolor-Trim allows 
the dealer to furnish the complete interior finish 
job, minimizes fabrication costs and provides, 
through the use of Nu-Wood tile, plank and 
wainscot for walls and ceilings, authentic color 
harmony. Kolor-Trim and Nu-Wood Wainscot 
are new products of the Wood Conversion Co., 
St. Paul, Minn. Complete, illustrated literature 
is available from the manufacturer. 





Features Swing-Over Garage 


Door Hardware 

A carpenter can easily transform a pair of 
swinging garage doors into a one-piece over- 
head door with a set of Coburn No. 500 swing- 
over door hardware. The same hardware can 
also be used on new one-piece doors if individ- 
uality of design is desired. The door is counter- 
balanced by the correct amount of sand in the 
weight box so that there is simplicity and ease 
of operation. No. 500 sets, packed with com- 
plete instructions and detailed working draw- 
ings, may be had to fit doors for openings rang- 
ing from 8 by 8-ft. to 16 by 8-ft. The Coburn 
Trolley Track Co., Holyoke, Mass., manufac- 
tures hardware for sliding, garage, warehouse, 
overhead and automatic fire doors, as well as 
for folding partitions, overhead conveying equip- 
ment and rolling store ladders. Complete de- 
tails on any of its products may be obtained 
from the company. 
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New Automatic Anthracite 
Stoker Is Announced 


With the addition of the Fire-King Anthracite 
Burner, the Sinker-Davis Co., 230 South Mis- 
souri St., Indianapolis, Ind., pioneer stoker 
manufacturer, now offers eighteen models for 
domestic, commercial and industrial firing. The 





Fire-King, made in three sizes, 12, 15 and 18- 
inch retorts, is substantially built and operates 
automatically by room thermostat and standard 


controls. Complete, illustrated information may 
be had from the company. 


Manufacturer to Show New Wood 
Working Machinery 


The American Saw Mill Machinery Co., 
Hackettstown, N. J., will show, among its latest 
developments in saw mill and woodworking 
equipment, the new American heavy duty saw 
mill and the “Tru-Feed” edgers on June 3 and 
4 in the company’s showroom. Miss Betty 
Cooper, Hackettstown, chosen as Miss America 
of 1938, will assist in the demonstrations. The 
saw mill, operated by a 110 H. P. Caterpillar 
diesel engine connected by Texrope multiple 
v-belt drive, will be shown cutting all grades of 
timber from pine to the hardest oak and maple. 
The saw mill and edgers both have many new 
features. Also on display will be all of the 
company’s newest woodworking machinery in- 
cluding a 20-inch and 30-inch band saw, a new 
line of jointers and a 5 H. P. heavy tilting ar- 
bor saw bench. For those unable to visit the 
demonstrations, detailed specifications of the 
equipment will be available direct from the man- 
ufacturer. 
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New Multiple Zone Control for 
Dry Kiln Operation 


A new multiple zone control unit, introduced 
by The Foxboro Co., Foxboro, Mass., auto- 
matically provides even heat and humidity over 
the entire kiln length. Particularly adapted for 
long kilns, the unit allows individual tempera- 
ture control at each end of the kiln by two 


_separate dry bulb systems and a third or wet 


bulb is used for humidity control of the entire 
kiln. All three temperatures are recorded on 
one chart. Complete information about the 
control unit for progressive and fan kilns of 


the reversible type may be obtained from the 


manufacturer. 


Portable, Autographic Register Is 
Profit Safeguard 


The Standard Register Co., Dayton, Ohio, 
manufacturer of continuous business forms, an- 
nounces the Prot-ct-O-Form Model Register, a 
portable, autographic register with locked-in 
copy protection. It provides a continuous audit 





record by automatically filing a “secret” copy 
in a locked compartment. It eliminates record 
loss or alteration and assures an accurate and 
consecutive summary of all transactions and af- 
fords a time-saving method of checking re- 
ceipts. Portable, compact and light-weight (314 
Ibs.) it will hold 125 sets of triplicate forms. 
Complete information may be had from the 
manufacturer. 
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No 
Question 


about the 
SUPERIOR 
QUALITY of 


LONG LEAF 


Yellow Pine 


Never will you have to make ex- 
cuses for Wier Long Leaf. It will 
keep right on making good and giv- 
ing satisfaction, as it always has 
done. Because it’s that kind of lum- 
ber—with strength and stamina 
through and through. For all struc- 
tural uses, sell Wier Long Leaf. Your 
inquiries and orders will receive 
prompt attention. 











NATIONAL ANNUAL 
OF 1888 

The eleventh annual conven- 
tion of the National Associa- 
tion of Lumber Dealers, at 
Davenport, Iowa, has _ been 
heralded as a conspicuous event, 
and the local interest taken was 
large and hospitable. * * * One 
reason why the attendance was 
not larger is that since the 
passage of the Merritt law 
about a year ago, which renders 
boycotting and any business 
methods of a coercive character 
illegal and punishable in the 
State of Illinois, Secretary W. 
C. Wright has been handi- 
capped in the performance of 
his functions. * * * Nothing 
was said regarding the new 
Iowa law which makes con- 
spiracies of pools and trusts, 
because the association has 
nothing to do with making 
prices or restricting product. 
The program included a river 
excursion, an opera house per- 








formance, and tour of the saw- 
mills and the Arsenal at Rock 
Island. * * * J. P. Smith, Fow- 
ler, Ind., was elected president; 
J. N. Cunningham, Norborne, 
Mo., vice president; W. C. 
Wright, .secretary, Noah Pike, 
Chenoa, Ill.; H. O. Seiffert, 
Avoca, Iowa; P. F. Ahrens, 
Staunton, Ill.; J. M. Jackson, 
Marcus, Iowa; H. Meyer, Se- 
dalia, Mo., and A. H. Trego, 
Hoopestown, I11., directors. 
* * * Tn an informal talk as 
to benefits derived from asso- 
ciation membership Mr. South- 
worth enthused somewhat and 
among other felicities which he 
discovered, estimated that it 
was worth going across the 
United States merely to see 
Mr. Pike eat. That gentleman 


himself admitted that, although 
instructed in his youth never 
to leave anything on his plate 
he had now established a rule 
of leaving nothing on the table. 
* * * The irrepressible Mr. Pike 
declined nomination for the 





presidency but promised to do 
yeoman service in the ranks. 
* * @ 


Twenty log trains are now 
running on. the Mackinaw divi- 
sion of the Michigan Central 
north of Bay City. 


The Tremont House, Chicago, 
on the day of the sash and door 
meeting is a rendezvous of no 
small pretensions. Lumbermen, 
glassmen, and representatives 
of other associated lines take 
advantage of the gathering of 
sash and door men to effect 
sales or negotiations. This 
week the usual sprinkling of 
mill men was noticeable and 
various deals in lumber were 
subject of discussion. A Wau- 
sau, Wis., man stated that he 
had made sales of lumber in 
large blocks at 50 cents more 
for green than he had got for 
dry last fall, and that he had 
got $24 for shop, common and 
better. 


WIER LONG LEAF LUMBER (0 





HOUSTON, TEXAS. 


Mills: Wiergate 


Appalachian 


HARDWOODS 


Lumber of distinguished 
beauty and serviceabilty 


We specialize in Oak and Poplar. 


Soft-textured high-quality Appal- 
achian lumber, well-manufactured. 
Careful attention to inquiries and 
orders, Let us hear from you. 


WILDERNESS 
LUMBER CO. 


NALLEN, W. VA. 





Ask Your Wholesaler 
for “ALGER” BRAND 
LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 








CHANGE YOUR SAWS TO 
THE GENUINE SIMONDS 


B or. tegen cut MORE and 
lumber, bits last twice as long, never tose a 
bit or Pc My Saw back sec nd day 


J. H. MINER SAW MF'G. CO., Meridian, Miss. 


You wi 

















NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


Wasurneron, D. C., May 14.—Following is the National Lumber Manufacturers Association’s report for two weeks ended May 7, for 18 weeks 
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ended that date, covering mills whose statistics for both 1938 and 1937 are available, and percentage comparison with statistics of identical mills for 


the corresponding period of 1937: 














Av. No. Production Percent Shipments Percent Orders Percent 
TWO WEEKS: Mills 1938 of 1937 1938 of 1937 1938 of 1937 
Softwoods: id 
ree 125 56,569,000 79 58,389,000 88 56,731,000 88 
re a as on wo gah Kos aekeae nd eae eenbs 143 145,792,000 63 163,262,000 64 157,364,000 63 
EE ire ong we €os us be 6 ob e edle Cb wwe 120 106,010,000 70 110,027,000 70 122,166,000 75 
California Redwood .................ccceceee 13 13,341,000 69 22,245,000 108 12,780,000 69 
ee ee 8 4,240,000 74 5,891,000 98 3,657,000 76 
Te a ode 2 6.64 Kh 6% 66 oe eRE RECS Oe 10 2,149,000 37 2,671,000 46 2,382,000 52 
Northern Hemlock ............... ccc cceeeces 18 1,529,000 34 2,534,000 58 2,529,000 6F 
Total Softwoods ...............0.0cceceeee 437 329,630,000 67 36F,019,000 71 357,609,000 zt 
Hardwoods: 
Southern Hardwoods ...............20000008: +80 6,405,000 * 9,462,000 * 9,504,000 * 
WHOPCNOTD FEBTOWOOGES 2... ccc ccc ccc cccecnee 18 5,784,000 115 2,813,000 63 2,341,000 82 
one pace Bice Manner ic ste i 
Pt PE, ccncaaeenteoeeskeueweeaeee 98 12,189,000 12,275,000 i 11,845,000 és 
SE POS wwe eng nee cae hs CABO OR eee « 17 341,819,000 377,294,000 ei 369,454,000 — 
EIGHTEEN WEEKS 
Softwoods: . 
PE i ccceeceensinnerepceeseeeseeedes 132 538,588,000 2 540,368,000 82 536,876,000 87 
a. cit nan wemwa ecmeneeewnEd wees 143 1,315,176,000 75 1,386.473,000 73 1,386,464,000 73 
teenies isa a ea ab 0 6m wow eh 6 dere 123 635,635,000 66 969,575,000 73 994,243,000 76 
California Redwood ....... ccc ccccccccccecs 13 101,876,000 63 115,732,000 69 121,145,000 7 
Southern Cypress ..............cccceeeceecee 8 39,223,030 79 38,470,000 73 29,705,000 64 
dag nce enh deee serseeveweeeeoe 10 13,597,000 79 27,909,000 51 29,339,000 59 
Northern Hemlock ......ccccccccctcccccccees 18 22,740,000 44 18,464,000 48 22,484,000 63 
Total Softwoods ................ceceeceeee 447 2,666,835,000 73 3,096,991,000 “74 3,120,256,000 75 
Hardwoods: 
Southern Hardwoods .................00ce0e: 783 90,557,000 * 89,173.000 * 91,937,000 * 
Northern Hardwoods ...............cc0ceeeeee 18 69,460,000 94 24,378,000 42 22,620,000 45 
Total Hardwoods ..................eee00ee 101 160,017,000 sore 113,551,000 a 114,557,000 ’ 
nT wLiadreceenen bea ecckeCes 26% sak 530 2,826,852,000 3,210,542,000 3,234,813,000 


tUnits of Production. 


*No report for last year. 





West Coast Review 


{Special radiogram to AMERICAN LUMBERMAN] 


SEATTLE, WasH., May 18—The 151 West 
Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the 
two weeks ended May 14, reported: 
Production 150,918,000 


Shipments 152,136,000 
Orders 159,148,090 


A group of 143 mills, whose production re- 
ports for 1938 to date are complete, reported 
as follows: 

Averape weekly-cut for nineteen weeks: 


0.81% over production 
5.45% over production 


eh oh ee ree 99,261,000 

a Peery ae oe ee 73,282,000 
Average cut for two weeks ended 

DE Sug iaedasiucretakes ta pened 74,293,000 


A group of 151 mills, whose production for 
the two weeks ended May 14 was 150,918,000 
feet, reported distribution as follows: 





Unfilled 
Shipments Orders Orders 
Rail . 62,194,000 65,140,000 75,873,300 
Domestic 
cargo... 51,788,000 58,171,000 127,593,000 
Export ... 20,229,300 17,912,000 58,573,000 
Local ..... 17,925,000 SE 8. kee cwen 
152,136,000 159,148,000 262,039,000 


A group of 143 identical mills, whose reports 
of production, shipments and orders are com- 


plete for 1937 and 1938 to date, reported as 
follows: 

Aver. for 2 

wks. ended Aver. for 19 wks. ended 


May 14, May 14, May 15, 
1938 1938 1937 
Production 74,293,900 73,282,000 99,261,000 
Shipments 74,817,000 76,866,000 106,577,000 
Orders 78,179,000 76,626,000 105,524,900 





Western Pine Summary 


PorTLAND, Ore., May 14.—The Western Pine 
Association reports as follows on operations of 
identical Inland Empire and California mills 
during the two weeks ended May 7: 

Report of an average of 121 mills: 

Total for 2 Weeks ended 


May 7, 1938 May 8, 1937 

Production ..... 106.010.000 162,292,090 

Shipments ..... 110,027,000 157,273.000 

Orders received. 122,166,000 161,858,000 
Report of an average of 123 mills: 

May 7. 1938 May 8, 1937 

Tnfilled orders... 150,370,000 322.152.000 


Gross stocks..... 1,546,802,000 1,272,591,000 
Reports of 123 identical mills: 
-——Total for Year———, 
1938 1937 


Production ...... 637,075,000 969,829,000 
Shivoments ....... 966,804,000 1,321,703.000 
eee 995,864,000 1,298,459,000 





Relation of Unfilled Orders to Stocks 


WasurncTon, D. C., May 16.—Following is statement for eight groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on May 7: 





No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 19328 1937 1938 1937 
EF Pe 118 50,577,000 77,588,000 499,852,000 390,313,000 
a ir Gi laces us el eather e 143 259,124,000 769,495,000 944,022,000 983,106,000 
Tn aot co ca cece oe 123 150,370,000 322,152,000 1,546,862,000 1,272,591,000 
California Redwood ............. 13 32,600,000 74,755,000 296,889,000 267,025,000 
Southern Cvpress ............... 8 3,705,000 6,914,000 163,060,000 149,407,000 
ASS eee 10 5,697,000 7,592,000 150,954,000 105,327,000 
Northern Hemlock® ............. 11 8,362,000 5,379,000 119,922,000 100,516,000 

Total Softwoods wun awe eae 426 510,435,000 1,263,875,000 3,721,501,000 3,268,285,000 
Hardwoods— 
Northern Hardwoods® ........... 15 14,887,000 16,583,000 156,404,000 102,009,000 
Floorting— 
ES i ay a 75 33,642,000 39,699,000 84,824,000 59,533,000 


*Unfilled orders reported by 11 and 15 mills respectively; stocks by 18 mills. 


Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 
New Orteans, La., May 18.—Following is a 
summary of reports from southern pine mills 
for the weeks ended May 14: 


Average weekly number of mills, 132; 
Units,7 103 





Total for 

Two Weeks 
Three-year average production*... 63,502,000 
MORE BEOGGSTION 2c ccc cet vrestees 57,525,000 
I ae iets cg 4G ete ar @ anelincde 51,160,000 
eee re ee 50,211,000 


Number of mills, 135; Units,7 103 
On May 14, 1938 
Unfilled orders 


ee eT 52,842,000 
eo EE cee 480,476,000 


*October, 1934, to October, 1937. 
TUnit is 308,000 feet of “3-year average” 
production. 





Credits and Collections 


(Continued from Page 34) 


not be sold or transferred until judgments 
against him are settled. If he comes into an 
inheritance through the death of a relative, the 
judgment will be paid. 

We bear all the costs of collection ourselves. 
We never add anything to the bill for expenses, 
so when a man is forced to pay, he pays only 
the bill which he knows in his own heart he 
should have paid in the first place. He holds 
no resentment for having been made to live up 
to his obligations. And he frequently con:es 
back to spend his cash with us, for such a man 
will always owe bills to firms that allow him 
to be lax in his payments, and he will hesitate 
to go back and face a dealer to whom he is in 
debt. If he must pay cash for his purchases 
he will prefer to buy from the dealer to whom 
he owes nothing. 


New Company Starts All- 
Electric Redwood Mill 


San Francisco, Cauir., May 14.—A report 
from Ukiah states that the mill of the newly 
formed Rockport Redwood Co. went into opera- 
tion during the first week in May. The mill, 
which was built in 1926 by the Finkbine Guild 
Lumber Co., is all-electric, and has a capacity 
of 50,000 feet a day. Plans call for two shifts 
and about 300 men. 
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A New and Surprisin 


TO YOUR PROBLEM OF DAMPNESS IN 


Architects and engineers have long looked for an 
answer to your problem of dampness in walls. In 
many cases, peeling paint and wallpaper, stained, 
spotted walls, rotted, warped framing and the loss of 
insulating effectiveness have been traced to this cause. 


NOW your problem is solved by Insulite Overlapping 
Paper Backed Fiberock Batts. When used in walls 
the water-proofed paper on the face of each batt 
automatically overlaps to form a continuous covering 
which protects against the passage of moisture. 


AGAIN INSULITE LEADS 


with the answer to a real consumer need! 


ECONOMICAL — With Insulite Overlapping Paper 


Backed Fiberock Batts the insulation and protective 
covering are applied with one operation. 


FIREPROOF —The Rock Wool insulation that 


forms Insulite Overlapping Paper Backed Batts 
is fireproof. 


EFFICIENT —The high insulation value of Insulite 


Overlapping Paper Backed Batts assures year around 
comfort and low heating costs — and because they 
are protected against vapor they retain their efficiency! 


For Information About These Amazing New 
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‘| PAPER BACKED BATTS 
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AND OTHER INSULITE MODERN BUILD'NG MATERIALS, 
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THE INSULITE COMPANY - - MINNEAPOLIS, MINNESOTA 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., May 16.—At a meeting of 
the Associated Contractors of Massachusetts 
held last week at the Copley-Plaza, a field 
engineer of the Associated General Contrac- 
tors of America made the significant announce- 
ment that several huge private housing proj- 
ects, to cost $1,000,000 or more, had already 
reached the stage that promised early release 
of the news details. He stated that definite 
information had been withheld to obviate the 
possibility of complications in securing options 
and titles to the areas selected for development. 
Available suitable areas are well beyond the 
five-mile limit from Boston City Hall. As a 
rule, they are large estates or truck farms lo- 
cated five to twenty miles from the big city 
that eventually must surrender to the expan- 
sion programs of home builders. Noted in 
this column two weeks ago was the project for 
the erection of 194 homes in the Lake Street 
section of Arlington, six miles west of Boston, 
where a former truck farm is now being land- 
scaped and made ready for construction work. 
Today it is learned that two similar projects 
are to blot out two large farm areas lying on 
either side of the road from Arlington to 
Winchester. It is possible that these three 
projects are included in the list announced at 
the contractors dinner at the Copley-Plaza. It 
is also rumored that the Arlmont project for 
420 new homes near the new Concord turn- 
pike is to be revived. Part of this area is in 


Arlington, and the balance in the town of: 


Belmont. Construction was halted after some 
thirty houses had been completed. It is re- 
ported that the project has been reorganized 
and refinanced and that construction will soon 
be resumed. 


Canadian Shingles Stored on Track at 
Border 


As is generally known in the shingle trade, 
the quota of 916,246 squares of red cedar 
shingles permitted to enter this country duty 
free from British Columbia. in the six month 
period ending July 1, was entirely’ exhausted on 
April 26. From that date to July 1 no shipments 
may cross the line. This situation is embarras- 
sing alike to the manufacturers and to the 
Canadian railroads. The latter have met the 
problem generously. Many sidings from 
Coast to Coast are filled with idle box cars, 
and they have suggested that shippers may load 
these cars for American destinations, to be held 
at points along the border nearest the delivery 
point, ready for a quick dash to the consignee 
after July 1. There will be no storage charge 
for use of the cars. It is reported that hun- 
dreds of carloads have already reached the bor- 
der crossings through Ontario, Quebec and 
New Brunswick. There are said to be thirty 
carloads on sidings at Windsor, Ont., opposite 
Detroit. As recently as May 13, wholesale dis- 
tributors of western cedar siding were advised 
of an advance of $2 per thousand feet in mill 
prices, for the short 4-foot lengths. This 
brings prices to dealers at New England rate 
points to: 6 inch by 4 foot clears, $24; A 
grade, $21, and B grade, $18. This stock is 
used in place of the old standard New England 
rift grain clapboards of pine or spruce that 
still sell in a limited way—6 inch by 4 foot 
at $100 per thousand pieces, bundled. 


Retail Drivers Strike for Increase 


Eight or ten of the retail yards in metropoli- 
tan Boston have, during the past week, been 
embarrassed in making deliveries of lumber by 
a strike of their chauffeurs, following the usual 
May 1 demands for wage adjustments. There 
has been no outward show of violence and no 
casualties, though in one or two cases: drivers 
of loaded trucks have been stopped, relieved of 
their ignition keys and compelled to return to 
the home yard on foot. The National Labor 


Relations Board would not handle the case, and 
at a meeting of the dealers on Friday it was 
agreed that the points in dispute be submitted 
to the State board of arbitration. It will take 
this course if the union leaders agree. Other- 
wise lumber deliveries will be resumed at all 
yards today. Under last year’s contract, which 
expired May 1, the tallymen had been paid 70 
cents an hour, and the chauffeurs, 65 cents. It 
is understood that the latter group feel that 
their work is as arduous and expert as that 
of the tallymen, and must be compensated for 
accordingly. 


WEST COAST FIR AND HEMLOCK—It is 
significant as to the trend of buying and con- 
sumption of lumber, to note that total deliv- 
eries at Boston from the West Coast by wa- 
ter through the first half of May tallied ex- 
actly 806,065 feet, and compare with receipts 
in the full month of May, 1937, of 10,087,128 
feet. Several additional lots are listed to ar- 
rive during the last week in the month, but 
the total will not approximate that of one 
year ago. The average in May in the pre- 
vious nine years was 10,392,593 feet. The 
dealers are buying more freely at the distri- 
bution yards, but are rarely placing round- 
lot orders for direct shipment from the mills. 











UNDER UNCLE SAM'S SPONSORSHIP 
RE-LapLoymMENT 7 

















Seibel in The Riehmond Times-Dispatch 








The discount range for lots of small fir di- 
mension in storage at the terminals, runs 
from $8 to as high as $9 from page 16 of the 
West Coast manual. Wholesale distribution 
yards here have normal stocks, and their dis- 
counts to dealers are more liberal by a full 
dollar than those of one month ago. For 
small dimension fir, 2-, 3- and 4-inch, 20 feet 
and shorter, the discount is $7, with the 
longer lengths at $5 off. Dealers are picking 
larger, 20 feet and shorter, at $6 off, with the 
longer length at $5 off. Dealers are picking 
up spot boards as needed, fir and/or hemlock, 
the No. 2, 8- and 10-inch, at $27.25, and No. 3, 
6-, 8- and 10-inch, at close to $24, with that 
British Columbia mixture—50/50 of ones and 
twos—as low as $25@25.50. The intercoastal 
freight rate continues at $14. 


EASTERN SPRUCE — Manufacturers are 
resisting all attempts at further price con- 
cessions, as they insist there is no profit in 
sales at present levels. Most of the summer 
mills are now in operation and all mills are 
urged to curtail output until demand ex- 
pands. Most sales of the small scantling sizes, 
2x3- and 4-inch, are at $30@32, with the 8- 
inch dimension at $34@36, the 10-inch at $37 
@38, and the 12-inch at- $39@40, delivered at 
Boston rate points. The random sizes are $1 
@2 lower. Dry and dressed random boards 
1x5-inch and up usually are held at $31@32, 
though an occasional small mill offering goes 
as low as $30. For the 6- and 7-inch stock 
widths, there is a good demand, and the dry 
lots are not in excess supply and sell at a 
range of $33@35, delivered. Provincial mills 
are pressing for an outlet in New England. 
pending improvement in the English demand 
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for 3x9- and 11-inch deals; overseas buying 
has been disappointingly slow in getting 
started. 

LATH AND SHINGLES—Spruce lath con- 
tinue to move in small lots at $4@4.25 for the 
1%-inch, and $4.25@4.50 for the 15-inch. 
Most orders are for part carloads for 
shipment with long lumber or shingles. 
Eastern white cedar shingles are active and 
steady in price at $4.25 for extras; $3.85 for 
clears, and $3.25 for 2nd clears. West Coast 
red cedars are being bought freely for car- 
load shipments—all rail—despite the em- 
bargo against moving British Columbia lots 
over the line. The quota allowed for the first 
six months of the current year was 916,246 
squares, and shipments reached that figure 
on April 26. It is reported that scores of 
carloads have been stopped at the border, and 
may not be able to proceed before July 1. 
Washington mills quote carload deliveries at 
New England points at: 18-inch Perfections, 
$4.80; 16-inch XXXXX No. 1 at $4.22@4.27; 
No. 2, $3.72, and No. 3, $3.22@3.27. For a 
period of several weeks, the Nos. 2 and 3 
grades of 16-inch have been sold well ahead 
of production, and are firmly held as to 
price. From Boston storage, waterborne lots 
are held at $4.85 for Perfections; $4.35 for 
16-inch XXXXX No. 1; $3.30 for No. 2, and 
$3.15 for No. 3. These prices are for kiln 
dried lots. Air dried lots, if available, are 5 
cents lower. 


EASTERN HARDWOODS — Producers are 
dealing with a highly competitive price mar- 
ket, as orders and inquiries are far below 
normal. Some mills are working on season 
contracts with the woodworkers and furni- 
ture factories, and are able to move a cur- 
tailed production to these consumers, but are 
quoting on very few new inquiries. Asking 
prices for FAS inch birch or maple are usu- 
ally $83@85, but these are being sharply 
shaded. The 2-inch birch is quoted at $85@ 
90, while the asking price for 2-inch maple is 
$100, with the common and select grade at 
$67@70. There have been sales of 2-inch 
short cross-cut maple to the heel shops at 
around $82, but the volume is disappoint- 
ingly low. 

PINE BOXBOARDS—The stock sheet show- 
ing sawed lumber on hand at the mills on 
April 1 caused real concern among the man- 
ufacturers, for there was an excess supply, 
particularly of round edge, and the mills 
were Officially cautioned to reduce output 
through the summer months. Sales are upon 
a highly competitive basis, with price rang- 
ing from as low as $12 to as high as $16 
f. o. b. the mill yard. Inch square edge is 
somewhat firmer, with the No. 4 common, 4- 
to 10-inch, priced at $21@28. 


Personal Notes of New Englanders 


William Culkin, in charge of the Seattle of- 
fice of the Blanchard Lumber Co., of Boston, 
literally made a flying visit to the Boston of- 
fice on May 5-6 and 7, for the trip in both 
directions was made by air. 

O. B. Hayes, of the Richmond Cedar Works, 
Norfolk, Va., was a Boston visitor on May 9, 
on one of his quarterly trips through New Eng- 
land. He is planning to attend the wholesale 
convention at Atlantic City later in the month. 

Announcement comes from the office of God- 
frey Lumber Co., 216 Tremont Street, Boston, 
that Robert W. Nauss is to represent that 
company in sales to the yards of specialties, 
such. as patent shingles, Celotex, Sheetrock in- 
sulating material, etc. Mr. Nauss is a son of 
Loren Nauss, of L. B. Nauss & Sons, retail 
dealers, Gloucester, Mass., is about 35- years 
old, and a graduate of University of Pennsyl- 
vania, Class of 1927. For a time after gradua- 
tion he followed the sea, but more recently had 
been attached to the selling staff of the Downes 
George E. Fisher, president and 
manager of Godfrey Lumber Co., is at his home 
in Newton convalescing, from a period in a 
hospital with shock. 

Galen A. Parker, treasurer of Parker & 
Page Co., wholesale and retail hardwoods, First 
Street, East Cambridge, celebrated his 91st 
birthday on May 10 at-his home in Reading, 
in which town he was born. He has been 
dined and decorated by the Boston & Maine 
Railroad as its outstanding commuter, with a 
record of having made the round trip between 
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Reading and Boston practically every business 
day for the past 73 years. At the age of 18 
he secured employment with a veneer com- 
pany in Boston, and six years later was taken 
into partnership with the late John Buffum. 
This association lasted eleven years, when the 
present Parker & Page Co. was formed. Mr. 
Parker continues at his desk in East Cambridge 


daily. 
NEW YORK, N. Y. 


A prominent retail dealer, with yards located 
fifteen and thirty miles south of Manhattan, 
summed up the current demand for home build- 
ing lumber in a manner which seems to reflect 
very Closely the general trend of the market. 
He said: “We have moved more lumber thus 
far in May than in any two weeks period thus 
far this year. But the volume is by no means 
what it should be. Orders that include the 
lumber requirements for new homes are well 
below the volume reached one year ago at 
this time, but we hope for and expect a de- 
cided improvement during the latter half of 
the year. It is the cost factor, or failure 
to stabilize costs both for our materials and 
building labor, that is prolonging the—so- 
called—buyers’ strike that started in July of 
last year. There is no lack of funds, and 
the one thing needed to speed up the build- 
ing program is assurance to the owner or 
investor that if he goes ahead with his 
project the market value of the completed 
building will at least approximate its cost. 
Those who are planning for private homes 
are beginning to show more courage, for we 
are figuring some nice schedules that will 
call for lumber later in the year. Large- 
scale promoters, however, are watching 
things closely, but they seem to be content 
to try the market with a group of ten houses 
where they had planned to develop a large 
tract and to erect fifty to several hundred 
dwellings.” 

Every producing section of.the country is 
pressing for an outlet for surplus holdings, 
with the result that actual sale prices to the 
dealers favor the buyer. Most yards in this 
metropolitan area are carrying normal 
stocks, bought at favorable prices. This ap- 
plies particularly to the southern pines and 
to hardwood flooring, also to the western 
pines. Pressure to move surplus wholesale 
stocks of West Coast fir and hemlock has 
sent quite a lot of this stock to the dealer 
yards, while receipts by water thus far in 
May have been light, with very few lots 
added to unsold stocks at the terminals. 
Local wholesale offices have booked very few 
orders for direct mill shipment. Dealers have 
been able to pick up lots of small dimension 
as needed at the local terminals, at discounts 
from page 16 of the West Coast list ranging 
from $8.50@10, while the wholesale distribu- 
tion yards are holding the discount for these 
sizes at $7@7.50, with the larger sizes and 
longer lengths dropping to $5.50@6. The sup- 
ply of boards in wholesale hands is low both 
at the docks and yards, with the No. 2 grade 
usually held at $27@27.50, and the No. 3 at 
$23@24. Receipts by water through May and 
June will continue light. Distributors are 
concerned by advices from the West Coast 
as to labor unrest along the waterfront, par- 
ticularly at Tacoma and Seattle. 

Sales of eastern spruce to the local yards 
Fave been in small volume, and_ confined 
chiefly to the small dimension sizes in car- 
load lots. For 2x8- and 4-inch dimension, 
16-foot and shorter, most sales are at $31.50@ 
33.50, delivered at Harlem River rate points, 
and up to $40@42 for the 10- and 12-inch. 
Spruce boards, 5 inches and up, dressed, are 
quoted at $32@33.50. There is an ample sup- 
Ply of dry boards available with which to 
meet a current demand that is far from 
active. Spot stocks of spruce lath are ample, 
and are being moved from local storage at 
prices ranging from $4.75 for large blocks, 
to $5.50 for the less desirable orders. 

The extensive retail lumber plant of the 
Clayton Lumber Co., at South River, New 
Jersey, was fire swept on May 7 with a loss 
estimated at $150,000. The principal owner 
is N. W. Clayton. 

Secretary Sid Darling, of the National- 
American Wholesale Lumber Association, re- 
turned Friday from the two-day convention 
in Washington of the National Retail Lum- 
ber Dealers’ Association. With President 





Amemcanfiumberman 


Coulbourn, of Philadelphia, they attended on 
Wednesday a conference with a committee 
of manufacturers to consider plans for im- 
proving trade relations, and developing a 
more orderly and more economic system of 
distribution. Secretary Darling advises that 
this subject is to be vigorously handled at 
his forty-sixth annual convention at Atlantic 
City on May 25 and 26. 


Baltimore, Md. 


NORTH CAROLINA PINE—Demand still 
halts, and competition continues very keen. 
Stocks are not excessive, and there has been 
a tendency of late to shift holdings from the 
city wharves to private lots as a means of 
saving wharfage. 

GEORGIA PINE—Demand for longleaf is 
draggy. Available supplies are not exces- 
sive. 

CYPRESS—Demand is inactive, buyers 
placing orders only as lumber is actually 
wanted. Assortments are not large. 
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WESTERN WoOODS—Some distributors of 
fir, spruce, ponderosa pine and other woods 
are fairly busy, while others find trade slow. 


HARDWOODS—Furniture factories call for 
stocks on a-very modest scale only. All 
buyers are disposed to hold down to their 
immediate needs. Overseas importers have 
learned that they get just about what they 
pay for, and must revise their ideas of prices 
if they would be sure of getting prime stocks. 


Buffalo, N. Y. 


The lumber trade has shown a little im- 
provement lately, although it is not as active 
as sometimes at this season. The erection 
of new homes, especially in the suburbs of 
the cities, has given increased impetus to the 
buying of lumber, and a good many projects 
are expected to develop later in the year. 
Retail stocks have become considerably de- 
pleted. Industrial buying is smaller than 
usual, because of the curtailment of produc- 
tion by plants in numerous lines. Lumber 














nthe 
. Ss 


The modern trend in veneer drying 
is to avoid high temperatures and to 
season the stock under drying con- 
ditions approximating ideal air-drying 
weather. 

Low-temperature seasoning with con- 
trolled. humidity and-.fast, reversible 
air circulation are features of the 
Moore Cross - Circulation Veneer 
Dryer which are important factors in 
producing high quality veneer stock. 


The Moore Cross-Circulation Veneer 
Dryer has an unusually low handling 





DRY YOUR VENEER STOCK FLAT 
WITHOUT DEGRADE IN MOORE 
CrROSS- CIRCULATION 





Modern Moore Cross-Circulation Veneer Dryers at the plant of 
The Kentucky Company, Columbia, Miss. 


FAST, UNIFORM CIRCULATION RETAINS THE 
LiFE AND ELASTICITY OF VENEER STOCK 


DRYERS 


ee 





cost per thousand-feet of veneer, for 
the crew works only while the lathe is 
operating—during the daytime. The 
dryer operates automatically over 
night. 

Our representative will be glad to 
call and give you complete details of 
this modern drying system. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 
NORTH PORTLAND, ORE. 
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prices are unsettled, and in some items de- 
clines have taken place lately. 


HARDWOODS—The market remains quiet, 
with sales at most wholesale yards running 
much below comparative periods of last year. 
The furniture factories are not buying liber- 
ally, though in some cases plants have in- 
creased their purchases, due to a fairly large 
amount of business on hand. Hardwood 
prices are unsettled, and reductions in some 
items have taken place recently. 


WESTERN PINES—Prices in some woods 
show a declining tendency. Sugar pine selects 
have dropped $1 to $2 in the past week or 
two, while shop lumber is unchanged. Pon- 
derosa pine prices are unchanged from recent 
quotations. Idaho pine prices are lower 
throughout the list, the declines amounting 
all the way from $1 to $4.75. Retail pur- 
chases are mostly for immediate needs. 

NORTHERN PINE—The market is quiet 
and unsettled, with competition of other 
woods being keenly felt. Industrial concerns 
are not buying ahead in the majority of in- 
stances, as their activity has been curtailed. 


Norfolk, Va. 


NORTH CAROLINA PINE—A slight better- 
ment in demand was noted during. the first 
two weeks of May, as the result of an in- 
crease in building operations in this section. 
B&better grade, particularly in stock widths, 
rough and dressed, is moving in large vol- 
ume. A great deal more 10- and 12-inch 
widths could be sold, in both air dried and 
kiln dried lumber, in B&better and No. 1 
common grades, but all mills limit the quan- 
tity of these widths in any one car or truck, 
so that they will move other widths. There 
is a good demand for air dried clear boards, 
but although good air dried stock is very 
scarce, it is difficult to secure asked prices. 
Rough box boards, edge or stock widths, are 
moving slowly. Yards buy very litle rough 
stock box, even though small-mill stock con- 
tains a good percentage of “pickings.” The 
box makers are finding business just a little 
bit better, but are reducing their inventories 
and are not likely to be in the market before 
June 1. Demand for sub-flooring, 4-inch 
roofers or D4S stock, has been good. Demand 
for roofers has been much better, and re- 
cently the Georgia roofer mills increased 
their price on air dried roofers f. o. b. cars 
Georgia Main Line rate, to $12 for 6-inch, 
$12.50 for 8- and 10-inch, and $13.50 for 
12-inch. There has been absolutely no in- 
crease in output of pine. 











Memphis, Tenn. 


SOUTHERN HARDWOODS — Demand has 
gained no momentum, and prices are static. 
Hardwood manufacturers, however, have 
found a gleam of hope in new FHA home 
financing. Production still continues at a 
low level, being around 25 percent of normal. 
Orders are around 34 percent, with shipments 
slightly under new orders. Overseas buying 
has not yet come into the market in sub- 
stantial volume. New hardwood flooring 
business is showing a considerable increase, 
although flooring manufacturers are buying 
little flooring oak, and that at low prices. 
Quotations on flooring have changed but 
little. Figures available here show that mills 
having a normal 50-hour week production of 
16,600,000 feet, turned out 6,372,000 feet, sold 
6,831,000 feet, and shipped 5,585,000 feet. 


Birmingham, Ala. 


SOUTHERN PINE—Bad weather has de- 
layed production. Small mills are out of the 
picture for at least 90 days. Demand centers 
largely on lower grades. Railroad and in- 
dustrial buying is hand to mouth. Prices 
continue weak. Dimension under 8 inches 
wide and under 16-foot, rough or dressed, 
holds to April levels in most cases, but 2x10- 
and 2x12-inch No. 2 common S4S is down to 
$16@17, mill. All items of No. 1 common 
flooring, siding and ceiling are about $2 off 
to $33. The mills in most cases have had 
to absorb the rail rate advance. 


HARDWOOD FLOORING, except No. 1 com- 
mon grades, has declined $5 within the past 
three weeks, and many mills are on a 
“trading” basis. Demand has been fair, and 
on the increase. 
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Market News from Amleri 


. e 
San Francisco, Calif. 

BUILDING—tThe total value of all building 
construction authorized in San Francisco 
during April was $2,319,280, compared with 
$2,167,791 in March, and $1,972,372 in April, 
1937, according to figures of the city’s Cen- 
tral Permit Bureau. The value of residential 
building authorized during April totaled 
$839,125 for frame structures, compared with 
the March ten-year high of $1,252,390, and 
$1,137,190 for April, 1937. During the first 
four months of 1938, authorized building con- 
struction totaled $6,848,874, compared with 
$6,509,242 for the same period in 1937. 


LUMBER CHARTERS—April witnessed a 
continuation of the recession in the Pacific 
Coast freight and charter market, according 
to current report of General Steamship Corp. 
Further softening was experienced in the 
general rate structure, due to preponderance 
of tonnage offering and lack of cargo avail- 
able. A number of vessels were reported as 
fixed for time charters for short round- 
voyages and one-way trips, the majority of 
which were taken by Japanese operators to 
accommodate lumber imports authorized for 
Japan. Rates for time-charter hire have 
steadily declined. Foreign dieselships are 
still obtainable at rates in the neighborhood 
of 4 shillings 6 pence for 12 months or longer. 
During April, 18 vessels were fixed for lum- 
ber cargo, compared with 26 in March, and 
31 in April, 1937. Of the April fixtures, 15 
were from British Columbia ports, one from 
North Pacific ports, and two from Coos 
Bay/Columbia River. Destinations were the 
United Kingdom, Continent, Japan, China, 
Australia and New Brunswick. Reports have 
it that 34,000,000 feet of lumber and logs, the 
importation of which was authorized by the 
Japanese Department of Commerce, has all 
been booked at the approximate rates of 
$12.50 on squares, $14.50 on bolts, $12.00 on 
sleepers and $16.50 on logs. It is now rumored 
that Japan is contemplating issuing import 
permits for further 55,000,000 feet for June- 
July-August shipment, all destined Japan. 
One fixture was announced at an undisclosed 
rate of freight from U. S. West Coast to 
Taku-Bar and Shanghai for prompt loading. 
No full cargoes have been reported as booked 
for United Kingdom/Continent, although 
some vessels fixed on f.i.o. lumpsum basis 
will take lumber as part of their cargo. 
Freight rates are said to be in the neigh- 
borhood of 50 and 55 shillings. Australian 
trade continued to be depressed, due to heavy 
stocks on hand in Australia. Only two or 


three vessels have been fixed on lumpsum 
basis, that will probably work out in the 
neighborhood of $10 per thousand feet. A 
ship was reported as fixed to load from 
British Columbia to South Africa for May- 
June at an undisclosed lumpsum. No further 
orders are heard for future positions. No 
full cargoes were reported as fixed in the 
intercoastal trade, and regular lines engaged 
in the trade have been forced to lay up ton- 
nage for lack of lumber cargo. Liners are 
still maintaining $14 minimum rates. 


LUMBER RECEIPTS—Lumber receipts at 
San Francisco from interior points totaled 
9,620,000 feet in April, 1938, compared with 
2,760,000 feet in March. 

CALIFORNIA PINES—The Ponderosa mar- 
ket continues in the doldrums and _ with 
further price softening. In competition for 
what business there is, mills are said to be 
quoting considerably below price lists. Buy- 
ers seem to be holding back for further con- 
cessions. Some pick-up in export has been 
noted for South Africa and United Kingdom. 
Forty-four shook mills in the Pacific division 
reported 39,873,000 feet of shook shipped dur- 
ing March, 1938, compared with 44,433,000 
feet shipped in March, 1937. The sugar pine 
situation is reported about the same as the 
Ponderosa. 

REDWOOD—Although not up to what it 
should be, business continues to be of fair 
proportions, with prices remaining firm. A 
more optimistic feeling is nuted than in case 
of the other woods. 


DOUGLAS FIR—The local market is ex- 
ceedingly dull, with prices generally soft. 
Cargo business has been so slow that the 
newly organized Pacific Lumber Carriers’ As- 
sociation recommended the laying up of some 
of its members’ tonnage. 


Tacoma, Wash. 


WEST COAST WOODS—The truce that on 
Friday (May 13) permitted reopening of the 
Port of Tacoma, following a period of nearly 
two deeks during which no water movement 
of cargoes was permited, was hailed by lum- 
bermen here as practically the only ray of 
sunshine piercing a gloomy market outlook. 
The waterfront closure caused the last fort- 
night to be one of the dullest periods the 
lumber industry has known here in many 
months. Although normally this is one of 
the busiest times of year, in the lumber 
market, practically all mills in this district 
are either down entirely or are working on 





Florida Plant Installs Modern Veneer Dryer 


_—_— 


Moore cross-circulation veneer dryer recently completed at the Neal Lumber & Manufacturing Co., 








plant, Blountstown, Fla. The new dryer, 22 ft. wide and 130 ft. long, has a daily capacity of 25,000 ft. 
and replaces two 100-ft. external blower type dryers. The kiln building is of wood construction with 
concrete foundations, and the latest type automatic instruments have been installed to control tem- 
perature, humidity and ventilation. Maximum radiation is obtained through the use of Moore-fin pipe 
and rapid circulation results in quick drying without sacrificing quality of drying or elasticity of stock 





drasti 
situat 
Grays 
south 
centel 
busin 
to fill 
been 

takin; 
bor hb 
receiv 
cate 

indus 
bette! 
They 
some 
west 

promi 
and | 
Japan 
tion < 
lumbe 
but | 
a low 
the C 


WE 
River 
Order 
declir 
week 
deale: 
ting ' 
new 

IN” 
than 
coast 

CA 
vento 
offers 

EX 
thoug 
prove 
erally 

RA 
prove 

LO 
are | 
ducti 





May 21, 1938 


Amermcanfiumberman 


rlericas Lumber Centers 


al 


eitiens wo = 











drastically reduced schedules. The adverse 
situation here has been of some benefit to 
Grays Harbor, Willapa Harbor and other 
southwest Washington lumber producing 
centers, which picked up some waterborne 
business because of inability of Tacoma mills 
to fill orders. Much of the movement has 
been offshore, Japanese and Chinese ports 
taking the bulk of the material. Grays Har- 
bor lumbermen say reports they have been 
receiving of late from buying centers indi- 
eate a slight improvement in the lumber 
industry, with prospects f@irly bright for 
better business by the middle of the year. 
They report that Japanese firms have placed 
some orders throughout the Pacific North- 
west in recent weeks, and that they have 
promised to release more later this month 
and next. Present orders are mostly for 
Japan. Home building and other construc- 
tion activities in California are drawing big 
lumber supplies from the Pacific Northwest, 
but heavy shipments have beaten prices to 
a low level. The price structure all along 
the California coast is weak. 


Portland, Ore. 


WEST COAST WOODS—The Columbia 
River lumber market has changed but little. 
Orders are slightly better. Production has 
declined to the lowest figure in several 
weeks. Prices are so low, according to some 
dealers, that manufacturers are merely. cut- 
ting on old orders, and are reluctant to take 
new business. 

INTERCOASTAL—This market is flatter 
than ever. Reports here indicate that east 
coast yards are heavily stocked. 

CALIFORNIA—Yards are carrying large in- 
ventories and are submitting extremely low 
offers in hopes of picking up bargains. 

EXPORT—This trade continues dull, al- 
though it has had its days of moderate im- 
provement. Orders are slightly better gen- 
erally, but prices are low. 

RAIL, LOCAL—Rail business is slightly im- 
proved, but local trade is extremely dull. 


LOGS—Log inventories are high, and camps 
are being closed in this area, so that pro- 
duction for the last half of May will be light. 


Seattle, Wash. 


RAIL—This important market continues 
quiet, Production is being held down to low 
figures. C and D upper items are still searce, 
but can be bought easier than during the 
late winter months. Common cutting orders 
are needed. Prices are steady to slightly 
lower. It is understood many mills, particu- 
larly in the Columbia River area, have set 
a low price deadline beyond Which they re- 
fuse to sell. 

INTERCOASTAL — Trade with Atlantic 
markets continues very sluggish. 


CALIFORNIA—A large demand for lumber 
exists. As mills are hungry for California 
business, considerable jockeying over prices 
is going on. With Atlantic Coast and export 
markets quiet, California buyers are in a 
strong trading position. 


_EXPORT—Prices are off $1 for lumber con- 
signed to the Orient. Freights are down, 
the going rate to Japan and China run- 
ning about $12. Japan has issued no let- 
ters of credit. Some Japanese shippers here 
are understood to have bought lumber 
and logs and to have shipped them, in expec- 
tation of getting credit. Principal movement 
is of a small volume to Hongkong. United 
Kingdom is buying a small amount. Some 
inquiry is coming from the Continent. Rates 
to United Kingdom are 50 shillings; to the 
Continent, 55 shillings. South Africa is quiet. 
There is some inquiry from the east coast of 
South America, but the west coast is in- 
active. Australia and New Zealand are do- 
ing little buying, neither Canadian nor 
American mills getting much business. 
SHINGLES—This market shows some life. 
Prices have a tendency to advance. In the 
past few weeks shingle stocks have de- 


creased. High cost of shingle logs, because 
of their scarcity, tends to discourage in- 
creased production. 

LOGS—Cedar logs are showing strength. 
Cedar rafts that have ten percent or more 
of lumber logs are in strong demand, and 
are now selling at $15 and $28. Rafts of 
shingle logs bring $14. A number of sales 
have been made of cedar rafts at $15 and 
$30. Fir logs are very quiet, and prices re- 
main $12, $16-18 and $24. Hemlock logs are 
not selling, but are offered at $9-11. The log 
inventory for Puget Sound went up 50,000,- 
000 feet during April. 


Kansas City, Mo. 


SOUTHWEST MARKET—Sales of lumber 
in the Kansas City territory during the last 
two weeks were slightly heavier than in the 
two preceding weeks, but in many instances 
were the smallest since 1932. Retail distribu- 
tors did not anticipate requirements, some 
purchasing only to cover sales. 
the whole, were easy, average about un- 
changed but with a wider range in mill quo- 
tations. 


SOUTHERN PINE—Production is slightly 
above sales, so there has been some addi- 
tional accumulation at mills. Prices still are 
at the lowest levels of the year. Stocks are 
large, but are not in good balance. No. 1 
and better inch items are in low supply at 
some mills. 


WESTERN PINES—Stocks of Ponderosa 
are in fair assortment at most mills, but a 
few report small holdings of selects and 
No. 3 common. Prices continue at the recent 
low levels. Inquiries are light, and very 
few orders are being offered. 

DOUGLAS FIR—Dimension is about the 
only item that has shown any weakness. 


HARDWOOD—Prices are back to 1932 
levels. Production is the lowest in six years, 
with shipments well above new business and 
production. 


OAK FLOORING—No. 2 commons and 
shorts were in good demand, and factories 
were oversold on these. Aside from that en- 
couraging bit of news, the market was un- 
changed. Production was held in line with 
shipments, and since the first of the year in- 
ventories have been sharply reduced. Upper 
grades show the chief weakness, while lower 
grades are firm. 


CYPRESS—Orders and inquiries for cypress 
continue light. Stocks are in fair assort- 
ment. 


SHINGLES—Due to controlled production 
by American mills, together with the fact 
that Canadian operators are out of the mar- 
ket, having used up their quota, shingle 
prices took another advance this week. The 
average gain was 5 cents, and about 10 to 
15 cents since the first of the month. Bad 
mixtures of shingles are going to be difficult 
to buy within the next few weeks if pres- 
ent conditions continue, with prices consider- 
ably higher than on straight cars of regular 
items. 





Minneapolis, Minn. 


NORTHERN PINE—Just as Twin Cities 
residential construction got well under way, 
a strike of sash and door factory employees 
slowed up the work. In spite of the walkout, 
however, there is a better demand for north- 
ern pine than was the case a fortnight ago. 
Because of the difficulty of getting materials 
from the millwork factories, contractors here 
and in St. Paul are considering cessation of 
operations in the two cities. There is a fair 
volume of country trade. Orders for the past 
two weeks show a slight increase, with ship- 
ments about on a par with those for the 
preceding two weeks. With the larger mills 
closed down, production is light. Prices are 
firm at levels established months ago. Some 
items are in short supply, at mills, but other- 
wise there is a fair assortment. 


NORTHERN WHITE CEDAR—With seed- 


ing about completed, farmers again are turn- 


(Continued on page 72) 
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Let this Lumber 
be your leader 
all through ’38 


Klamath Ponderosa 
builds good will for you 
by giving good satisfac- 
tion to your customers. 
Its exceptionally fine 
quality is added to by 
careful precision manu- 
facture in our modern 
mills. 


SELECTS and COMMON 
S4S, Patterns or Rough 
Shop and Box 
Let us quote on your re- 
quirements or fill an or- 
der for you. Why not 

write us today? 





RIVER, OREGO/?. 
HURTINNGTON TAYLOR GK. 








THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


TIMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 











O TIMBER ESTIMATORS 0 
JAMES W. SEWALL 





Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 











64 


Housing Guild Plan Receives 
National Recognition 


PHILADELPHIA, PA., May 16.—In a nation- 
wide contest based on merchandising achieve- 
ment, the Johns-Manville National Housing 
Guild, to provide consumer selling in the build- 
ing industry, won first honorable mention. The 
recognition given Johns-Manville’s plan for 
selling activity, now in its third year, was at 
a banquet here during April when the annual 
Howard G. Ford award for outstanding 





From left to right—James O. Boylan, Howard G. 
Ford and Roy H. Warmee 


achievement in sales management was an- 
nounced. More than six hundred companies 
participated in the competition sponsored jointly 
by the Sales Managers’ Association of Phila- 
delphia and the National Federation of Sales 
Executives. An accompanying picture shows 
James O. Boylan, Johns-Manville Philadelphia 
district manager, receiving the honorable men- 
tion certificate; Howard G. Ford, in whose 
honor the award is made; Roy H. Warmee, 
Philadelphia, chairman of the award committee. 





New Corporate Name for Steel 
and Wire Company 


STERLING, ILt., May 16.—At a meeting of 
the stockholders of the Northwestern Barb 
Wire Co., held here recently, it was voted to 
change the corporate name of the firm to the 
Northwestern Steel & Wire Co. The North- 
western Barb Wire Co., established in 1879, was 
for many years a fabricator of wire products, 
but with the addition of a steel plant in 1935, 
it started operating a completely integrated 
steel and wire mill. “Continuous growth and 
expansion of business, with increased facilities 
and greater diversification of the ‘Sterling’ line 
of products, pointed the way to the adoption of 
the new name,” according to James C. Foster, 
president of the company. 





Large Attendance at Furniture 
Show Indicates Healthy 
State of Industry 


With the registration of the last buyer at the 
mid-season national home furnishings show in 
the American Furniture Mart, Chicago, on May 
7, it was found that it had been the second 
largest spring market in the history of the in- 
dustry. The official registration showed 2,463 
buyers, or an increase of 23.2 percent over two 
years ago. Only the 1937 spring market with 
2,711 buyers surpassed the 1938 attendance. Be- 
fore the market opened officials of the Ameri- 
can Furniture Mart had anticipated an attend- 
ance of about 2,000. The large number of 
buyers was interpreted as an indication of a 
healthy condition in the industry, despite un- 
founded rumors to the contrary. A number of 
large manufacturers said that they had re- 
ceived more orders the opening day than had 


Amemean fiumberman 


Leen expected during the entire week. 

Knotty pine furniture, which made a decided 
debut as a furniture wood more than a year 
ago, continued to advance at the spring show. 
Cherry was used to greater extent with entire 
ensembles, including upholstered and case pieces, 
displayed. Maple continued its popularity, and 
a number of manufacturers aded new maple 
pieces to their lines. 


Ancient Sawmill Still Stands in 
Pennsylvania 


One of the last of the old-time water power 
sawmills, which used to be found in every 
wooded community in the East, still stands in 
Bucks County, Pennsylvania, though it has not 
been operated for several decades. The old 
mill, of the “up-and-down” or “gate” type, is 
typical of the early American water-power 
mills, and was built more than a hundred years 
ago by a farmer for use when other farm work 
was not pressing. This successful union of 
agriculture and lumber making continued in 
such cOmmunities as this in eastern Pennsyl- 
vania up to the beginning of the World War, 
and many an old water wheel used to operate 
a lumber mill or grist mill, or combination of 
both, is still to be seen in sequestered spots 
along little streams. 

The mill shown in the accompanying picture 
was about the earliest gate mill type. The pic- 
ture shows the sawing floor, with the up-and- 
down sash saw, the wooden log carriage, the 
wooden carriage track and the wooden ratchet 
wheel, which advanced the carriage a fraction 
of an inch with each stroke of the saw. A\l- 
though these mills are considered peculiarly 
American mills, they were first used in Ger- 
many and then in Holland. Indeed there is 
vague record of a somewhat similar mill in 
Germany as early as the fourth century. The 
earliest sawmills. were operated by man, horse 
or wind power, and the water-operated mill 
came into more frequent use in Holland in the 
early seventeenth century. The first ones were 
built in America almost as soon, long before a 
sawmill was seen in England. America had 
hundreds and they were common on the Con- 
tinent when the first one was erected in England 
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European Export Statistics for 


February 

VIENNA, GERMANY, May 5.—The Comité 
International du Bois says the international tim- 
ber market was rather dull during March. Im- 
porters in the Western European markets con- 
tinued to abstain from purchasing. The 
Russians have issued a new price list in Great 
Britain with a reduction of 15 shillings from 
the former quotations; there was also a Russian 
list published in the Netherlands. As far as 
Central European markets are concerned, the 
incorporation of Austria into Germany is of 
paramount importance; immediately after the 
union had been effected, exports of timber from 
Austria were temporarily prohibited. A stiffen- 
ing in the Italian. market was to be observed 
as a consequence Of this measure. 

February exports from the various countries 
were as follows: 





Total 
Exports Exports 
(Including of Sawn and 
Column Plain Softwood 
3 or 4) (Including 
Country Cubic r-——Boxboards)——_, 
of Origin Meterst Meterst Stds.*7 
WIOPWRY oc cece 20,355 5,901 1,263 
Sweden ...... 93,916 63,506 13,593 
Finland ..... 46,562 34,162 7,312 
ix ¢ ) =e ee ere 
Esthonia .... 3,512 1,607 344 
ee — ee 42,889 21,435 4,588 
Lithuania ... 9,683 6,349 1,359 
Poland ...... 203,450 76,911 16,462 
Czechoslovakia 204,487 45,477 9,734 
eS 150,124 37,698 8,069 
Yugoslavia .. 106,041 53,481 11,447 
tumania .... 82,363 48,439 10,368 
MOORE v ciewed 972,916 394,966 84,539 





tCubic meter equals 424 board feet, and 
standard equals 1,980 board feet. 
*Official equivalent is 4.672 cubic meters. 


Texas Cedar Closet Lining 
Plant Changes Hands 


Bastrop, Tex., May 16.—The Lone Star 
Cedar Co., formerly owned solely by J. D. 
Dearmon, has been sold to a corporation known 
at present as the Midland Valley Cedar Dis- 
tributing Corp., whose offices are in St. Louis, 
Mo. Mr. Dearmon intends to return to other 








Interior of century-old Bucks County, Pennsylvania, water-power gate mill, still standing and in fair con- 
dition, which was operated until about the beginning of the World War. This type of mill was com- 
mon throughout eastern America for more than two centuries 


in 1663. It was torn down by rioting workmen 
who feared the pit sawyers would be thrown 
out of work by the introduction of the power- 
operated sash mill. As late as 1767 mobs con- 
tinued to pull down sawmills whenever erected 
in England. In New Orleans, also, there is 
record of indignant pit sawyers wrecking a 
sash mill some time in the eighteenth century. 


lumber interests in Alabama; the contract he 
signed with the corporation specifies that he 
must operate the mill for six weeks for the 
new management, however, and after that he 
and his forces are to let the new management 
take it over. One of the best sellers of the 
Lone Star Cedar Co. is its aromatic closet 
lining. 
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Carl Blackstock, Seattle, Wash., past presi- 
dent of the Western Ketail Lumbermen’s As- 
sociation, is spending several weeks in Ashe- 
ville, N. C. 

Edgar G. Butler, of the Butler Lumber & 
Shingle Co., Memphis, Tenn., was elected presi- 
dent of the Dawn Patrol at a meeting of the 
Sportsmen-Pilots Club April 26. 


E. A. Thornton of the E. A. Thornton Lum- 
ber Co., Chicago, underwent an operation in 
kavenswood hospital on May 9. He has made 
a satisfactory recovery, and was removed to 
his home May 19. 


Maurice F, Brown, president Geneva (IIll.) 
Lumber & Builders Supply Co., resigned May 
1 following a business lite there of many years. 
He has made no announcement about his tuture 
plans. 


Thomas Baird, president Baird-Naundorf 
Lumber Co., Spokane, Wash., visited in Cali- 
fornia in April. A. G. Naundorf, sales man- 
ager of the company, has been traveling 
tnrough the eastern part of the country on 
business. 

L. Alan Dill, vice president of the James 
Lumber Co, (inc.), and Lewis Dill & Co. 
(Inc.), Baltimore, is regaining his health after 
an illness of several weeks, and is spending a 
few hours daily at his office. 


J. E. Bouton, who has operated the Blairs- 
town (N. J.) Coal & Lumber Yard twenty- 
three years, reports the sale of the business 
to J. J. Mondeau. It will be carried on as 
the Blairstown Lumber & Coal Co. 


J. W. Cope has purchased all outstanding 
capital stock of the Findlay (Ohio) Lumber & 
Coal Co., and will operate the business. One 
of the original organizers of the concern. 
Mr. Cope has been its active head. The com- 
pany’s name will not be changed. 


R. T. Titus, secretary-manager of the Inter- 
coastal Lumber Distributors’ Association, was 
in Baltimore, May 11, to inspect the stadium 
and note the wood being used for seats. He 
was accompanied by Arthur V. Charshee, east- 
ern representative of western mills. 


E. E. Woods, secretary-manager Southwest- 
ern Lumbermen’s Association, visited lumber 
dealers in Hollis, Okla., late in April. Mr. 
Woods had addressed lumbermen and Chamber 
of Commerce members in Altus, Okla. on 
“Lifting the Face of Main Street.” 


Otto Lieber, owner of the Lieber Lumber & 
Millwork Co, in Neenah, Wis., and Mrs. Lieber 
left home May 7 for a two weeks’ vacation in 
the East, going first to Washington, D. C., 
where Mr. Lieber attended the meetings of the 
National Retail Lumber Dealers Association 


and the National Lumber Manufacturers Asso- 
ciation. 


Philip D. Houston, president United Timber 
& Lumber Co., Memphis, Tenn., who recently 
has returned from a trip to Europe, has an- 
nounced the appointment of G. B. MclIlwain as 
sales manager. Mr. Mcllwain formerly was 
with the Marquette Lumber Co., and is well 
and favorably known to the hardwood trade 
generally. 


Recent visitors to Buffalo, N. Y., lumber of- 
fices included: J. W. Vaughan, sales manager 
of the Oregon-American Lumber Corp., Ver- 
nonia, Ore.; R. R. Reynolds, Pacific Coast lum- 
ber representative in New York; John S. Lan- 
don, Marathon Paper Mills Co., Ironwood, 
Mich., and H. Culter of the Hammond Cedar 
Co. (Ltd.), Hammond, B. C. 


J. H. Lane, Jr., son of Mr. and Mrs. Joe 


Lane of Kansas City, Mo., was recently elected 
to membership in Sigma Xi, an honorary fra- 
ternity at the University of Kansas. Young 
Mr. Lane has been doing post graduate work 
for his Master’s degree, specializing in geology, 
at the school the past year. His father is 
sales manager of Long-Bell Lumber Co. 


N. E. Reynolds, sales manager of the Pearl 
River Valley Lumber Co., Hammond, La., left 
that company May 1 and will open a concen- 
tration yard for pine lumber in Crystal Springs, 
Miss. His successor has not been announced. 
Mr. Reynolds was in the pine sales depart- 
ment before being named hardwood sales man- 
ager of the concern about three years ago. 


The total premium income of the Lumbermen’s 
Mutual Casualty Co. during the first quarter 
of 1938 was ahead of the same three months 
of last year, James S. Kemper, president, told 
directors, advisory board members, and policy- 
holders who attended the annual meeting of 
the company in Chicago on May 17. Profits 
during the period were also satisfactory, Mr. 
Kemper stated, with loss ratios on both auto- 
mobile and compensation insurance relatively 
favorable. 


The office of the R. T. Jones Lumber Co. 
(Inc.), North Tonawanda, N. Y., burned May 
12. The fire started from a blow torch that 
was being used to remove old paint from the 
structure preparatory to re-painting it. Most 
of the office records were saved. It is expected 
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Bargain Crating 
200,000’ 2x4” 


No. 3 YELLOW PINE 
CEILING 


Stover Mfg. Co. 


Mobile, Ala. 





GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 














Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Rando!ph 4883 Collection and Mechanics Lieas 














Cedar boat lumber. 





WM. C. SCHREIBER LUMBER CO. 


Cermak Road & Throop St. 
Chicago, Ill. 
Phone Canal 0262 


umber for Immediate Delivery 


Mahogany and Walnut, Kiln-Dried Hardwoods, Factory Pine, 
Pattern lumber, Cypress, Philippine Mahogany and White 


LET US HELP YOU SELL THE ABOVE ITEMS AT A PROFIT 



















St., Oakland. 


Clean Up Doors and Sash... 
.. » Eliminate All Hand Work with 


SKILSAW SANDER 


Produces a smooth, even finish, without ripples or ridges . . . 
the modern electrical way .. . easier, faster, cheaper! Just the 
thing for cleaning up sash, doors and frames before delivery 
—makes them ready for painting on the job. Removes scratches 
and stains from plywood panels; used for lining up glued 
joints and final finishing in sash and door manufacture. Com- 
pact, perfectly balanced, easy to use. Plugs into any light 
socket. THOUSANDS IN USE! 


SKILSAW, Inc., 3320 ELSTON AVE., Chicago 


214 E. 40th St., New York—52 Brookline Ave., Boston—1429 Spring 
Garden, Philadelphia—1253 S. Flower St., Los Angeles—2065 Webster 


@ Also made with vacuum dust collector. 
Full 32. square inch sanding.area, Belt speed 
of 1500 surface feet per minute: Powerful 
universal motor: All ball bearing construction. 








KNEELAND - McLURG 


‘*KORRECT BRAND” 


HARD MAPLE F1 OORING 


AND BIRCH 


ELAND - MCLURG | 


has a national reputation for superior quality 
and manufacture. Our most modern plant, 


years of experience, expert workmanship and 

desire to maintain “Korrect Brand” reputa- 

tion guarantees this superiority. 
S 
= 
SS 
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Try a car now and always be 
a 'Korrect Brand" customer. 


Kneeland - McLurg Flooring Co. 
~ PHILLIPS, WISCONSIN 
LLL LLL LL LLL 











SUPERIOR BRAND 
MFMA 


MAPLE FLOORING 


Michigan Hard Maple 


BROWN DIMENSION CO. 


MANISTIQUE, MICHIGAN 





YO U R REQUIREMENTS FOR 


4/4” 6/4” 8/4” 
ONE,COMMON AND 
BETTER NORTHERN 





HARD MAPLE 


CAN BE PROMPTLY FILLED 
FROM OUR LARGE WELL 
AIR DRIED STOCKS 
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VON PLATEN - FOX COMPANY 
IRON MOUNTAIN, MICHIGAN 











Cottage for Rent 


Plan to spend your vacation 
at Lakeside, Mich. 


It is easy of access—only sixty-five miles 
from Chicago—and is on the cool side of 
Lake Michigan. 

Cottage is one hundred feet from the bank 
of the Lake and has a fine private beach. 

Less than two hours from Chicago on U.S. 
12, Dunes four-lane highway—or—on South 
Shore Electric and bus. 

Cottage has large living room, dining room, 
kitchen, bath and two bedrooms on first floor 
and a large bedroom upstairs. Fireplace, 
screened porch, hot and cold water and elec- 
tric lights. 

Good neighbors—all Gentiles. 
restful nook. 

Will rent for the season. 

Chickaming Country Golf Club—with Shake- 
speare’s home reproduced—only one mile 
away. 

For further particulars inquire of— 


E. C. HOLE, 6704 Stewart Ave., Chicago. 


A quiet, 


PHONE—Harrison 4687—or—Wentworth 5723. 


Amemecan fiumberman 


that a new office will be ready for occupancy 
within thirty days. Temporary office and box 
plant of the company are at 35 Michigan Street. 
The through shipment department of the firm 
has been moved to 204 Dun Building, Buffalo, 
and is in charge of H. Morton Jones, vice 
president. 

Following the retirement of Theron Forbes 
from the Rosenberg & Forbes Lumber & Coal 
Co., Watervliet, Mich., which he helped found 
with his brother-in-law, M. Rosenberg, these 
officers have been elected: President, Claude C. 
Rosenberg, of Benton Harbor; vice president, 
William N. Beverly, Coloma; secretary, Moses 
Rosenberg, Watervliet, and treasurer, Charles 
L. Warriner of Coloma. 





COMINGS & GOINGS 


Wicuita Fatis, Tex.—W. H. Bagly is a 
new field representative of the Foxworth-Gal- 
braith Lumber Co. He formerly was with 
the C. M. Miller Lumber Co. at Iowa Park, 
Tex. 

Kyte, Tex.—Charles Wallace has returned 
to the managership of the Wallace & Young 
Lumber Co., while Charles Young who has 
been in charge is now outside man for the firm. 


NEWHALL, Catir.—T. M. McGrew has suc- 
ceeded J. W. Harker as manager of Lumber 
(Inc.) in this town. The latter has managed 
the business since it started, and plans to retire. 


Snyper, Tex.—Howell Harpole, formerly 
with the Panhandle Lumber Co., Melrose, N. 
Mex., is the new manager of the Burton-Lingo 
Co., here. James Montgomery, Mr. Harpole’s 
predecessor, will go to Ft. Worth after break- 
ing in the new manager. 


Iowa Park, Tex.—Walter B. Taylor, who 
has been assistant manager of the Foxworth- 
Galbraith Lumber Co. in Wichita Falls for 
several years, has assumed management of the 
C. M. Miller Lumber Co. in this city. 


BooKWALTER, On10o—John Hidy has been 
named manager of the local branch of the Se- 
dalia Grain & Lumber Co. He replaces Charles 
Bethards, who was killed recently in an auto- 
mobile accident in Texas. 


Cirnton, Mo.—After five years with the H. 
R. Banks Lumber Co., Liberty, W. J. Vaughn 
has resigned to become manager of the E. D. 
Sayles Lumber Co. in this town. 


Great Benno, Kan.—A. L. Fitts has left 
Tonkawa, Okla., where he has managed the 
Rock Island Lumber Co. for two years, to take 
charge of a new yard being opened by the com- 
pany in this city. 





A CORRECTION 


In the May 7 issue, a news item stated that 
T. G. Bass had purchased an interest in the 
Anthony-Williams Lumber Co., Kingsland, 
Ark., and would become manager of the con- 
cern. Unfortunately this was an error. Mr. 
Bass purchased an interest in the Anthony- 
Reynolds Lumber Co., at Ashdown, Ark., and 
has assumed management of the plant there. 
The Anthony-Williams Lumber Co., Kingsland, 
Ark., remains under the management of J 
Walter Williams. 





Retailer Observes 56th Year in 


Lumber Business 


Paterson, N. J., May 16.—On May 12, How- 
ard P. Dillistin celebrated the completion of 
fifty-six years in the lumber business during 
which period he advanced from a yard job to 
the presidency of the Dillistin Lumber Co. He 
started working at the Beveridge Lumber 
Yard, which was owned by E. M. Stiles and 
John D. Beveridge, when 21. The firm later 


became E. M. Stiles & Co. In 1887, when Mr. 
Beveridge withdrew from the concern to form 
the Beveridge Lumber Co., Mr. Dillistin joined 


May 21, 1938 


him. The firm was incorporated, and Mr. Dil- 
listin took half the shares. He secured the 
other half interest in 1904, when his partner de- 
sired to sell. Since that time, the firm has 
been growing. Other officers of the company 
are: vice president, Alan Johnson of Newark; 
treasurer, George Gillespie, and secretary, Gar- 
ret Sinning. 





Improvements Made Continually by 
Pioneer Idaho Mill 


SpPRINGSTON, IDAHO, May 14.—The Russell & 
Pugh Lumber Co., here, is one of the pioneer 
lumber manufacturing concerns of the Inland 
Empire. The plant is located on the Coeur 


d’Alene River, about two miles from Lake 
Coeur d’Alene. 


The plant has an an- 
nual capacity of fifteen 
million feet with a band 
headrig and 14 inch 
steam feed. It has a 
modern planing mill, 
built in 1921. The plant 
has been kept up and 





L. R. PUGH, 
Springston, Idaho; 
Sales Manager for 

Pioneer Inland 

Empire 

Manufacturer 





continually improved. 
It is located on _ the 
Wallace branch of the 
Union Pacific. 

Its timber is the mixed 
species of the Inland 
Empire, including 
Idaho white pine, Pon- 
derosa pine, fir and larch. The mining indus- 
try in the local district provides an excellent 
market for much of the fir and larch. 

The ownership is a combination of two pio- 
neer lumber families. The Russells have been 
lumbermen for three generations, the grand- 
father of the present members of the firm 
having started in the lumber business in Ver- 
mont. The father of G. F. Russell, vice presi- 
dent, and W. B. Russell, secretary of the 
company, went West in the 1890’s_ He operated 
a sawmill at Harrison, Idaho. John J. Pugh, 
president of the Russell & Pugh Lumber Co., 
went into partnership with Mr. Russell at 
Harrison in 1901, and in 1908 the Russell & 
Pugh Lumber Co. was incorporated. The mill 
in Harrison burned in 1918. Russell & Pugh 
then bought the Springston Lumber Co.’s saw- 
mill plant at Springston. 

W. B. Russell, secretary of the company, is 
also the logging superintendent, and G. F. 
Russell, the vice president, is head filer. L. R. 
Pugh is the sales manager for the company, and 
Edson Pugh is the manager of the company’s 
general store. Donald B. Pugh is company 
bookkeeper. 

Russell & Pugh Lumber Co. has been a mem- 
ber of the Western Pine Association since 1910. 

Russell & Pugh have been steady operators 
and good merchandisers. 








Hardwood Secretary Talks to 
Baltimoreans — 


Battrmore, Mp., May 16.—Taking advan- 
tage of the presence of John McClure, secre- 
tary-treasurer of the National Hardwood 
Lumber Association, in Washington, D. C., as 
a delegate to the sessions of the Chamber of 
Commerce of the United States, a number of 
the hardwood distributors here, got him to come 
over to this city for a luncheon at the Mer- 
chants’ Club on May 6. There were no set 
speeches or any other formal observances, the 
purpose being merely to have the local dealers 
meet Mr. McClure and exchange amenities. 
Those invited included John L. Alcock, of John 
L. Alcock & Co.; Joseph Matwick and Charles 
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The Wood Eternal 


Logged from the deep tidal swamp- 
lands of Florida and Louisiana .. . 
Trade and grade-marked. 
FLORIDA LOUISIANA RED CYPRESS C0. 


JACKSONVILLE, FLORIDA 
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Philippine 5 Mahogany 


Most Economical of the Luxurious 
Tropical Hardwoods. Especially for 


TRIM, FIXTURES, FURNITURE, BOATS Write for illustrated booklet 


to the Philippine Mahogany Manufacturers’ Import Association, 111 W. 
Seventh Street, Los Angeles, California. 









== FOR BETTER ROOFINGS 





=> BARBERGenasco < 
MADE WITH The Vital Lloceedt” 


TRINIDAD NATIVE LAKE ASPHALT 
The Barber Company Inc., Asphalt Headquarters since 1883, Philadelphia, Pa. 





@ Samson Spot Sash Cord can 
be instantly identified by the 
colored spots, our trade-mark. 
Its installation means at least 25 
years of service without replace- 
ment. Spot Cord comes in one 
quality — the best we can make. 
In cost per year of service, it 


is the least expensive material 
for hanging double-hung win- 


dows, and it is noiseless. 


SAMSON SPOT SASH CORD 


Write for Specification Data and Samples 


SAMSON CORDAGE WORKS 
89 BROAD ST. 





BOSTON, MASS. 





Minton, of J. Natwick & Co, (Inc.). John Nel- 
son, of the Nelson Corporation; W. J. Appel, 
of the W. J. Appel Lumber Co.; J. J. Kidd, 
Jr., and Emory Buckingham, of the Kidd & 
Buckingham Lumber Co.; Richard P. Baer, of 
Richard P. Baer & Co.; Daniel MacLea and 
D. Carlyle MacLea, of the MacLea Lumber 
Co., and Stephen S. Mann and Frank A. Par- 
ker, of the Mann & Parker Lumber Co. 
Carlyle MacLea is the president of the Na- 
tional Wholesale Lumber Yard Distributors’ 
Association, and Mr. Kidd is the secretary. Mr. 
McClure outlined his views as to the state of 
the hardwood trade and the prospects, and he 
got some ideas to take along when he goes 
out to the Coast to attend the annual meeting 
of the West Coast Hardwood Association. 





Reorganize Illinois Company; 
Founded Sixty-Three 
Years Ago 


Jouiet, Itt., May 16—Roy H. Hendricksen, 
associated with Lyons Brothers Lumber & Fuel 
Co., here, for the past thirteen years, has been 
named president to succeed the late Thomas 
Lyons. The election of Mr. Hendricksen as 
head of the company is the final step in the re- 
Organization of the firm. Other new officers 
are: Mrs. Thomas Lyons, first vice president; 
Edward Neuman, active vice president; Charles 
Schorrie, secretary-treasurer. Harold Lyons, 
Jr., has entered the accounting department and 
Joseph Lyons is a member of the credit depart- 
ment. The entry of these two in the office of 
the company marks the fourth generation of 

yons connected with the business which was 
founded in 1875 by John Lyons as Lyons & 
Patterson. In 1882, John Lyons took over the 
Company and operated it under his name, until 
1892 when his four sons took over the manage- 
ment. In 1897, James, Thomas and John Lyons 
ormed the present company. 


Floor Machinery Firm Head Weds; 


Enlarges Factory 


Mrs. H. P. Ehle, formerly Mrs. Gladys A. 
Schlueter, who is president of the Lincoln- 
Schlueter Floor Machinery Co., 242° West 
Grand Avenue, Chicago, returned recently from 
Mexico and Florida, where she and Mr. Ehle 
spent the past four months following their 
marriage. Mr. Ehle has been elected to the 
company’s board of directors and has joined 
Mrs. Ehle in the active management of the 
business which has more than doubled its sales 
volume under her direction during the past 
twelve years. 

The company’s 1938 sales are running well 
ahead of 1937 and to meet the steadily increas- 
ing demand for its products, the Lincoln- 
Schlueter Floor Machinery Co. will move its 
entire factory and general office to a new loca- 
tion in Chicago about July 1. The new factory 
will occupy approximately three times as much 
space as the present location. 

Mr. and Mrs. Ehle will make their perma- 
nent residence in Wilmette, III., but plan to 
spend the winter months at their winter home 
in Coral Gables, Fla. 





Chicago Lumberman and War 


Veteran Decorated by Poland 


Col. C. B. Cunningham, Chicago hardwood 
flooring broker and head of the Cunningham 
Lumber Co., was decorated last week with the 
Golden Cross of Merit, awarded him by the 
President of the Republic of Poland, for his 
work in bringing together the veteran organi- 
zations in this country in a central group, 
former veterans of the armies of France, Bel- 
gium, Yugoslavia, British Empire, Poland, 
Italy, Czechoslovakia and Greece, as well as 
for his efforts in creating a better understand- 
ing among these racial groups. 

The decoration was conferred’ by Consul 





General Waclaw Gawronski, at a_ reception 
given in Col. Cunningham’s -honor at the Polish 
Consulate. Attending were high Army and 
Navy officers, members of the consular corps 
and ranking officers of American veteran and 
patriotic organizations. This is the only Polish 
decoration awarded in the western half of the 
United States since 1936. 

Col. Cunningham, past national commander- 
in-chief of the Allied World War Veterans 
Council, is also a director of the Illinois So- 
ciety, Sons of the American Revolution, presi- 
dent in the State of Illinois of the Society of 
the War of 1812, and an officer in various other 
patriotic and veteran organizations. During the 
World War, he served overseas sixteen months 
with the 23rd Engineers Regiment, 1st Amer- 
ican Army. In 1936, he was decorated with 
the Cross of the Legion of Honor by the Presi- 
dent of France. 


Eldorado County Mills Are 
Starting Season's Cut 


PLACERVILLE, CALIF., May 14.—Reporting the 
season’s prospective cut of between 14 and 15 
million feet already contracted for, the Placer- 
ville Lumber Co. opened its mill at Fresh Pond 
during the first week in May. ; 

During the winter a 9-foot band, trimmer 
and several electric motors were installed, mak- 
ing the plant almost all-electric. Two trucks 
with dual axle dollies and an AC model LD 
tractor were added to the logging equipment 
to handle the increased cut. 

H. E. West, C. T. Ross and M. L. Cramer 
are partners in the company, which started 
last year. 

Other Eldorado County mills getting started 
during the first weeks of May included those 
of the Michigan-California Lumber Co., Cali- 
fornia Door Co., Sacramento Box Co., Blair 
Bros. and a number of smaller operators. 





SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 
a tremendous difference in the 
cut of the mill. Investigate. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN MISSISSIPPI 








Lindsey 8-Wheel Tractor Wagons are 
ideal for tractor logging. They are used 
singly or in trains. 


LINDSEY 8-Wheel Log 
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For snaking and 

bunching use 

our Self-Loading 
Skidders. 
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LINDSEY WAGON CO. 


Sole Manufacturers LAUREL, MISS. 


















“The Heart Content” 


Have you delayed giving your wife this new book 
by ‘‘the lumberman poet’’? Let us send it to you 
—take it home to her—how it will cheer her up! 
$1.50 postpaid. 


Address the Publisher 


American Lumberman 
431 So. Dearborn St., - - CHICAGO 
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Dipping Helps to Conserve 
Strength of Lumber 


By T. R. C. WILSON, Senior Engineer, 

Forest Products Laboratory,: Forest Serv- 

ice, and C. AUDREY RICHARDS, Patholo- 

gist, Division of Forest Pathology, Bureau 

of Plant Industry? United States Depart- 
ment of Agriculture 


The value of dipping green lumber in chem- 
ical solutions for controlling blue stain, and 
thus preserving the bright appearance of the 
lumber during air seasoning, is now widely 
recognized by southern manufacturers. Tests’ 
reported here indicate that such dipping treat- 
ments also have value in conserving the 
strength of wood which is seasoned under con- 
ditions favorable to heavy staining. 


All Dipped Material Kept Bright 


The tests were made on material obtained 
from dipped and undipped lumber in conven- 
tional seasoning piles. In series 1, 2, and 3 
(see accompanying table) one-half of each 
green board was dipped, thus making it possible 
to select specimens from dipped nad undipped 
portions of the same boards. The dipped 
halves were alternated with respect to direction 
in the piles, in order to eliminate differences 
in exposure. In series 4, 5, 6, and 7, specimens 
were taken from boards selected at random in 
comparable locations in the lower portions of 
adjacent piles of dipped and undipped lumber. 
All dipped material used in the tests was 
thoroughly bright, while the undipped was 
heavily stained and showed evidence of incip- 
ient decay. 


Decay Greatly Affects Toughness 


The figures listed in the accompanying table 
are the relative losses in strength and specific 
gravity values of the undipped specimens, ex- 
pressed as percentages of the values for dipped 
material. In cases where no values are given, 
the tests were not made. As will be noted, 
toughness tests were made in all series. As in 
other investigations of the effect of decay or 
other deteriorating agencies, it was found that 
toughness or resistance to shock is affected to 
a greater extent than other strength properties. 

As shown in the table, the relative deficiency 
in toughness of undipped stock ranged from 8 
to 65 percent. Losses in specific gravity were 
from 2 to 29 percent. Losses in bending and 
crushing strengths of undipped red gum sap- 
wood ranged from 6 to 9 percent, except in 
series 2, where no difference in crushing 
strength was found. It should be noted that, 





1Maintained in cooperation with the Uni- 
versity of Wisconsin, Madison, Wis. 


"In co-operation with the Forest Products 
Laboratory, Forest Service, U. S. Department 
of Agriculture. 


®These tests were made in connection with 
experiments on blue-stain control by A. D. 
Chapman, at the time Agent, Division of 
Forest Pathology, Bureau of Plant Industry, 
U. S. Department of Agriculture. 


on the whole, undipped gum lumber seasoned 
in the drier months, commencing with August 
and October, suffered less loss in specific 
gravity and strength properties than that 
stacked in June. 


Tests Show Maximum Differences 


The results presented in the table are not to 
be regarded as representative of all blue- 
stained stock. The tests were restricted to 
thoroughly bright and thoroughly discolored 
wood, in order to explore maximum differ- 
ences. Lightly or moderately stained lumber 
may ordinarily be expected to be less affected, 
In fact, in the light of earlier tests on speci- 
mens infected only with blue-stain fungi, the 
deficiencies indicated in the accompanying 
table are considerably greater than are to be 
expected from the effect of blue stain alone. 
This indicates that decay fungi were responsible 
for part (probably a major part) of the loss of 
strength of undipped material in the present 
series of tests and consequently that the dipped 
material had been protected from decay as well 
as from stain during seasoning. However, the 
protective value of stain-control chemicals 
against decay has not been checked by tests 
made specifically for that purpose. While sur- 
face treatment by dipping in chemicals which 
are effective in controlling blue stain, appears 
from the tests presented here to have definite 
value in preventing loss of strength resulting 
from decay during seasoning, it should not, of 
course, be regarded as affording permanent 
protection. 





Precision Manufacture, Modern 


Packaging in Pine Products 


SPoKANE, Wasu., May 14.—The Spokane 
Pine Products Co., factory division of the Long 
Lake Lumber Co., specializes in the manufac- 
ture of window and door frames, cut to length 
trim and molding from Idaho white pine and 
Ponderosa pine, cut in the company’s Long 
Lake Lumber Co. plant, which enables it to con- 
trol production from stump to car. Factory 
items are sold under the trade name “Precision 
Products,” with paper-wrapped trim being 
markered as “Unitrim” and carton-packed trim 
as “Pactrim.” 

The trim is assembled in packages with cross 
members in one package and upright members 
in another. This method allows packages to 
be matched for any size opening and does away 
with the necessity of a large stock for the 
dealer. 

W. J. Johnson of the Spokane Pine Products 
Co., reports an increasing demand for Prect- 
sion Products and an unusually good reception 
for Pactrim, even though it carries a higher 
price than ordinary trim because of the cut to 
length and carton-packed features. Dealers 
state that contractors are quick to praise the 
trim because of the time saved in installation. 


STRENGTH AND SPECIFIC-GRAVITY LOSSES IN SAPWOOD LUMBER DURING 


AIR SEASONING 


Number of 


-———-Loss in Undipped Wood*——~ 
Compression ' 
Tough- Bending Parallel Specific 


Month Specimens Tested ness Strength to Grain Gravity 
Test Series Stacked Dipped Undipped Percent Percent Percent Percen 
ee August 2 = 13 «<4 a . 
a re June 28 28 16 “9 0+ : 
SO October 24 24 8 6 6 T 
De Be MS des ke wcceeveien August 4 pod 14 if ’ 
B.S koe we June 61 63 24 a te 11 
6. Bongieal pine. .....cce- June 47 40 65 eee i 38 
“te. BABMMIOME BEBO. ccc cccecs June 54 36 21 . 1 


*Losses are expressed as percentages of specific gravity and strength values of bright, 


dipped specimens. 
TValues not statistically significant. 
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THOMAS J. SNOWDON, 86, retired lumber- 
man of Scranton, Pa., died at his home April 
29 after a brief illness. When he was 22 
years old he entered the lumber business in 
the employ of J. E. Patterson at Pittston, 
Pa. He came to Scran- 
ton in 1881 to work for [aes 
Joseph Ashley and | 
later entered into 
partnership with him. 
Together with J. D. 
Mason, he formed the 
Mason & Snowdon 
Lumber Co., and served 
as treasurer and man- 
ager until he retired 
from business in 1925. 
He was active in the 
Pennsylvania Lumber- 
men’s Association, 
serving as both presi- 
dent and secretary of 
the organization. At 
the time of his death 
he was president of a 
building and loan as- 
sociation and had been 
a member of its board 
of directors for 44 
years. He had been 
active in church work 
for 50 years and be- 
longed to a number of 
clubs and lodges. A 
son, a daughter and a 
sister survive. 


J. R. PAGE, 72, one of the founders of the 
Page Lumber Co., Aberdeen, N. C., died May 
12. He was the last of five brothers, four 
of who were nationally and internationally 
known. Walter Hines Page was United States 
ambassador to Great Britain during the 
World War; Robert N. Page was a congress- 
man from North Carolina; Henry A. Page 
served two terms as a member of the House 
of Representatives from North Carolina; and 
Frank Page was chairman of the North Caro- 
lina highway commission. The widow, two 
sons, a daughter and three sisters survive. 


OTIS ATHERTON SHEPARD, 79, president 
and treasurer of Blacker & Shepard Co., re- 
tail lumber company, Boston, Mass., died May 
17 at his home in Brookline, Mass. He was 
also a director of Shepard & Morse Lumber 
Co., and the Shepard Steamship Co., both of 
Boston, and treasurer of the Blanchard Ma- 
chine Co., Cambridge, Mass. Two brothers, 
Horace B. and Thomas H. Shepard are treas- 
urer and president, respectively, of the 
Shepard & Morse Lumber Co., founded in 
1875. Survivors, in addition to the two 
brother, include three daughters. 


MICHAEL A. GRANNAN, 42, for the past 
five years a salesman for the Fifth Avenue 
Lumber Co., Columbus, Ohio, died in a Co- 
lumbus hospital May 9. Prior to his con- 
nection with the Fifth Avenue Lumber Co., 
he was associated with the Zinn Lumber Co., 
for 18 years, ten years of which time he was 
manager of the company. He was a World 
War veteran and active in fraternal circles. 
The widow, five sons, three daughters, three 
sisters and three brothers survive. 


JAMES BENNETT ROWLEY, 49, president 
of the Rowley_Coal & Lumber Co. (Inc.), 
Middletown, N. Y., died April 28. A graduate 
of Princeton University, he entered the lum- 
ber business 23 years ago under the name of 
Dodge & Rowley and shortly thereafter took 
over his partner’s interest in the business. 
He had sponsored numerous developments 
and was active in civic, church and fraternal 
circles. Surviving are the widow, a daughter 
and a son, his mother, a brother and a sister. 


GROVER C. GEARHART, 53, wholesale 
lumberman, Burbank, Cal., died May 7. He 
had been engaged in the wholesale lumber 
business for five years following 25 years 
as manager of the hardwood department of 
the Hammond Lumber Co., Los Angeles. He 
was three times president of the Los Angeles 
Foreign Trade Club. Surviving are his widow, 
a son, five daughters, his father and two 
brothers. 


CLIFFORD R. SINGISER, 47, general man- 
ager of the H. G. Green retail lumber com- 
pany, Mount Royal, N. J., died Aprit 20 in a 
Philadelphia, Pa., hospital. His father-in-law 
was the founder of the yard. Mr. Singiser, 
connected with the lumber industry for 20 
years, was a bank director and was active 
In political, social and fraternal circles. The 
widow and three sisters survive. 


MILO CLAYTON, 43, associated with the 
Mineral Point Lumber Co., Mineral Point, 
Wis., died May 10 in a Milwaukee hospital. A 
World War Veteran, he was active in Ameri- 








can Legion affairs and at the time of his 
death was a member of two Mineral Point 
city commissions and the Masonic order. The 
widow, three children, a sister and a brother 
survive. 

MRS. MARGARET E. JACOBSEN, wife of 
J. Jacobsen, wholesale lumberman of 
Eugene, Ore., died at her home April 23. Sur- 
viving, in addition to Mr. Jacobsen, are a 
son, a daughter and a sister. Mr. Jacobsen 
has been active in the lumber business all of 
his business life and represents a number of 
Willamette Valley sawmills. 


GEORGE W. HILL, 85, Adrian, Mich., who 
had engaged in the lumber manufacturing 
business in Michigan for 50 years, before 
his retirement a few years ago, died May 9 
at his home. He had been a resident of 
Adrian for 75 years. He was active in church 
circles. Surviving are his widow, three sons 
and two daughters. 


GEORGE T. BABCOCK, 67, Denver, Colo., 
commission lumberman, died in a Denver 


69 


hospital May 10. A native of Tyre, N. Y., Mr. 
Babcock came to the west in 1903 and en- 
tered the lumber business in 1918, later es- 
tablishing his own commission firm. Sur- 
viving are the widow, a son and a daughter, 
four sisters and a brother. 


JOHN A. SNYDER, 77, founder and presi- 
dent of the A. J. Snyder & Sons Lumber & 
Material Co., Mariners Harbor, Staten Island, 
N. Y., died May 6 at his home, New Brighton, 
S. I. He was a bank and building and loan 
association officer and an insurance company 
director. Surviving are the widow, a daugh- 
ter and a 6on. 


WILLIAM OLIVER PERSONS, 54, retired 
president of the former W. O. Persons Co., re- 
tail lumber and building material company, 
Montclair, N. J., died May 12 at his home in 
Upper Montclair. He succeeded his father 
as head of the company 20 years ago. The 
widow, a daughter and a sister survive. 


JOHN N. SHERWOOD, 77, Kansas City, 
Mo., who was connected with the Berkshire 
Lumber Co., of that city for 30 years, died 
April 28 at his home. He had been a justice 
of the peace for the last several years. 


THOMAS C. HENDERSON, 45, representa- 
tive of the Chickasaw Lumber Co., Memphis, 
Tenn., died May 5 in a Memphis hospital. Sur- 
viving are the widow, a son and a daughter. 
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New Ventures 


CALIFORNIA. Los Angeles—Western Lumber 
& Woodworking Co. established yard at 11525 South 
Western Avenue. 

ILLINOIS. Pinckneyville—Pinckneyviille Home 
Lumber Co. will carry a complete line of lumber, 
paints and hardware. 

MISSOURI. Louisiana—Louisiana Lumber Co. 
has opened for business at 4th and Tennessee 
Streets. 

NORTH DAKOTA. Fargo—cC. Hilleboe and M. 
F. Lamb have established a lumber yard at Front 
St. and First Avenue South. 

6 OREGON. Falls City—Lung & Nielsen Lumber 

oO. 
McMinnville—Jensen Bros. Lumber Co. 


Portland—Hager Lumber Co., Terminal Sales 
Building. 
SOUTH DAKOTA. Iroquois—Iroquois Lumber 


Co. has opened a lumber yard. 


TEXAS. Big Spring—L. & L. Housing & Lumber 
* establishing a yard at 4th and San Jacinto 
treets. 


New Mills and Equipment 


GEORGIA. Millen Co. 
rebuilding burned mill. 

INDIANA. Fort Wayne—Fort Wayne Builders’ 
Supply Co. will rebuild immediately the two ware- 





Millen Lumber plans 


houses recently burned. 
CANADA. QUEBEC. Melbourne—J. G. Ewing 
& Sons plan $50,000 furniture factory. 
J 
Business Changes 
ARKANSAS. Fort Smith—Fitz-Lewis Lumber 


Co. changed name to W. J. Orr Lumber Co. (Inc.). 
CALIFORNIA. Bostonia—Bostonia Lumber Co. 

will move to El Cajon, Calif., about June 1, and 

operate as the Monteverde Lumber Co. 

ae oO Meier succeeded by Herman 
eier. 

Lakeside—Lakeside Lumber Yard succeeded by 
F. L. Lake. 

Ventura—Bell Lumber Co. sold to Peoples Lum- 
ber Co. 

COLORADO. Mead—Kemmerer Lumber Co. suc- 
ceeded by Clark Lumber Co. 

FLORIDA. Miami—Coral Gables Lumber Co. 
now operating as Peninsula Lumber Co., 5100 S. W. 
8th Street. 

ILLINOIS. St. Joseph—A. E. White Lumber Co. 
succeeded by Hunter Lumber & Coal Co. 

MICHIGAN. Oxford—Chamberlain & Crawford 
(Inc.) succeeded by Crawford Lumber & Coal Co. 

MISSOURI. St. Louis—A. C. Adams Co. suc- 
ceeded by Blumenkamp-Becher Co. 

Union—Franklin County Lumber Co. 
by Hall-Johnson Lumber Co. 

OKLAHOMA. Chandler—Snider Lumber Co. 
stock purchased by Gordon White Lumber Co. and 
moved to its vards west of town. 

Kingfisher—W. A. Ash & Sons changed name to 
Ash Bros. Lumber Yard. 

OREGON. Cave Junction—Villair & Anderson 
succeeded by Villair Lumber Co. 

Cottage Grove—Savage & Parr (Inc.) succeeded 


succeeded 


by Robert H. Savage. 


Eugene—Home Lumber Co. succeeded by Snell- 
strom Lumber Co., 199 West 6th Street. 

PENNSYLVANIA. Carlisle—Mervin G. 
succeeded by Coyle Lumber Co. (Inc.). 

EX Farmersville—Lyon-Gray Lumber Co. 
succeeded by Farmersville Lumber Co. 

UTAH. Moab—V. R. Bush Lumber Co. 
ceeded by Grand Lumber Co. 

VERMONT. Whitingham—L. H. Sawyer & Sons 


Coyle 


suc- 


succeeded by Houghton N. Sawyer. 


WASHINGTON. Seattle—Maritime Boat & En- 
gine Works succeeded by Maritime Shipyards 


(Inc.), 27th W. and Commodore Way. 


CANADA, ALBERTA. Lethbridge—Becker 
Lumber Co. (Ltd.) purchased by Atlas Lumber 
Co. (Ltd.) of Calgary, effective June 1. The pur- 


chase includes both the mill and business at Leth- 
bridge and the company’s yards on the Lethbridge 
Northern irrigation district. 


Incorporations 


CALIFORNIA. Fresno—Prescott Lumber 
$200,000. 

MAINE. New Sharon—New Sharon Lumber Co.; 
$10,000. 

MASSACHUSETTS. Swampscott—Johnson Wood- 
working Co. (Inc.); $25,000. 


Co.; 


MICHIGAN. Detroit—Mackay Millwork (Inc.), 
19529 West Division Street. 
Oxford—Crawford Lumber & Coal Co. (Inc.); 


succeeds Chamberlain & Crawford (Inc.). 


MISSOURI. Sikeston—tTriangle Lumber Co. 
(Inc.), 221 Center St.; $10,000 

NEW JERSEY. Hawthorne—Arthur W. Gould 
(Inc.); building materials. 

Hawthorne—Tim-Bo-Lok Corp.; prefabricated 
houses; $500,000. 

Mantua—Seaman Lumber & Coal Co.: $50,000. 

Ramsey—Demartini Coal & Lumber Co.; $10,000. 

NORTH CAROLINA. Bath—Kugler Timber 


Corp.; $50,000. 

Charlotte—Brownlee Johnson Lumber Co.; $100.- 
000. To engage in the wholesale lumber business. 

TEXAS. Alice—Kunz-Browning Lumber Co. 
(Inc.); $15,000. All types of building supplies will 
be featured, specializing on supplies for the oil 
field. 

Houston—Burke-Hailey Lumber Co.; $10,000. W. 
H. Hailey, 2621 Cleburne Street, an incorporator. 

Lubbock—Home Lumber & Supply Co.; $15.000. 

Midland—John, M. Rush Lumber Co.; $10,000. 

WASHINGTON. Edison—Bow Shingle Co.; 
$20,000. 

CANADA. Vancouver, B. C.—Four lumber firms 
were recently incorporated under the B. C. Com- 
panies’ Act: Robert Campbell (I4d.); $10,000: reg- 
istered offices are at 704 Royal Trust Building; 
S-T-A-K Lumber Co, (Ltd.), 902 Royal Trust Build- 
ing; White Rock Lumber Co. (Ltd.), 213 Inns of 
Court Building; $10,000, and Zeballos Lumber Co. 
(Ltd.), 4 Croll Building, Port Alberni; $10,000. 


Casualties 


CONNECTICUT. Derby—Housatonic Lumber Co. 
suffered loss by fire estimated at more than $100,- 


GEORGIA. Millen—Millen Lumber Co. sawmill. 
valued at between $12,000 to $15,000, was destroyed 
by fire. No insurance. Lumber stacked near the 
plant, the planing mill and dry kiln, and all but 
one truck were saved. Plans to rebuild. 

MAINE. East Machias—Gaddis Bros. mill, in- 
cluding all machinery, carts and a considerable 
amount of wood, was destroyed by fire. 

Lewiston—Maine Lumber Co. damaged 
$9,500 by fire; no insurance. 

MICHIGAN. Grand Rapids—Stiles (Inc.), lum- 
ber and building supplies dealers, had finishing 
mill and warehouse destroyed by fire, with loss 
of $100,900. 

NEW HAMPSHIRE. Conway—Conway Supply 
Co., a woodworking mill, had plant and part of 
oe — destroyed by fire, with loss estimated at 


about 


TEXAS. Avinger—Lingold Lumber Co. had 500,- 
000 feet of lumber destroyed and the dry kiln and 
eer sheds damaged, with loss estimated at 


70 
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SOUTHERN PINE 


East and west side mills have reported the following average f. 0. b. mill sales prices 


on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., 
but, where prices for this period were not available, prices 


made in the period May 7-12, 


for sales 


for the month to date have been inserted and starred (*): 








West East West Bast West Bast West East 
Side Side ‘Side Side Side Side Side Side 
Flooring, Standard No. 1 Shiplap and No. 1 Fencing, 10-20’ No. 2 Sho. tleaf 
Lengths Boards, 10-20’ ix4 _... 40.68 41.75 Dimension 
1x3 rift— re 40.41 42.36 ye kt 40.33 42.03| 2x4 
xe tr Sht. 60.25 55.58x5€10 ... 44.74 49:18)'*° 12 & 14... 18.58 16.77 
No. 1, Sht. 47.75 53.00]1x12...... 59.98 61.44 OE rip craeand 19.27 18.30 
No. 2 ....%*34.50 39.00 No. 2 Fencing oo 2x6 
1x8 flat Surfaced Finish, Standarg Lengths $112 & 14... 14.90 16.52 
grain— 10-20 Re _ oe, hepmenss 15.57 16.10 
DD Gs n500s 16.38 15.78] ox 
B&better.. 43.00 37.67|B&better mee cee 
No. 1 ...- 38.50 38.50lInch thick— 6 . 17.68 16.33 
No. 2 23.28 29.254 54.38 50.00] Ne 2 Shiplap and | % --*°''': ; ; 
ix4 rift— DW esccwannd 51-36 52.34 Beards, Std. Leth. ae — 
B&btr Sht. 53.88 58.23|1x10 ...11: 58:80 58.09 /Shorttf— 1, 6 eelig.....:: 19.06 19.41 
No. 1, Sht. 41.92 53.00)1x5 .2. 2... 55.34 56.31];519 °° °°: 1742 1663 )ox12 
ciety ecediaasaliaciaass tht indian 75.95 72.43 lixtg i211) 24184 19.19/12 & 14... 20.20 *18.84 
ag 5&6-4 thick— BS cvesevies 20.25 19.00 
om 4, 6, 8 64.00 66.00 No. 3 Fencing 
B&better.. 44.06 38.725 e190 |... 73.75 74.25] Standard Lengths No. 3 Dimension, 
No. 1 .... 38.85 35.10f2 oo... 89.63 91.00 Random Length 
No. 2 - 22.00 24.50 DE etiands 9.60 9.96 
c— 1x6 1...... 9.97 11.81]2x4 Short- 
Ceiling, Standard [inch thick— 1x6 CM.... 11.28 11.57] leaf .... 12.93 9.87 
engths wh kai da 46.50  .... ° 
a eeeeeeee 48.00 *44.00] No, a sutpiey ant — ‘ae ee 
ee Pee ee 3 ee ee ; , 
B&better.. 37.50 *31.50hx5&10 ... 4833 111] BOTS icssciven 12.50 10.68 
%x4— pregnant 63.75 65.25 2x10 ...... 11.89 11.00 
B&better.. 34.64 3454) ough wintsh — [ixio...1)) 1343 1260) ow tee 
wo e a9ee ae . 10-20’ -- FAGRe 13.21 12.50 an attained 
Partition, Standard |B&better— Timbers, & Under. 
Lengths Inch thick— No. | Set No. 1 
% x446— ee *50.50 *49.00 — Longleaf— 
 epeearis: 49.00 ....1/2x4 3x4 & 4x4. . *25.00 
B&better.. 44.50 *46.00}g 1 oo... 49.00 *48.67112 & 14... 21.60 21.41]4x6—Sx8 . 25.00 
Drop Siding, stana- |Lx>&10 -- 5400 *56.00]16 ........ 21.55 21.50] snortleaf— 
rop ng, Stand- x6 
ard Lengths, 1x6” |5&6/4 Ts & 16... 19.92 1n5gneeenees.: ee ee 
4x6—8x8.. 27.07 23.33 
thick— - eee 20.39 18.65|/324x10 ... 33:00 25.00 
No, 117— 4-8 .......%59.58 51.50]2x8 5x10—10x10 31.00 25.00 
B&better.. 38.75 ....|5&10 ..... *69.25 61.50)12 & 14... 20.85 19.02)3¢4x12 .. 35.28 *31.95 
No. J .... 85.97 38.25]12 ........ °30.56 .... - a-*oes 21.16 18.79}55142-12x12 36.00 *33.54 
=x 
No. 116— Casing, Base & Jamb|12........ 31.75 *30.00 
a en ee 10-20’ | Sepenges: 32.71 29.33 en 
yt Bi Mike a ie  [B&better, inconéeees 32.38 29.50 
Assorted patterns— f[ix4.....!. 58.93 60.25|2x12 4x1h", 
B&better.. 43.93 43.50 ix6&8° 111. S794 *ee63|i2 & 14... 35.81 .... -. 4210 4.27 
No. . 40.75... (1x5&10... 58.25 62.13]16........ 37.29 98.75|No. 2 . one 82s 








CAROLINA PINE 


Following are prices realized, Norfolk rate 
of freight on sales made during the week 
ended May 10: 


Floori 
‘eal No. 1 No. 2 
Bé&btr. Com. Com. 
OR ccckddeawedevawee $40.55 $38.00 $24.00 
SEE. wonekeusevee cake 38.30 36.00 22.05 
Ceiling 
CE ecenescenseveen $20.80 $20.80 $15.80 
Finish, Dressed, B&btr. 
re igh Se “cnaeséennel $52.45 
IER 45.20 DEE. seevee weds 65.80 
eer 45.50 i, ae 64.20 
2 res 46.05 er 73.45 
Boards, Dressed 

No. 1 No. 2 No. 3 
Com. Com Com 
ee $41.25 $19.10 tints 
oS eee 35.90 16.70 nae 
| eer. 35.50 19.10 $14.15 
SS er rr 39.10 19.50 13.70 
. ere 43.10 20.15 ene 

SEED ccontaveswereds 52.50 23.40 ’ 

Boards, Air Dried or Roofer Grade, 
No. 2 Common Dressed 

: errr ee ee $16.35 Ce ee $18.25 

eo 17.35 errr * 
cate ssvices 17.80 po rrr onee 
Shortleaf Dimension No. 2 Common, Dressed 
8 to 16 18 & 20 
- f ePeerrrrrerrr error res $20.75 eat 
OE sie ndewadtewnsd we vamaeaes 17.80 $19.75 
8 er eee 18.55 see 

nt +. iccpedeneaee tetas eee ue 19.05 
Pn Sic heaev wees ve vane ure 21.75 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
May 2-7, inclusive. Averages include both 
direct and wholesale sales, and are based 
on specified items only. Quotations follow: 

Ponderosa Pine 


5/4x8 6/4x8 

Spiects, S2 or 4S— 1x8 & war. & war. 
h Sees es 61.75 $72.71 a ES 
SUTIN ‘oieaha-aresé- ace x 45.99 49.98 meio 
SuHop, 828— No. 1 No. 2 
De aie cae bnew RR Nee $36.20 $22.00 

| re eee 35.30 21.93 
Come S2 or 4S— 0. 2 No. 3 

PG h cinad wun wate de $23.37 $17.50 

a ae en 27.6 17.14 

No. =< or | ER ey $14.23 

Idaho White Pine 

5-6/4 8 

Setects, S2 or 4S— 1x8 & war. 

SS. eee $72.00 $90.25 

oS eo: SS . aa 54.00 74.00 


Commons, S2 or 4S— 
Cojonial Sterling Standard 
0.1 No. 2 No. 3 
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THIS WEEK’S LUMBER PRICES 


NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b, 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.8 


Brown Ash— FAS Sel Com Com Com 
Oe. otaveuws $60.00 tye > y 00 $30.00 $21.00 
|. ee 65.00 55.00 43.00 32.00 22.00 
> ciacaninn . 70.00 60.00 50-00 36. 00 22.00 
8/4 eeee 75.00 65.00 53.00 38.00 23.00 

No.1 No.2 No.3 

Basswood— FAS Sel Com Com Com 
|, eee by 00 $68.00 $52.00 $30.00 $22.00 
| ee 3.00 73.00 656.00 32.00 24.60 
DE esvenees 36. 00 76.00 56.00 32.00 24.00 
 , tee 93.00 83.00 66.00 34.00 24.60 

DE ccapaeala 103.06 93.00 73.00 46.00 ..., 

., ae .--108.00 98.00 78.00 61.00. .... 
SFE ncccccee COO COS GRO TES llc. 


Key stock, 4/4, No. 1 and pee. $78; or on 
grade, FAS, $88; No. 1, $68; 5/4, No. 1 and 
better, $83, or on grades, FAS, $98; No. 1, $73. 


No.1 No.2 No.3 





Hard Maple FAS el Com Com Com 
. eter $73.00 $58.00 $48.00 $36.00 $17.00 
ee 78.00 63.00 58.00 38.00 19.00 
6/4 - - 83.00 68.00 56.06 38.00 19.09 
-. 88.00 73.00 61.00 38.00 20.00 
De ewe daiwels 88.00 73.00 61.00 39.00 20.00 
We vicveces 98.00 83.00 66.00 40.00..... 

, a 98.00 83.00 69.00 40.00... 

Ee 118.00 103.00 81.00 43.00... 

CC . — 118.00 103.00 81.00 48.00... 

SOE. wxcwsavn 158.00 148.00 121.00 .... wee. 

No.1Com No. 2 No. 3 

Soft Elm— FAS & Sel Com Com 
- ees $49.00 $39.00 $27.00 20.00 
|: ae 54.00 44.00 29.00 21.00 
eee 54.00 44.00 29.00 21.00 
_, eee 57.00 47.00 32.00 21.00 

MD . <Ssate- aaraace 60.00 50.00 34.00 oan 

| eee. 65.00 55.00 39.06 a 

No. 1 No. 2 No.3 

Rock Elm— FA om Co Co; 
Mee eccesaes $60.00 $38.00 $22.00 $19.00 
5/4 ones ee 43.00 24.00 20.00 
_ epee 70.00 48.00 24.00 20.00 
. eee 75.00 63.00 29.00 22.00 
 . Sere 85.00 73.00 41.00 aan 
ee -+- 95.00 83.00 46.00 27.00 

bo % No.3 No.8 

Birch— Sel Com Com 
. , ae $80. ‘00 ey 00 #51. 00 $83.00 $21.00 
5/4 ......-- 85.00 76.00 656.00 87.00 21.00 
6/4 ieee 90 00 80.00 $1.00 42.00 21.00 
See -- 96.00 86.00 69.00 45.00 22.00 
aoe ---103.00 88.00 77.00 45.00 .... 
ers: 108.00 93.00 82.00 60.00. .... 
DPE  tveceews 156.00 146.00 122.00 .... .... 
, eee : 72.00 62.00 42.00 29.00 

3/4 .. ; 74.00 64.00 45.00 30.00 P 
No.1 No.3 No.3 

Soft Maple FA) & Sel Com 

RS ar cigigrd tiie w-aanelon $65.00 $48.00 $31.00 $20.50 
| Se sere -» 70.00 652.00 32.00 321.00 
Bee dccecks cae 80.00 57.00 $7.00 321.00 
ME éneesseewwes $5.00 62.00 37.00 22.00 
Seattle, Wash., May 14.—Current quota- 


tions f. o. b. mill on Douglas fir items in 
mixed cars for rail shipments direct to the 
trade appear below: 


Vertical Grain Flooring 


B&Btr. © D 
Pee eer ce --- $36.00 $33.00 $22.00 
Flat Grain Flooring 
OP “acinsveccseuanee $25.00 $23.00 $16.50 
BE dctseivcaceawans 29.00 28.00 21.00 
Drop Siding 
1x6 Pat. No. 106....$28.50 $26.50 $21.00 
1x6 Pat. No. 116.... 29.00 27.00 21.00 
Celling : 

Be cute hen eawean 24.00 23.00 $16.00 
eee are +3500 +oe 0 16.00 
Common Boards and Shiplap 

1x6 1x8 1x10. 1x13 
No. 1 .....$17.00 $17.00 ot 00 $21.00 
Wo. 3 ..-. 16.50 14.50 50 16.00 
No. 3 9.00 9.00 3 00 9.00 
No. 1 yee — 
12 16 
PO dacasaad $18.50 $181 Sy $20. 00 $21. %o 330 00 
Ae easeceee 17.50 17.50 18.00 19.00 19.00 
8 17.50 18. 4 18.50 19.50 19.50 
DD weeeeeen 19.50 19.5 20.00 20.50 20.50 
eee «+ 21.00 3100 22.00 22.00 22.00 
No. 1 Common Rough and/or Surfaced 
Timbers 
ie lanks 20 feet and shorter and 
x12 8 rc etl Lime Tp ASAIN GTT 
18213 u FO ea Ce 





OE ere $93.27 $32. 22 $26. 67 
CO rer 69. 3.96 6.31 
Utility (No. 4) 4/4 RWRL............. $i7:39 
Sugar Pine 
1x8 5/4x8 6/4x8 
Sruxects, S2 or 4S— &wadr. & war. & war. 
oe ee $79.00 $80.00 $80.00 
ML Bcccwargae woke 76.50 MSP: 74.50 
D RE re 56.25 ote 
SHop, S2S— No. 1 No. 2 No. 3 
eee ee $44.07 $25.77 $14.75 
OE aa vdivea geen Sak 42.67 25.64 17.48 
eee 49.83 27.70 19.74 
Larch-Douglas Fir 

Beeemetem, BO. By bbc cc ccticcctccsées $21.61 
Dimension, No. 1, 2x6&8............... 19.50 
Boards, No. 3, S2 or 4S, 1x8............ 20.95 

Flooring, vert. gr., C@Btr. 4 RL........ b 





12X12 22 to 30 feet......sccccccccccees 19.00 
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May 21, 1988 


F.O.B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended May 14: 





Qrtd. Red Gum Qrtd. Red Oak 
FAS— No. 1 & Sel.— 

Ser 80.00 4 tenes 32.00 
Ay vie _ 35.00 Plain Red Oak 

Plain Red Gum t a 27.00 
FAS— Oe weenes 40.00 

'. Baer 63.50 No. 1 & Sel.— 

No. 1 & Sel— SS eee 17.00 
4/4 wccces 27.50 | ere 37.00 

Qrtd. Sap Gum By re 7.00 
FAS— 
eS 30.00 Plain Poplar 
TOPE vcices 53.00 
No. 1 & Sel.— Gaps & Selects 40.00 
+ eee 23.00 @ 24.00 aon 42.50 
+, eee 25.00 —_...... 44.50 
eS ere 26.00 @ 27.00 8/4 ide 49.00 
NOPE: S042 43.00 Me. S$ temn.— 

Plain Sap Gum =| 4/4 ....-- 25.00 
FAS— oe 28.25 
os waeiele + page Ash 
ae : wm 1 & Ol. 

No. 1 & Sel.— 

o Beteoatogs 18.00 | 10/4 ...-- 50.00 
Ore suawes 22.00 Beach 

No. 2 Com.— FAS— 

o 12.00 eee 29.00 
oe 15.00 No. 1 & Sel.— 

le ere W708 1 aye... 19.00 
a ee 17.50 No. 2 Com 

Qrtd. Black Gum | ~“’*°"""""* 9.00 
FAS— Cottonwood 
ere 18.00 No. 1 & Sel.— 

No. 1 & Sel.— |) ea 26.50 
eee 17.75 No. 2 Com.— 
OPP sake 35.00 =e he 17.75 
Log run— 
Plain Tupelo eee 23.00 
No. 2 Com.— Syenmane 
ae whcees 10.25 FAS— 

Qrtd. White Oak | Pee 32.00 
No. 1 & Sel.— No. 1 & Sel.— anee 
 , oe 45.00 he. 3 thet 

Plain White Oak | 5/8 ...... 12.00 
FAS— Willow 
, aaa 66.00 No. 2 Com.— 
| ee SO.B0: | 47% cccccs 14.00 
SS. ee 114.00 Magnolia 
No. 1 & Sel FAS— 

BT® sc<eas 45.00 Pe 25.00 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized f. 0, _b. 
flooring mill basis, during the week ended 


May 14 
‘i Second hird 


First T 
SPREE sisecteneseasn $76.98 $65.68 $48.56 


OAK FLOORING 


Following are current quotations on oak 
flooring carlots, f.o.b. Memphis and Johnson 





City, Tenn., and Alexandria, La., as points 
of origin. - 
}#x2%” 3$x1%” %x2” %x1% 

Clr. qtd. wht....$80.00 $66.00 $68.00 $58.00 
Clr. qtd. red..... 65.00 35.00 57.00 58.00 
Sel. qtd. wht..... 60.00 48.00 54.00 51.00 
Sel. qtd. red..... 58.00 50.00 50.00 52.00 
Clr. pln. wht.... 63.00 52.00 58.00 46.00 
Clr. pln. red..... 60.00 52.00 54.00 46.00 
Sel. pln. wht.... 57.00 47.00 47,00. 41.00 
Sel. pln. red..... 57.00 50.00 1.00 42.00 
No. 1 com. wht.. 48.00 42.00 36.00 81.00 
No. 1 com. red... 48.00 43.00 36.00. 32.00 
No. 2 common... 34.00 23.00 21.00 15.00 

1x2” %x1%” x2” 
Cle. MR WE ln 8s ove $71.00 $71.00 ie 
Clr. qtd. red.. «> 68: 68.00 pio 
BOL. GOO. WBE... ocsc0s5e 69.00 64.00 sive 
i. Se 66.00 64.00 ae 
a a. ne 63.00 62.00 $60.00 
2 ae SE eee ree 60.00 59.00 53.00 
BOS. WE Ws 0.00 cctnices 59.00 57.00 51.00 
nS eee 58.00 56.00 50.00 
NO. 3 COM WEE. oo cic ess 49.00 44.00 41.00 
m0, 2 WN. WO... « <+ ox 44.00 42.00 39.00 
No. 2 common........... 23.00 18.00 


by adding to the above the following differ- 
entials figured on Johnson City origin: For 
ig-inch stock, $8; for %-inch, $4; for % and 
Ye-inch, $4.50. 


Chicago delivered prices may be obtained 


by adding to the above the following differ- ° 


entials figured on Memphis origin: 
18-inch stock, $6; for 
and s-inch, $3.50. 


For 
%-inch, $8; for %- 








Amemcanfimmberman 


ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 


weights, obtained by Arkansas Soft Pine 

mills during the week ended May 14: 
Flooring 

Edge grain— 8-inch 4-inch 

ee 59.00 $58.00 

RIS a Lolaie > oie: Siacone: ohana atten aad .00 50.00 

ES Se ee er 32.00 31.00 

Flat grain— 

IE (oo. Vic SG .ugs eek $45.00 $43.00 

ira ve Scie’ ahs etae ahaa ako aieiere 40.00 39.00 

POs Wa bs eabae seek eee 25.00 24.00 

Celling & Partition 

B&Better No.1 

Oo nara” eee $35.00 $32.00 

eg io ee 47.00 42.00 

Boston Partition, }§x4......... 42.00 38.00 

Drop Siding, 1x6 

No. 117 No. 116 

PNRTIII » 5 <o-5. a: 3..d>a'ere tere ngsaareiatersceele $39.00 $47.00 

RRO Pare er 35.00 41.00 

Pe ei odin cei sac aren peas 27.00 30.00 


Finish, Surfaced, B&better 


5 5 6 8 10 12 
4/4 ...$54.00 $61.00 $54.00 $56.00 $60.00 $78.00 
5/4 ... 65.00 75.00 65.00 66.00 75.00 87.00 


Casing & Base, B&better 


4 5 6 8 
a ee $60.00 $65.00 $60.00 $62.00 
ees 60.00 68.00 61.00 63.00 
Mouldings Discount 
EAsted ot $3 am UNO oc 6 oso scekcics swaeee 45% 
RO EE Ba eec oins Revca aes aicla emesis ecole 38% 
Boards and Shiplap : 
1x6 1x8 1x10 1x12 


Boards, S48, No. 1..$41.00 $39.00 $45.00 $58.00 


or Shiplap No. 2.. 16.50 17.50 18.00 22.00 
No. 3.. 12.00 18.00 13.00 13.00 
Dimension, S48, 16-Foot 

No. 1 No. 2 
ah, SEERA Panes any tear emt Ba. $23.00 $20.00 
RRR oe ee ence ne Seg we Gon 21.00 16.00 
ME co og. ea veneacaidvepiwiet -woneselecccien 22.00 17.00 
RTE eect ea ecient SR wee 32.00 21.00 
NI i661 5:40 nd SOR area Hoteles Lie 35.00 22.00 

Lath, %x1%, 4-Foot 
| 38 eee ae eae tee Shh a MT ae Oe $4.00 
EI. a ccecereicsaly onialacae an taers aioe Wicle SiORIe See 3.50 





WEST COAST LOGS 


Seattle, Wash., May 14.—Average prices of 
logs are as follows: 

Fir: No. 1, $24; No. 2, $18-16; No. 3, $12. 
Peelers, No. 1, $32; No. 2, $26. 
seen Shingle logs, $14-15; lumber logs, 


Hemlock: No. 2&3, $9-11. 





RED CEDAR SHINGLES 


Seattle, Wash., May 14.—Below are listed 
average prices received for red cedar shingles 
sold direct to the trade: 


Royals: 
NE IEE 6hs:56: 5 Guo io mvaiaare o'9ie'w Sis eighmrmen’ $4.00-4.25 
EE EE ine: wiaGigsGid SIN sake GER Kee eal SORES 2.80-3.00 
3- SeB a ENN dinssitecbnvt s eines se gaits erate odes ere 2.10 
Perfections: 
SE io onc oo-s ip 6 ae wok «aR a egw Re $3.20-3.30 
II os sow Sace ace eww ae cae‘ . 2.60-2.75 
TE 5, 5s..0/ pinnae’ Bias! oidrarera SORIE 1.80-1.90 
xxxx=x: 
tte SR 2s 5 ges tei e ahd wo gli Nenarade tees $2.85-2.90 
ED os hc sigs kav voles dxtbycs ec i sowiaveba ews 2.30-2.40 
ME 2.0.0 So chicie igcece suasm ahareie ane Ke iene whats 1.75-1.85 


7\ 


Aids in Establishing Cigarette 
Paper Factory 


PiscAH Forest, N. C., May 16.—Arrange- 
ments have been completed for the construction 
here by the Ecusta Paper Corp. of a $2,000,000 
plant, marking a new industry for the United 
States in the manufacture of cigarette paper, 
which heretofore has been manufactured mostly 
in France. The mill will be built on property 
adjoining the mill site of the Carr Lumber Co. 
This company donated to the paper concern 
right of way over the main line railroad run- 
ning to its sawmill, and this line will be ex- 
tended to serve the plant of the Ecusta Paper 
Corp. In addition to donating this right of 
way, the Carr Lumber Co. also donated the 
water rights to that part of Davidson River 
which is on its property. Commenting on the 
location here of this important new industry, 
W. W. Croushorn, secretary-treasurer of the 
Carr Lumber Co., said: 

“While we do not feel that we will directly 
benefit by the location here of this paper mill, 
we do feel that it will be a good thing for the 
community and for all of this section. For this 
reason we were willing to do anything we could 
to get the corporation to locate its plant in this 
county.” 

The selection of the site was made after sur- 
veys by engineers of the paper corporation 
showed the flow and chemical qualities of the 
water to be just right for the intricate process 
of making this particular kind of cigarette 
paper. 

When completed, this paper mill at Pisgah 
Forest will provide employment for approxi- 
mately 400 people. It is expected to be in 
operation by 1939. 





WESTERN RED CEDAR 


Seattle, Wash., May 14.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.0.b.: mills are: 


Beveled Siding, %-inch 


Cle ase a 

a, SLEEP e re. $23.00 $20.00 
ess 25.00 23.00 
SHON - i capnenessian 33.00 30.00 27.00 

Clear Bungalow Siding, %-inch 
CE, o.0cnueraceeeses A weeeteiele a sy, 
10-inch eae biaiatgterios em See 
SEW 54 hsuaenehesaean eee Sern 
Fintsh, B&better, 82 or 48, 6-16’ 

7 : * 828 or 848 

or Rough 

BET cs wein. 0 hic sige Seiwa ela wal bn aie eee $ 72.00 
WES 5a. swxachis ccendiens a ate bheiece seams S Mve ee 77.00 
DEES >. 0..ci sta sireinere euler be Sle eee eee 85.00 
RIES» iy igi sen cei ieaie-af arbi G aw Soa aca ee ee 95.00 
Ba on inset > Skate sles SO reels we Be abe 100.00 
IE: © at 6s casera priliesae by gare shale bisa leauw Sere aoe 105.00 
NS ais a Sit Sa oo a Ae ian i ala sik i Sa wah aim ie SRM 115.00 
SS da ci tae Nccee Aweeine ose ou 120.00 

Ceiling or Flooring, B&better, 4-16’ 

a og¢ecengewernseeossensens $33.00 
PE .ccdesenieseaese ‘ ate Fine -- 38.00 


Discount on Mouldings 6-20’, Odé Lengths 
Series 8000— 


Ldsting under $4... ..cccccoee Seen ee . 55 
Listing $4 and OVELr........eeeeeeeee i oe 
ttice, 5/16”, 4 to 16’ 
ee 100 lin, tt, 





te 


Bo SLI 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, May 16—Following are current prices on Appalachian hardwoods f. o. b. 


Cleveland: 

Ash: 4/4 5/4 6/4 
errr 81.00 91.00 96.00 
Com. & Sel.. 56.00 66.00 68.50 

Pin, White Oak: 

TP. waniuneatee 101.00 111.00 116.00 
No. 1 C.&S.. 61.00 66.00 71.00 

Pin, Red Oak: 

i aes 86.00 96.00 101.00 
No. 1 C.&S... 56.00 66.00 71.00 

Poplar: 

Soe 103.00 108.00 
No. 1 C.&S... 55.50 60.50 63.00 

eer 73.00 78.00 78.00 
No. 2-A Com. 42.00 47.00 49.00 

Basswood: 
| 82.00 87.00 $7.00 
No. 1 C.&S... 52.00 57.00 59.50 
No. 2 Com... 35.00 39.00 42.00 





8/4 10/4 12/4 16/4 
98.50 112.00 126.00 141.00 
73.50 81.00 91.00 110.00 
131.00 146.00 161.00 
76.00 86.00 96.00 
111.00 136.00 146.00 166.00 
76.00 86.00 96.00 120.00 
118.00 128.00 143.00 158.00 
78.00 838.00 98.00 sh 
8.00 
Chestnut: 4/4. 5/4. 6/4 ~+«8/4 
58.00 | RAS .....-. 108.00 113.00 113.00 118.00 
No. 1G.&S8.. 73.00 73.00 73.00 83.00 
97.00 “ ” WHND 41.00 45.00 46.00 53.00 
67.00| No. 1 C.&Btr. 
42:00| Snd. Wormy 36.00 40.00 41.00 48.00 
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(Continued from Page 63) 

ing their attention to improvements and re- 
placements, with the result that more posts 
have been moving. Shippers report having 
better assortments of stocks that those of 
a year ago. Storms have brought an in- 
creased demand for poles for replacement 
purposes. Prices are firm, with prospects 
of revision upward in the not far distant 
future. Should demand continue as indi- 
cated shortages will develop in the more 
popular post sizes. 


MILLWORK —A sash and door factory 
strike has closed the millwork plants in the 
Twin Cities for the past two weeks. No 
shipments are being made. Prospects for 
increased sales are very good, if and when 
the strike ends. The union is demanding, 
among other things, a closed shop. 


Warren, Ark. 


ARKANSAS SOFT PINE—Mixed orders, on 
which quick shipment is requested, indicate 
that some retailers have let stocks run low 
and are having to make purchases on short 
notice. Price concessions have practically 
disappeared, except on an occasional lot of 
surplus 12-foot and shorter flooring, ceiling 
or siding in the better grades. Stocks of 
14-foot and longer are still limited in B&bet- 
ter siding No. 116, 3-inch B&better flat and 
edge-grain flooring, and practically all items 
of finish, casing, base and mouldings. Two 
or three mills, that report having well as- 
sorted stocks in all lengths, are exceptions. 
Production is slightly ahead of shipments and 
new business, but there is a tendency to 
limit it to same volume as new bookings. On 
straight cars of common boards, shiplap and 
dimension, small mills are doing most of the 
business, but complain of ruinous prices and 
assert emphatically that they will be com- 
pelled to close down if Federal wage-and- 
hour legislation is enacted. 


SOUTHERN HARDWOODS—Slight im- 
provement is noticed in demand for certain 
items. Some industrial concerns are taking 
on limited quantities of 4/4 Nos. 1 and 2 sap 
gum. Dry stocks at mills have been some- 
what reduced. Oak flooring is in slightly 
better demand, with heavy sales reported on 
the common grades, particularly No. 2 in 
}8x2%-inch, on which several mills report 
being sold up. Production of hardwood con- 
tinues restricted, because of lack of sustained 
demand and unsatisfactory prices. 


Houston, Tex. 


SOUTHERN PINE—Prices have weakened 
further on account of unsatisfactory markets 
in the North and East. Some mills east of 
the Mississippi River have entered Texas 
with prices that are very much lower than 
the mills of this State were obtaining. 
While orders have been a little under produc- 
tion in the South, mill stocks are still 
broken, with No. 1 boards rather scarce, but 
lower in price. Flooring has also declined, 
although most mills have very light stocks. 
Export 30 cube sells for $65, port, and extra 
prime runs from $60 to $130. The Island 
trade is dull. Heavy rains have interfered 
considerably with logging and the small-mill 
operations. 


HARDW0OOD—tThere is very little buying, 
and prices are entirely too low. Oak flooring 
has declined $2@5. 


SHINGLES AND LATH—tThe shingle mar- 
ket has advanced 10 to 25 cents per square 
since Canadian mills used up their quota. 
Nos. 2 and 3 Perfections are difficult to se- 


cure. Lath continue firm, with mill stocks 
normal, 


B. C. Loggers’ Wages Raised 


Vancouver, B. C., May 16.—By order of the 
board of industrial relations, the minimum wage 
in the logging industry east of the Cascade 
Mountains was raised trom 35 to 40 cents an 
hour. Adam Bell, board chairman, explained 
that this increase simply brings this section of 
the industry into line with the minimums paid 
in the lumbering occupations throughout the 
Province, 








| How to Figure Costs for Advertising 


; In Classified Department 


....55 cents a line 








Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured 


Tate. 
One inch space advertisement is 


equal to fourteen lines. 


Heading 


at line 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 


Salesmen 


WANTED: SOUTHERN PINE SALES 


Representatives on 5% basis by well and favorably 
known yellow pine manufacturer specializing in 
mixed cars with annual capacity of eighty million 
feet. Have exclusive territories open in Central 
Illinois, West Virginia, Cincinnati, Cleveland, Day- 
ton and Columbus, Ohio, and vicinities, also New 
England states. Give details first letter, present 
connections, territory covered by personal solicita- 
tion and complete references. 
Address ‘“‘N. 64,” care American Lumberman. 














Ernployment 


POSITION WANTED AS YARD MANAGER 


22 years’ experience as Manager in City and Coun- 
try Yards. Experienced in Hardware and Paint. 
Age 44. Married. Best of references. 

Address “‘M. 100,” care American Lumberman. 





MGR. OR ASST.—18 YRS. EXP. ALL PHASES 
Retail lIbr., millwk, & construction. Available at 


once. 
Address “N. 26,” care American Lumberman. 





EXPERIENCED RETAIL LUMBERMAN 


Desires position as estimator. Can list accurately 
materials and millwork from plans and specifica- 
tions. Now employed. References. 

Address “L. 92,” care American Lumberman. 





Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., 


Inc., 
Minneapolis, Minn. 











WANTED 





Employees 


WANTED: COMPETENT YARD MANAGER 
For south central Minnesota. Must be a man with 


experience. Prefer a German Lutheran, 
tween twenty-five and thirty-five. 
Address ‘‘N. 67,”" care American Lumberman. 


age be- 





WTD: LUMBERMAN WITH THORO TRAINING 


Age 30-40. Capable of relieving owner and assum- 
ing full charge upon occasion, of large yard han- 
dling lumber, millwork and specialties; answer only 
if now holding similar responsible position; excel- 
lent opportunity for capable hard worker with 
merchandising ideas. Pleasant working and living 
conditions in large eastern city. Write in confi- 
dence (our employees know of this ad) giving full 
details regarding your education, business experi- 
ence, and salary expected. 
Address “‘N. 73,” care American Lumberman. 





WANTED: MANAGER 


Experienced, for retail lumber yard and hardware 

store in Oklahoma. State age, experience, married 

or single, and salary expected. Furnish references. 
Address “N. 60, care American Lumberman. 


WANTED 
Sash and Door Salesman—experienced—familiar 
with Alabama territory. Permanent. 
Estimator—Sash, Doors and General Woodwork. 
Must be experienced and capable. 
Address “N. 56,” care American Lumberman. 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shin- 
gles, new or second-hand machinery; engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and timber lands, 
or anything used in the lumber industry, you can 
get it at a small cost by advertising in the 
cae Lumberman, 431 8S. Dearborn 8t., Chi- 
cago, . 








SAWYER & FILER—10 YRS. EXP. SMALL STEAM 
and tractor mills. A-1 refs. Box 24, Woodbine, III. 


TROPICAL TIMBER MAN 


Graduate Forestry College, experience U. S., 20 
years’ practice Central and South America cruising, 
logging, milling, shipping, administration—avail- 
able August. Specialty: Investigation timber 
lands and logging chances. 

Address “N. 31,” care American Lumberman. 


EMPLOYERS’ OPPORTUNITY 


Can you use a self-supporting Stanford University 
student this summer? Would like to help some 
worthy students. Address—IRENE T. COVERLEY, 
Student Employment Secretary, Stanford Univer- 
sity, Calif. 











SECRETARY IN CHICAGO AREA 


With engineering and lumber association experience 
and executive ability wants position in similar line. 
Best references. 


Address “N. 61,” care American Lumberman. 





THOROLY COMPETENT RETAIL LUMBERMAN 


Desires vositton as yard manager. Thorough knowl- 
edge of retail sales, lumber, millwork, building ma- 
terial and fuel, 20 yrs. exp. Middle age, married. 
Best references. 


Address “M,. 53,” care American Lumberman. 





MANAGER AND SALES EXECUTIVE 


Age 39, thoro knowledge retail lumber, building 
materials, stock millwork, also every phase detail 
millwork and wholesale sash, doors and building 
materials. I am capable of handling large volume 
and organization and desire full responsibility on 
salary and profit sharing hasis. Am a fusiness 
getter and can produce results. Outline your re- 
quirements and needs to me in confidence. 
Address “N. 75,” care American Lumberman. 





EXP’D YARD MANAGER DESIRES POSITION 


As manager or assistant, familiar, with all office 
detail, good salesman and collector. An up-to-date 
merchandiser and business getter. Knows Mill- 
work, Hdwe. and Paint. 

Address “‘N. 76,” care American Lumberman. 


EXPERIENCED LUMBER YARD MANAGER 
Desires work in the lumber industry in or near 
Chicago. 

Address “N. 65,” care American Lumberman. 


FULLY EXPERIENCED RETAIL LUMBERMAN 


Estimating, accounting, buying, selling. Take full 
charge any size operation. Free June ist. Wash- 
ington or Oregon. preferred. 

Address ‘‘N. 68,” care American Lumberman. 


THOROUGHLY EXPERIENCED 


Steady, reliable young man seeks advancement. 
Would like a job as assistant to owner. Experienced 
in counter sales, hardware, paint and buying. Pre- 
fer eastern section. References. Age 29. 

Address “N. 52,” care American Lumberman. 














